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LUMBER FIRST! 


Not a Slogan 
but a Summons 


Not a Sentiment 
but a Certainty 


Not an Apology 
but an Advance 


Not for Selfishness 
but for Service 








BECAUSE LUMBER IS— 


First in Universal 
Availability of Supply 


First in Utility and 
Adaptability 


First in Beauty, Comfort 
and “Friendliness” 


America’s First and 
Favorite Building Material 


LUMBER ALWAYS! 
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A Comprehensive Service 
To the Forest Industries 








Forest Engineering. 

Timber Estimating. 

Titnber Appraising. 

Forest Mapping. 

Aerial Forest Surveying. 

Timber Financing. 

Managément of Lumbering Operations. 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 
Explorations and Timber Prospecting. 
Consulting Work. 


Send for Illustrated Booklet describing 
nature of our services. 


James D. LA C E YY & Co. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bidg. Barnett Natl. Bank Bldg. 
MONTREAL VANCOUVER 
Drummond Bidg. Vancouver Block. 











YY MeL RAKE 
ORING 


Here’s that dry Northern Hardwood 
stock you’ve been looking for —cut 
from fine timber, well manufactured, 
honestly graded. Order some of this 
stock if you want values. 









150,000 ft. 1” No. 1 Com. & Btr. Kiln 
Dried Birch 

100,000 ft. 1” No. 2 Common Kiln Dried 
i 


r 

50,000 ft. 1x5 & Wdr. 8’ and longer No. 
2 Air Dried Birch 

75,000 ft. 1” No. 3 Common Birch 

20,000 ft. 1” No. 1 and Better Basswood 

50,000 ft. 1” No. 3 and Better White 


Pine 

100,000 ft. 10/4x4 Merchantable Tamarack 

75,000 ft. #x2%”" MFMA Second Grade 
Maple Flooring 

50,000 ft. #ix24%"” MFMA Third Grade 
Maple Flooring 

100,000 ft. #@#x2%”" MFMA First Grade 
Birch Flooring 

75,000 ft. #x24%”" MFMA Second Grade 
Birch Flooring 

Third Grade 
h Flooring 


ire 
30,000 ft. ##x2%"” MFMA First Grade 
irch Flooring 2-5%’ 
30,000 ft. #x24%” MFMA Second 
Birch Flooring 1%-5%’ 


1 car 32” No. 1 Basswood Lath. 
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Carpenters Help You 
Sell This Flooring 


Carpenters like the nail groove 





in Bigelow Brand Maple Flooring, 
It makes the nail easier to start. 


E . . 
a pipet The head drives down easier and 
doesn't interfere with laying the 
Baveveed next strip. 
ae — ” As a result, carpenters urge peo- 
Soft Maple ple to buy Bigelow Brand Nail 
Soft Elm Groove Maple Flooring. And this 
Beech and means a flooring easy to sell. 
Birch Write for samples and prices. 
LUMBER 
ALL GRADES 


Kneeland-Bigelow Co. 


BAY CITY, MICH. 
L/ Ly, 
CASH 


Write for "THE STORY OF WOOD" and Official 
Contest B ~-- Address: National Lu 
Manufacturers Association, P 0 Box 811, Washington,DC 



































22 
22.00 © 
2200.00 


The difference between your figure and your 
competitors’s estimate may be figured in dol- 
lars or cents, B-U-T— 


Your chance of getting the business is better if yours is the 
low price. And one way to be certain that it IS low is to 
cut your costs—your overhead—to a minimum. And that’s 
where a Standard Conveyor will be a friend, indeed. 
Catalog L-11 tells you about it at your convenience, without 
arguing, and all you need to do to get it is to say you want 
it. No charge, no obligation. 




















\ 


HC 


< 


|= || 



































































































12, 1927 COPYRIGHT 1927 BY AMERICAN LUMBERMAN 
ae 
a 
JouTHWESTERY (UMBEYYAN SOLIDAn THE TIABEBMAN 
. ESTABUSHED 1873 Sasi ‘We. geP tin 1886 
F =" —_ . ; 
e WHOLE NUMBER 2739 CHICAGO, NOVEMBER 12, 1927 YEARLY SUBSCRIPTION #4 
5 
: 
d The Exponent of the American Lumber Industry 
e ° e ° 
Americanfiimberman Where You Will Find It This Week 
)= 4 = mS ; ¥ 
] Published Weekly by Editorial National Commercial Forestry Con 
Tes Asmescas Lane in The Forniture of Yesterday end of ference Pacts oes Set neeenes 65 \ 
8 an , pete ELI Reorstine ageeaehe PR a 33 West Coast Lumber Happenings...... 66 | 
Cc. W. DEFEBAUGH E. C. HOLE, ; «“ ” : ai 
President. : Secretary and Manager. Ordering Lumber by the Carload”.. 34 Association Activities 
Time for a Vigorous Sales Work-Out 34 ~ os : 
OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING Q d esis a 44° omens Conventions .....+-++.+++++. 59 
431 South Dearborn St. way & eer ererorsarceses Suggested Convention Subjects for 
CHICAGO, ILLINOIS, U. S. A. Review of Current Lumber Trade Con- SI thtthsah cenbiedechibaitaldais 38-39 
, Cable Address, **Lumberman, Chicago.” ditions btn Ree basensecnevdaseteses 37 Dimension Lumber Manufacturers’ 
TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: Departments ‘ Ree nes ca SS 5 d 
IN THE UNITED STATES AND MEXICO, $4; CANADA, . Cae et ee eRe I tg Meee te ost oP ye . 
$6; IN THE UNITEQ KINGDOM A; ALL Business Changes, Incorporations, etc. 70 Pacific ‘Wertieest Mibesk' Ads. 
OTHER COUNTRIES IN THE UNI- SD REE Te 40 ciation 
VERSAL POSTAL UNION, $8. x F eighties da ee eee eee eeeeee 
Subscriptions for less than a year are taken at Fifty Years Ago........-++++++seee- 36 Florida Lumber & Millwork Asso- 
ie yearly ee pes ae —-, Deatwess DN SD ov crinimeeteernieent 71-72 UE nd dani ue exci ities Rea 57-58 
upon year 8u wpltions 18 expec 4 y ee ; 
first, sinty daye ; after that time they are subject | ee ee 41,57,65 New York Lumber Trade Association 58 
af diyprig csorbonsseage ais g ao braces ae EE ca cueuesintdeyerdrevawaninas 77 What the Associations Are Planning 
payment to date. In requesting change in address, SN FO hint deeosceccentevebetnts 35, 65 and Doing .......++seeeeeeeeeeeees 9-6 
gg ero oa poierdhags lke ak tae oa Rlet T visinwsn en cen eds 45, 49,65, 66,69 Hoo-Hoo Annual ..............++++. 62 
f 9 #0 . sues or 4 2 08 ’ 
- current year will be supplied when possible at é Local and Personal........issccccses 76-77. Southern Pine Association—Salesmen’s 
uniform price of $1 each. Lumber Statistics 48-49 Meeting CoCs eserves eseceseteveseses 63 : 
a an ae ae, a mania? Wk! wh eth ko Lumbermen’s Clubs .........6...0....- 64 
ENTERED AS SECOND CLASS MATTER JAN 27, - 
1899, AT THE POSTOFFICE AT pn nningg in By Markets, The 5: aol iin epee ace: A ee ae 79 85 
NOIS, UNDER ACT OF MARCH 3, 1879, EE” cc haahsnccdevevarneanaea ee oe 78 Index to Advertisers 
mo? for new advertisements should be in this Poet, The Lumberman................ oP :: i key ee ee eee 90-91 
office not later an Monday, chan i ; ba / i i 
advertisements eS ates Weally of ue aed Realm of the Retailer. seteeteeeeees 42 Machinery and Miscellaneous......... 91 
previous. Retailers, News and Business Ideas. . ee News of the Lumber World 
MEMBER AUDIT BUREAU OF CIRCULATIONS This Week’s Timely Tip............-- AYboanesens, Leutoviile, ity.,..80 | 
Timber Land Sales... ....6.cccsseees 77 Ot ot veagc 74. Macon, Ga.....51, 74 
See SCT obs, 52 da by 85 Astoria, Ore...... 73 Memphis, Tenn...50 
Teempertnten, Lumber 68-69 Atlanta, Ga....51, 77 Milwaukee, j 
W ashington, Notes from Soeovsceervers = Birmingham, Ala.74 ee ke 50, 15 
. Boston, Mass..... 73 Minneapolis, Minn.78 | 
Of Special Interest Brookhaven, New Orleans, La.-..75 
sie: . : " Lee 50, 78 New York, N. Y...73 
News of Trade Extension Campaign..40-41 yo iwalo, N.Y... 50 Norfolk, Va....... 75 
Clarifies Facts on Timber Supply.... 41 Cincinnati, Ohio...51 Philadelphia, Pa..77 
y rs D Retail Plant Is Up- Duluth, Minn..... 72 Pine Bluff, Ark...50 f 
— s New _ P 44-45 Elkins, W. Va.....50 Pittsburgh, Pa....73 i 
cient Waki It ae tae ti ie 49 Jackson, Miss.....75 Portland, Ore. ....72 
, Lasterm INCWS LTEMS....-- eee eeeeeeers Jacksonville, Fla..74 Shreveport, La...74 
READ WHERE - ; one ; ; 
SOLD AND REGARDED BY Rue TRADE Hardwood Mill and Market News... .50-51 ae eae My ‘a ce om f oo 
AS AUTHORITY IN LUMBER MATTERS Promptness Essence of Good Business $0 Tatra affn> 18 Rovontn, Ont 88,13 
M Studying Private Reforestation Prob- Los Angeles, Vancouver, B. C..72 
Published Weekly — OUR ctatveantanuesiabesssdbeseudles 57 Sear ee 77 Warren, Ark..... 75 
In Its Fifty-fourth Year | 
The Furniture of Yesterday and of Today 
OMETIMES ONE hears people, mostly elderly or at least past hard usage as the modern davenport receives, such things were 
middle age, assert that furniture is not as well made as it unheard of. Our grandmothers would have died of heart failure f 
used to be, and therefore does not last as long. These ‘at the idea of permitting their best furniture to receive the treat- . 
good people really believe what they are saying, but they lose ment from children, and even their elders, that furniture today . 
sight of certain important facts. gets in the average home. Indeed, much of the old fashioned furni- . 
In their childhood, furniture appeared to last longer because ture would fail to stand up long under modern usage. . 
it did not receive the continuous use or the hard treatment that There never was better or stronger furniture made than is 
furniture gets today. In fact, the best pieces were used hardly produced today. It is not only beautiful to look at, but is built 
at all. They were the furnishings of the “spare room” or of the to stand constant and often severe use—not merely to be placed 





guest chamber, the former never opened except on “state occa- on exhibition as show pieces. Of course, what has been said is 
sions,” and the latter used but rarely. Moreover, they usually intended to apply to good furniture, manufactured from good mate- 
were kept encased in slip covers during the interim. As for chil- rials by concerns that take pride in the quality of their output. 
= dren romping over the “sofa,” or its getting such constant and There is plenty of cheap, trashy furniture sold today, just as there 
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is of everything else, but no one needs to buy that kind, unless he 
can not afford anything better. If one does buy cheap stuff, he 
has no just cause for complaint if it proves short-lived. 

And America is particularly fortunate in the wide variety of 
woods adapted to the production of beautiful as well as sturdy 
furniture which her forests supply. Never were these woods more 
carefully selected, manufactured, graded, seasoned and fabricated 
than now. One effect of the competition—in certain limited fields— 
from camouflaged metal furniture has been to spur the producers 
of genuine wood furniture to still greater efforts to build into their 
products the maximum of strength and service as well as of beauty. 

A display of high-class modern furniture is a feast to the eye, 
showing in its artistry of form and color what master workmen 
can do with the wonderful materials that nature has so abundantly 
provided in the rich variety of American hardwoods. 


Ordering Lumber by the “Carload” 


) soot RECENT years the lumber industry has directed a 





good deal of effort to several projects that are designed to 

make for certainty in the conduct of business. Grading is 
essentially a means of giving identity and definiteness to the prod- 
ucts of the tree. Grade marking is intended to identify the maker 
with his product. Standardization is calculated to secure uniformity 
of manufacture. Now, efforts are being made to bring about some- 
thing like uniformity in drying and to establish an acceptable or 
standard moisture content. In fact most organized activities in the 
industry are to eliminate the uncertainties, and therefore the need- 
less friction in lumber transactions. 


es 


But a great deal of lumber is still bought and sold by “the cay. 
load,” a term that has hardly more of definiteness than “a lot” 
or “some.” In a recent weekly letter to members, Roy A. Dailey, 
manager north coast district of the National-American Lumber 
Association, says: “‘“There ought to be a law’ against any buyer 
ordering ‘a carload’ of lumber or shingles, because much unneces. 
sary trouble and expense are caused by this practice, which could 
be easily avoided. With the ordinary equipment furnished running 
from 2,448 cubical capacity up to 2,990 cubical capacity; with some 
shippers reluctant to load average amounts or overloading accord. 
ing to stock on hand, market weakness or strength etc.; and the 
varied individual ideas of ‘what is a carload?’ it is just good 
business precaution to specify exactly the minimum amount you 
expect in that car.” 

While Mr. Dailey has touched upon important phases of the 
matter, there are others not to be overlooked. One is the psychic 
effect of forcing upon a buyer more lumber than he wants. To 
do so creates the impression that the product is abundant and of 
little value. To withhold delivery of the average amount shipped 
as “a car” because the item is scarce or the price rising is to put 
the business of lumber selling on the “sight unseen” basis. No 
lumberman should delude himself with the thought that such prac- 
tices are either wise or safe. They are like a pestilence that 
appears to start nowhere but spreads everywhere. For the good 
name of the industry and for the peace of mind of those engaged 
in it every buyer ought to specify in board feet the amount of 
lumber wanted and every seller should insist upon such specifica- 
tion before filling an order. In the long run the interests of 
both will be best served in this way. 





Time for a Vigorous Sales Workout 


able of human traits. It is the ability to change polices 

and methods as conditions and viewpoints change. But 
change in itself can not always be counted upon to solve a prob- 
lem; it must be such as to meet the new situation. The point is 
illustrated in the Procrustean myth. Procrustes had a bed to 
which he assigned all his guests, big and little, long and short. 
If they were too long or too short for the bed he did not lengthen 
or shorten the bed; he cut off or stretched his guest to fit it. 


In the lumber industry the policy with respect to production 
and distribution has been that of Procrustes: it has been assumed 
that the bed, that is the market, has been of fixed size and incapa- 
ble of expansion; and that production and distribution could be 
and should be expanded or curtailed to fit the market. Perhaps 
it is not too much to say that the general policy of the industry 
implied a conviction that the market was getting smaller all the 
time and that there was no way to make it grow larger. In fact, 
it has been commonly observed that the moment there were 
signs of lessening demand efforts to promote expansion were sus- 
pended. Paradoxically, when business was good the lumbermen 
advertised for more; when it was bad, they quit advertising and 
cut production. A similar policy pervaded the whole industry. 


Whatever else the lumber industry may need, it needs two 
things first of all: It needs to believe in and to be sold on its 
own product. It needs also to believe and to realize that the 
market for wood, when properly understood, is an expanding not 
a contracting market. Lumbermen have seen the uses of other 
and newer building materials grow by leaps and bounds, but they 
have not given enough attention to the causes of such growth. 
The assertion is made in all due modesty that there is not a 
single rival building material that has made as great expansion 
as lumber would have made if merchandised in similar fashion. 
In fact, if these materials had been treated as lumber has been 
treated they would hardly be known outside the factories in which 
they are made. 

Lumber differs from most other commodities in having a rather 
large market and demand ready to be filled. There is no other 
material so widely known and used as wood. This basic demand 
is the nucleus or foundation for great expansion. But expansion 
will not come without intelligent and persistent effort throughout 
the industry. “George” will not bring it about. Curtailment im- 


Dy adie ot uma sometimes is said to be one of the most valu- 


plies contraction, not expansion; it is like retreat in military 
maneuvers. It leaves the field to the enemy. Not only must there 
be no retreat, but every soldier in the army must fight. The 
generals can’t win alone. 

Lumbermen may have got the impression that their industry is 
in a worse fix than others, but if so they are wrong; for there is 
not a single major industry that is not fighting fiercely to hold its 
old and get new markets for its products. All of them are fighting 
for the consumers’ dollars. 

Because the lumber industry in its multitude of ramifications 
exerts a tremendous influence upon business conditions as a whole, 
it owes not only to itself but to the world the duty of keeping 
its wheels moving along the highways of progress. It is possible 
that in times past business has been too easy for lumbermen and 
as a consequence there is a reluctance to put the vigor into sales 
effort that alone will prove the industry’s salvation. On this point 
the Chicago Tribune recently said: “The athlete who fears that he 
is going stale overcomes this state of mind by a smashing effort 
of will and a vigorous workout. The morale of American business 
at this time indicates that it has been gripped by a similar appre- 
hension. It’s time for a workout in greater selling effort and the 
setting up of an enlarged objective. . . Our factories are busy. 
They shall keep busy as long as consumption continues to use the 
increasing production. To take up the slack of increased produc- 
tion we must develop more buying. This calls for enlarged sales 
programs.” 

Commenting upon the full page advertisement from which the 
foregoing extracts were made, James J. Davis, Secretary of 
Labor, said: 


Your statement pleased me all the more because it had 
reverberations of a recent article of mine in Printer’s Ink. I 
there argued that the way to combat danger of overproduction 
was not to curtail output or close down factories, as we used 
to do. That effort to avert business depression only brought 
on the very disaster it aimed to avoid. Closed plants mean 
idle workers. Idle workers. mean so many thousands of non- 
producers and earners, and therefore poor buyers. These 
thousands of idle workers spread their fears until the whole 
country slacks off in its buying. Beginning with retail stores, 
the backwash reaches the factories, and the end is a slump 
in general. Such funk on the part of even a few manufac- 
turers and employers, I pointed out, has effects that finally 
poison the entire country. 

Fortunately, { was able to say, these mistaken ways of 
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meeting threatened glut in the market belong to a bygone 
day. The new way to meet possible overproduction is through 
stimulated selling campaigns, with advertising one of the prin- 
It speeds us up instead of slowing us down. 


Do lumbermen believe that Secretary Davis and the Tribune 
Do they believe that their remedy is in vigorous 
expansion of markets and not in curtailment of product? Do they try. 
pelieve that the industry’s position and importance place 
them a duty greater than is involved in the mere sale of their 
Lessened sales of lumber 


cipal means. 


are right? 


output whether it be large or small? 


at retail. 


upon 


it has lately enjoyed. 


mean lessened building activity in every community throughout 
the country. They mean lessened sales of house furnishings, les- 
sened sales of farm produce and all sorts of commodities sold 
They mean in return reduced buying power, not alone 
in lumber communities, but in all other communities in the coun- 
In this situation the lumber industry must line up with all 
other enterprising and intelligently managed industries to the end 
that this country may continue and perpetuate the prosperity which 





Situation Remains Unchanged 
[Special telegram to American LumBERMAN] 

WasHIncton, D. C., Nov. 10.—The lumber 
industry as a whole shows, apparently, little 
change for the week ended Nov. 5, when com- 
pared with the previous week, according to tel- 
egraphic reports received today by the National 
Lumber Manufacturers’ Association from ap- 
proximately 500 of the larger commercial lum- 
ber mills of the country. The comparable 
reporting softwood mills show no noteworthy 
change irom a week ago, but, in comparison 
with the same period a year ago, this week 
shows gratifying increases in all three factors. 
It is obvious that there is also little change 
in the hardwood operations from last week, 
except for a shrinkage of shipments, but the 
disparity in the number of mills reporting 
makes accurate comparison difficult. When 
compared with the same week last year, pro- 
duction varied little, and shipments and orders 
apparently fell off. 

The unfilled orders of 225 southern pine and 
West Coast mills at the end of last week 
amounted to 553,938,033 feet, as against 538,- 
581,428 feet for 224 mills the previous week. 
The 106 identical southern pine mills in the 
group showed unfilled orders of 194,554,698 feet 
last week, as against 198,089,814 feet for the 
week before. For the 119 West Coast mills, 
the unfilled orders were 359,383,335 feet, as 
against 340,491,614 feet for, 118 mills a week 
earlier. 

Altogether, the 353 comparable reporting soft- 
wood mills had shipments 95 percent and orders 
96 percent of actual production. For the south- 
ern pine mills these percentages were respec- 
tively 97 and 92; and for the West Coast mills 
91 and 103. Of the reporting mills, the 316 
with an established normal production for the 
week of 227,161,832 feet gave actual production 
105 percent; shipments 99 percent, and orders 
101 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year 
follow: Production—240,774,000 feet, against 
245,335,000 feet the week before, and 230,134,- 
000 feet last year. Shipments—229,802,000 
feet, against 229,711,000 feet the week before, 
and 224,156,000 feet last year. Orders—230,- 
675,000 feet, against 226,384,000. feet the week 
before, and 196,030,000 feet last year. 


The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—18,396,000 feet, against 20,876,000 
feet the week before, and 20,477,000 feet last 
year. Shipments—17,565,000 feet, against 21,- 
554,000 feet the week before, and 21,923,000 
feet last year. Orders—17,614,000 feet, against 
18,921,000 feet the week before, and 21,479,000 
feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Nineteen 
of these mills, representing 60 percent of the 
cut of the California pine region, gave their 
production for the week as 21,929,000 feet; 
shipments, 27,911,000 feet, and new business, 


18,211,000 feet. Last week’s report from 20 
mills, representing 63 percent of the cut, was: 
Production—24,187,000 feet; shipments, 235,- 
214,000 feet, and new business, 20,291,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 119 mills re- 
porting for the week ended Nov. 5 was 3 per- 
cent above production, and shipments were 9 
percent below production. Of all new business 
taken during the week, 56 percent was for 
future water delivery, amounting to 70,673,675 
feet, of which 39,097,041 feet was for domestic 
cargo delivery and 31,576,634 feet export. New 
business by rail amounted to 50,051,371 feet, 
or 39 percent of the week’s new business. Fifty 
percent of the week’s shipments moved by 
water, amounting to 55,591,604 feet, of which 
41,322,895 feet moved coastwise and _ inter- 
coastal, and 14,268,709 feet export. Rail ship- 
ments totaled 50,315,642 feet, or 45 percent of 
the week’s shipments, and local deliveries, 
5,924,003 feet. Unshipped domestic cargo 
orders totaled 103,968,768 feet; foreign, 130,- 
937,266 feet, and rail trade, 124,477,301 feet. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows a 
slight increase in production, some decrease in 
shipments, and new business considerably less 
than that reported for the preceding week. 

The California Redwood Association reports 
production and shipments about the same, and 
a good gain in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports considerable increase in produc- 
tion, a slight increase in shipments, and a small 
decrease in orders. 

The Northern Hemlock & Hardwood Man- 
ufacturers’ Association (in its softwood pro- 
duction), with two less mills reporting, shows 
a nominal decrease in production, a substantial 
increase in shipments, and a heavy decrease 
in new business. 

Reports from 18 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (two less mills than re- 
ported for the previous week) show a slight 
increase in production and small decreases in 
shipments and new business. 


[The barometer of the Southern Pine As- 
sociation appears on page 49,—EpirTor. | 


[Special telegram to American LumBERMAN] 
NorFo.k, Va., Nov. 10.—For the week ended 
Nov. 5, thirty-one mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 9,696,000 feet, manufactured 
6,931,474 feet, shipped 6,520,830 ‘feet, and 
booked orders for 5,689,493 feet. 


[Special telegram to AMERICAN LuMBERMAN] 

Mempuis, TENN., Nov. 9.—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Nouv. 5, covers operations of 103 
units. Each unit represents a normal daily 
capacity of 28.000 feet, so that total normal 
production of these units during the six days 
of the week is 17,304,000 feet. Their actual 
output was 16,239,000 feet; shipments, 13,955,- 
000 feet, and orders booked, 15,039.000 feet. 


Lauds Aims of Forestry Conference 


[Special telegram to AMERICAN LuMBERMAN] 
WasuHineTon, D. C.. Nov. 10.—Wilson 
Compton, secretary and manager of the Na- 
tional Lumber Manufacturers’ Association, in 
a statement concerning the interest of lumber 
producers in the commercial forestry conference 
to be held in Chicago, Nov. 16 and 17, says: 


The lumber industry is gratified that the 
Chamber of Commerce should have appreciated 
that reforestation is a practical business prob- 
lem to be settled largely by men who own the 
forest lands and those who use their products. 
So far the “solution” of the forestry problem 
has been too largely academic. But trees are 
grown not in books but in the forests. The 
lumber manufacturers and other timber own- 
ers see both the academic and the industrial 
side of the problem. They share with their 
neighbors the ideals of conservation.and re- 
forestation. But they alone must conform to 
such realities as paying taxes, fighting fires 
and producing from the forests goods that will 
not cost them more than they can be sold for. 
So far as private lands are concerned, forestry 
must meet these realities. It is, therefore, 
most refreshing to have a great national or- 
ganization, of its own initiative, call a prac- 
tical forestry conference of the men who own 
the forests, live by them, support millions of 
people and sustain nearly half of the industries 
of the United States with respect to their raw 
materials. 


Busy Answering Slogan Queries 
[Special telegram to AMERICAN LuMBERMAN] 

WasuincrTon, D. C., Nov. 10.—Two heavy 
tides of communications are now pouring into 
the offices of the National Lumber Manufac- 
turers’ Association in response to the nation- 
wide slogan advertising. One tide is that of 
individual inquiries for copies of “The Story 
of Wood” and the rules for entering the slogan 
contest. This current is running several thou- 
sand a day, and the total number of such in- 
quiries has passed the 100,000 mark. The 
other tide is made up of correspondence com- 
ing from those who have received their copies 
of “The Story of Wood,” offering slogans and 
reasons why they should be winners. The 
number of slogans now coming in is around 
3,000 a day, and 20,000 slogan entries have 
been received. 

In addition to the individual requests in re- 
sponse to advertising, approximately 175,000 
copies of the booklet have been shipped to lum- 
ber retailers who are actively codperating in 
the campaign and to other codperators who 
have asked for supplies of the booklets. Sep- 
arate from the booklets, 20,000 copies of con- 
test blanks have also been delivered. Reports 
from all sections of the country show that in 
all the leading communities at least one enter- 
prising lumber dealer is exerting himself to 
get all possible local advantage out of the Na- 
tional campaign. Such dealers are turning in 
many entries in the slogan contest, are display- 
ing the posters, are carrying slogan banners 
on their trucks, are advertising locally and are 
generally concentrating in their offices all of 
the immense interest that is being brought out 
by the effective National campaign. 

(Continued on page 65) 
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Market for Floor Sander Dust 


Do you know of any market for floor sanding 


machine dust? The woods from which it is 
made are oak, maple, Douglas fir and Philip- 
pine hardwoods. We shall appreciate any in- 
formation you can give us on this point.— 
Inquiry No. 2.044. 


[This inquiry comes from California. In- 
quiries have been received similar to this from 
time to time and on their publication in the 
AMERICAN LUMBERMAN they have brought the 
names of concerns evidently interested in buy- 
ing this sort of dust. The name of the present 
inquirer will be supplied on request.—Eprror. ] 


Turkey Oak for Export as White Oak 

We have a mill in Virginia that is cutting 
some white oak for export for us and it is ask- 
ing if it can put in about 25 percent turkey oak. 
We must confess our ignorance regarding this 
kind of oak as we do not know it under that 
name. The mill claims it is as good or better 
than white oak. Will you kindly give us any 
information you may have regarding it?—In- 
quiry No. 2,036. 

{This inquiry comes from a wholesaler in 
West Virginia. The question he has raised is 
a common one and it arises from the custom 
of applying local names to several different 
species of wood. In this case the following 
are termed turkey oaks: Qwmercus catesbaei, 
Quercus cinerea, Quercus Imbricaria, Quercus 
rubra, and Quercus stellata. 

Not all of these species grow in Virginia, 
and at least two of them rarely reach a size 
that makes them available for lumber. One, 
Quercus rubra, is the true red oak, and is com- 
monly called southern red oak. Quercus stellata 
is eften called post oak and is a white oak. 
Also Quercus imbricaria, called shingle oak, is 
a true white oak and grows in the Appalachian 
Mountains. 

There are in the United States approximately 
fifty species of oak, which botanists group about 
equally into white and black oaks. Curiously 
enough, the oaks that the botanists call black 
are called by lumbermen red oaks, though the 
lumbermen and the botanists agree in calling 
the other group white oaks. 

According to the American Lumber Stand- 
ard nomenclature for oaks, Quercus catesbaei 
and Quercus rubra, the true red oak, are in- 
cluded in the red oak group. Quercus stellaca, 
or post oak, is included in the white oak group. 
Considering the territory in which they grow, 
it is more than likely that Quercus imbricaria, 
Quercus rubra and Quercus stellata, one or all, 
are referred to by the inquirer’s mill—Enpzrror.] 


“Rank,” A Cooperage Term, Defined 

In quoting us a price for some timber suitable 
for staves, a party in Missouri offered a price 
“per rank.” We have never known this term 
to be used in lumber or timber buying and 
would like to know if you can give us some 
information as to what is meant by the term.— 
Inquiry No. 2,043. 


[This inquiry comes from an Indiana manu- 
facturer of wood products. As will be in- 
ferred from the foregoing, the term rank has 
reference to quantity, that is, it is a form of 
measurement something like the cord. Coop- 
erage bolts are usually measured by stacked 
contents. The length of the bolts sawed from 
the tree correspond to the required length of 
the finished product plus a margin for trim- 
ming, or they must be a multiple of this 
length to avoid waste. Customary lengths of 
bolts for tight cooperage run from 19 inches to 
38 inches. In cooperage it is the common 
custom to stack 36-inch stave bolts in ranks 
4x11 feet for a cord, giving 132 cubic feet, or 
approximately a standard cord. Green hard- 
wood shrinks in seasoning, decreasing from 
9 to 14 percent in volume. Contractors some- 
times stipulate an extra height of 3 to 4 inches 





on the stack or rank to offset this loss. Where 
such extra allowance for shrinkage is required 
it must be specified by contract unless gen- 
erally accepted in the locality. 

A cord of wood as ordinarily defined is 
8 feet long, 4 feet wide and 4 feet high, con- 
taining 128 cubic feet of space. However, in 
the sale of slab wood and stove-wood the 
term cord is applied to piles that are 8-feet 
long, 4-feet high and of the width of the 
stove-wood length, or 18 to 24 inches. This 
kind of a cord is sometimes called a short 
cord. In the North the term rank was also 
applied to the short cord, or really to a half 
cord. In the South it is always spoken of as 
128 feet, or a full cord.—Enbiror.] 


Scale Table for Rotary Saw 


Have you a card or circular showing a log 
scale table for rotary saw which you will mail 
me ?—INQuIRY No. 2,045. 

[This inquiry comes from Illinois. It is in- 
ferred that what this inquirer means is a log 
scale showing board feet contents of lumber 
cut with a circular saw. While some of the 
log scales were constructed with the amount 
of the saw kerf in view, that fact is largely 
ignored in the use of these log scales now. The 
AMERICAN LUMBERMAN publishes a vest-pocket 
“Ready Reckoner,” in which are given the prin- 


Woodworking Methods and Machinery 


We operate a lumber yard in connection 
with our mercantile business and we wish 
to make sash and doors. We shall appreciate 
it if you will give us information in regarg 
to the manufacture of sash and doors, king 
of machinery needed etc. We are locateg 
near a town of about 2,500 and we just want 
to handle local and immediately surrounding 
trade. 

If you publish a book relating to sash ang 
doors please let us know what sort of in. 
formation it contains and the cost.—Inquiry 
No. 2,046. 


[This inquiry comes from a general merchant 
in South Carolina. So far as known, there is 
no textbook on sash and ‘door manufacture, 
There is a book entitled, “Woodworking Ma- 
chinery” which describes and illustrates the 
various woodworking machines, indicating the 
work they are designed to perform. There is 
also a book entitled, “Modern Shaper Practice,” 
which contains instructions for the use of this 
machine, and a similar book on ‘molders en- 
titled “Machine Molder Practice.” Each of 
the books mentioned is supplied by the Amenrr- 
CAN LUMBERMAN at the publisher’s price, $3 a 
copy, delivered. 


It is the belief that the best source of in- 


formation regarding the manufacture of sash, 
doors and millwork is the manufacturers of 





cipal log rules. 
deal of additional valuable 


The reckoner includes a great 
information. It 
is supplied at 50 cents a copy.—Ebrror.] 





request. 


machinery designed to perform this work. 
The name of the inquirer will be supplied on 
Epitor. | 
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A correspondent from Arkan- 
sas says: “To lumbermen who 
desire to make a profitable in- 
vestment of a little capital, here 
are some of the finest oppor- 
tunities in the world. A large 
amount of good pine and oak 
for lumber and timber can be 
procured to stock a mill of 
moderate capacity (and close 
haul) for years, with railroad 
or water outlet. There are a| 
number of such locations.” 

* x 





Some time last fall two men | 
named respectively Cross and | 
Palmer entered 280 acres of | 
land of what was recently the) 
Indian. reservation, near Pent-| 
water, Mich., which they rep-| 
resented under oath as valu-| 
able only for farming purposes. | 
The men did not move on the | 
land, but last winter cut off 
6,000,000 feet of pine logs. The 
officials discovered the fraud | 
and on O¢t. 24 the parties were | 
brought before United States | 
Commissioner Hinsdale in| 
Grand Rapids for examination. 

The tornado which swept 
over portions of Wisconsin a 
few weeks ago proves to have 
been very destructive in the 
pineries. The heaviest loser is 
Daniel Shaw, who has about 
40,000,000 feet of logs blown 
down in the vicinity of Deer 
Tail River. Messrs. Laird, 





Norton & Co. have 500,000 feet 
of pine in the windfall. The 
result will be that several extra 
camps will be put in_ this 
winter to take care of this 
fallen timber. 


Within ten years no less 
than 12,000,000 acres of forest 
have been cut down or burned 


| over in the United States. Much 


of the timber is used for fuel, 
twenty-five cities being on 
record as consuming from 5,000 
to 10,000 acres each. Fences 
use up much timber, and rail- 
way sleepers require the prod- 
uct of 150,000 acres per annum. 
The sum of $144,000,000 is in- 
vested in the timber industry, 
employing 200,000 men. 
* * & 

The United States marshal 
made a seizure of about 20,000 
logs at Pascagoula, Miss. This 
is said to be but a commence- 
ment down South. 

* * # 

One of the most unreason- 
able and harmful movements 
of the time is the attempt to 
stir up disagreements between 
labor and capital. Free capital 
and free labor are the only 
conditions to either, and strife 
between husband and wife, or 
brother and brother, could not 
be more unreasonable and de- 
moralizing. 








J LL. Major, of Manistee, 
Mich., is manufacturing a log 
stamper which is said to be a 
very good thing. 

* * & 

Friant & White, of Grand 
Haven, Mich., have lately pur- 
chased of Louis Sands, Chicago, 
a tract of pine timber land of 
about 3,000 acres, estimated to 
contain 70,000,000 feet of good 
white pine, for $120,000. 

* 


+ * 
The Northwestern Retail 
Lumber Dealers’ Association 


was organized at Chicago Nov. 
7, “for the protection of retail 
lumber dealers in their trade.” 
Peter Hollenbeck, of Altona, 
Ill., is president; H. F Smyser, 
of Windsor, Ill., vice president; 
W. B. Judson, of Chicago, sec- 
retary; William Miles, of 
Princeton, Ill., treasurer. Henry 
Cadle, of Princeton, Mo., W. 
Menefee, Boswell, Ind., F. W. 
Smith, De Kalb, Ill, J. B. 
Allen, Canton, Ill, and H. N. 
Dickson, of Arcola, IIl., are di- 
rectors. All regular retail lum- 
ber dealers are eligible to mem- 
bership in the association, 
whether they reside in the East 
or West. Membership fee is $2. 
7 8 ® 

The Commissioner of the 
Land Office, Washington, D. C., 
has received further reports of 
discoveries: of timber depreda- 
tions on the Pacific coast. 
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Southern Pine Shed Stock Stronger Than Yard Items 


nnection 
prea Southern pine production was only about 1 percent above 
| regard § cingle-shift basis during the week ended Nov. 4, but demand 
elie showed a larger decline and was 8.42 percent below the output. 
ist want | Demand had made a spurt during a spell of good weather in 
ounding — consuming territory, and return of bad weather has slowed 
ash and § up yard buying. Timbers are still in good request, especially 
‘Inqeilt in the export trade, and are strong. Railroads have been put- 
ting out some feelers for special cutting recently. Most retail 

erchant — yard items are slow. As small mills are competing on dimen- 
there js sion and boards, prices on these are softer than on such work- 
facture, ings as flooring. Shipments from these mills will soon be 
nd = heavily reduced by winter rains, and large mills hope that they 
ing the will then be able to secure more reasonable prices. Even if 
‘here is § advanced a little, say the manufacturers, quotations would still 
pry be low enough to encourage stocking up early for next season. 
s 


ers en- 





‘ach of Higher Grades of Redwood Scarce; Prices Are Firm 
A MERI- 
e, $3 | a California redwood manufacturers reported a good gain in 
. . new business during the week ended Nov. 5. Export has been 
of in- . : . 
f od the most active section of the market recently. Rail trade has 
‘ers of tended to slow down, as middle West and eastern retailers are 
work, reluctant to buy beyond current needs. Northern California 
lied on business has been quite good, but in the last few weeks the 
southern part of the State has been taking less. Production 
— is well below normal, and early shutdowns for the season are 
expected. But business has been slower than at this time last 
year, and order files are somewhat slim. As shipments to date 
have exceeded the cut by 13 percent, mill assortments are 
becoming broken, and some of the highest grades are scarce. 
; Fir Cargo Business Is Large but Rail Trade Is Slower 
oe Large cargo shipments during the week ended Nov. 5 
nistee, brought the total of new business to 3 percent above the output. 
oe With only one more mill reporting than in the preceding week, 


domestic cargo bookings gained about 30 percent, and offshore 
bookings practically doubled. Rail trade declined and made 
Grand only 39 percent of the total, against 53 percent the preceding 


y_ pur- week, principally because of the gain in waterborne. There 
a are indications that a combination of soft f. o. b. mill prices 
a to and low water freight rates have encouraged Japanese buying, 
good as there may be higher rates in December. Europe is taking 


fair amounts, but the Australian market is said to be over- 
stocked. Some Atlantic coast buyers complain of shippers’ 





Age agreeing on a $14 intercoastal rate, as Canadians are ship- 
Nea ping in at $10 and $11. The eastern market is fair, but tends 
retail to become oversupplied by transits. While California consump- 
se? tion is active, heavy arrivals have weakened prices on commons, 
al and a large number of carriers have been tied up. 
a Shortleaf Demand Slow and Production Curtailed 
, @ 
fenry The North Carolina pine market remains inactive. Most 
» W. buyers want to keep down their stocks over the year-end, and 
4 b are not tempted to add to their assortments by present low 
IN. prices. The mills appear to have reached their limit in making 
re di- concessions. Shipments have been running ahead of orders, so 
lum- that order files are low. Stocks have been accumulating, 
sian though production has been only about seventy percent of nor- 
Fast mal. The large mills believe that their product will move better 
is $2. as soon as winter rains curtail the output of small, air-drying 
plants. Dimension and boards are slow, but yards have been 
, = taking fair amounts of dressed items such as flooring. 






Continued curtailment of Georgia roofer production is mak- 


Lumber Statistics Appear on Pages 48 and 49; 





Market Prices and Reports on Pages 79 to 85 


ing for improvement of the market. Small mills are still very 
active, however. Offerings of all air dried items will be re- 
stricted when winter rains begin, and the market tends to firm 
up. It is on a low level, most of the trading being on a basis 
of $17.50 to $18 for the 6-inch. 


Northern Pine and Hemlock Moving in Fair Volume 


Northern pine manufacturers have been booking a fair 
amount of yard orders in the middle West territory, these being 
for well assorted cars for filling in. The retailers have rather 
good stocks, as fall trade has hardly been up to expectations, 
and are not disposed to add to them. Demand is largely for 
lower grades. Box lumber has been in good call also. Even 
in the eastern market these lowers are firm, though keen com- 
petition tends to soften prices on the best grades. Plans for 
logging indicate that there will be a large winter input. 

Hemlock continues to move rather freely to country yards in 
Wisconsin and Michigan, while mill production is much cur- 
tailed and stocks are quite low. Northern mills are keeping 
prices firm at $4 off list. In the East, offerings are light and 
prices remain steady. 


Cypress Moving in Small Volume at Firm Prices 


Neither yards nor industrial users are buying cypress in 
large volume. Production appears to be curtailed, but total 
mill stocks are rather heavy. Florida takings are quite small, 
and retailers elsewhere are buying only to fill out their assort- 
ments. Orders have run so strongly to certain desirable items 
that some mills have set a limit on the quantity of these they 
will load. Tank stocks are hard to buy in the open market, and 
most users are supplying their needs on contract with mills. 
While quotations are under a little pressure, they seem firm. 


Lower Grades of Northern Hardwoods Selling Best 


Northern hardwood volume is holding up well for this time 
of year. Mills are now coming to the end of their operating 
season, and output is tapering off, so that current shipments 
are resulting in a considerable reduction in stocks. But as 
shipments recently have been a good deal heavier than book- 
ings, order files must be getting rather lean. It is reported that 
competition for present business is quite keen, and undoubtedly 
prices must be under pressure because of this and the efforts 
of the southern hardwood manufacturers to increase their vol- 
ume. The lower grades are said to be the best sellers, large 
quantities having been taken for box and crating purposes. 
Automobile makers are buying a little, as are the furniture 
plants, but there has been a slowing down in building trades 
demand for millwork and flooring. 


Southern Hardwood Trade Slow; Prices a Little Soft 


Southern hardwood production keeps close to normal, while 
business is slow, with the result that mills are adding to their 
accumulations. While they are not holding an excessive 
amount of stock, additions exert a bearish influence on prices. 
Consumers have no confidence that. the bottom has been 
reached, for there are occasional reports of concessions from 
even low prices. It is believed, however, that there will be no 
further general decline, and that if necessary the mills will 
shut down rather than go lower than present basis, and await 
resumption of demand from the large consuming groups. Au- 
tomobile manufacturers are going slow. Furniture plants tend 
to increase their orders, but buy from hand to mouth. Building 
trades demand for trim and flooring is seasonably less, and 
some of the oak flooring factories have curtailed their output 
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Suggested Convention Subjects for Retailer 


wae 


Here are just a few of the problems affecting the’retail lumber business that have been discussed in the 
AMERICAN LUMBERMAN during the last year. Many of these are of such vital importance that they have been 
suggested as subjects for discussion at the approaching annual conventions. Dealers are invited to express 
their preference as to the subjects that could be discussed with profit at the annual meetings of their associa- 
tions, and to suggest others that may appeal to them as being equally; important. Advance proofs of this question- 
naire were sent out to representative dealers in every section of the country. A large number of replies already 
have been received and more are coming in every mail. In the list below is given in percentages the relative im- 
portance of each subject as indicated in the replies that have been received: 





CERTIFIED MATERIALS: 


A certificate of quality with each bill of lumber or 
11% building material sold for a home is given by some 

individual dealers and some retail associations have 

adopted a certificate for use by their members. 


SELLING INSULATING MATERIALS: 


Insulating materials are being pushed by all building 

17% interests. Retailers are studying handling and mer- 
chandising methods and qualifications of various 
materials on the market. 





PERSONAL SOLICITATION: 


This involves the question of sending out house-to- 
26% house salesmen, or of the dealer making personal 
calls; getting into personal contact with prospects. 


DELIVERY METHODS AND CHARGES: 
Al Y, Whether to charge for delivery; how much to charge; 
0 


radius of delivery; truck and team operation com- 
pared. 











SELLING FARM EQUIPMENT: 


Hog houses, poultry houses, implement sheds, etc., 
offer big market tor lumber; dealer can do a great 

19% deal to teach farmers the need of these; making up 
small farm structures to sell at the yard; taking them 
around by truck and selling at the farm. 


SELLING HOMES COMPLETE: 


Many dealers believe that the trend is toward selling 
the finished house rather than material only. Plan- 

21% ning service, selling the home idea, financing, build- 
ing—how much can be profitably handled by the 
retail lumberman? 





INCREASING WINTER SALES: 


How to increase business during winter months; what 
34% sidelines would add most to winter income? Repair 
campaign, insulating and closet lining, clearance 
sales, special solicitation, as aids to winter business. 





REMODELING AND REPAIRING CAMPAIGNS: 


Has new building reached the saturation point? De- 
veloping new markets for lumber by pushing re- 

24% modeling and repairs; reroofing; additions; porches; 
sun parlors. One midwest dealer sold 39 remodeling 
jobs this year. 


MAXIMUM DEALER DISTRIBUTION: 


What to do about the manufacturer and wholesaler 
51% who sells direct to consumer in retailer's territory. 
0 > pa ‘ 
Some associations have passed resolutions demand- 
ing 100 percent dealer distribution. 








EDUCATIONAL WORK FOR LUMBER: 


Creating a wood-favorable atmosphere; dealer co- 
operation with the national and regional trade ex- 

19% tension campaigns of the various associations; aiding 
manual training classes; circulation of educational 
literature regarding qualities and uses of wood and 
wood construction. 


GRADE MARKING AND TRADE MARKING: 


Some of the manufacturers’ associations and individual 
companies are stamping the grades on their product; 

21 % many manufacturers are branding their lumber with 
a distinctive trade mark. How does this help or 
hinder the dealer? 








DIRECT ROOFING SALES: 


The problem of the “fly-by-night” roofing salesman, 

34% and the manufacturer who sells direct. Some dealers 
meet this problem by organizing own roofing com- 
panies. 


WHETHER TO HANDLE SUBSTITUTES: 


Statistics on the percentage of sales and percentage 
of profit in handling lumber and wood substitutes 

9% have been gathered. How much space and sales 
efforts should be given over to substitutes? Manu- 
facturers’ sales aid for dealers has important bearing 
on this subject. 








WHAT SIDE LINES TO HANDLE 
WITH PROFIT: 


Some dealers consider coal the best side-line to 

40% handle; others handle feed; hardware and paint, the 
usual lines; built-in fixtures and other specialties 
growing in popularity as trade promoters. 





HANDLING SHORT LENGTHS: 


Making up short lengths into various items such as 

?1 % hog houses, etc.; inducing consumers to specify short 
lengths wherever possible; end-piling of short 
lengths. Pricing short lengths. 








IMPROVED RETAIL MERCHAN- 
DISING METHODS: 


Adapting sales methods to current tastes and situa- 

33% tions; keeping up with new ideas in merchandising; 
finding new outlets for lumber; getting out after busi- 
ness instead of waiting in the office. 





LI] 
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CENTRAL WAREHOUSES AND 
PLANING MILLS: 


In some places the dealers cooperate in maintain- 
ing central warehouses for storage of slow moving 
stock, reducing overhead and increasing service. 
Others maintain central millwork plants. In several 
places the retailers have organized warehousing and 
milling corporations. 


117% 





— 


REDUCING CREDIT LOSSES: 
50% The old question of credits and collections. Many 
0 


dealers now insist on an absolute understanding as 


VALUE OF NEAT AND ATTRACTIVE 
YARDS AND OFFICES: 


Some dealers have planted flowers in parkway; main- 

tain lawns. before yards; put flower boxes in win- 
31 % dows; methods of cleaning up yards; keeping down 

weeds and grass: dust laying; neat piles and con- 
venient methods; ottractive office as drawing card 
for women home building prospects. 





REDUCING OPERATING EXPENSES: 


Central storage plants; delivery charges; cash and 
36% carry bargains; handling equipment, etc. suggested 
as means of cutting costs. 





to terms of payment when the sale is made. 
MEETING MAIL ORDER COMPETITION: 

Selling complete homes one of the ways suggested; 
30% meeting ready cut prices; planning service and home 

financing dealer’s best aid in fighting the mail order 
catalog; considering local tastes and needs. 





HOME FINANCING: 
Many dealers are themselves undertaking the finan- 
30% 


cing of home building or are joining in forming 
financing organizations. As the building material 
dealer profits most by the building of homes he is 
logically most interested in the methods of financing. 


WINDOW DISPLAYS AND SERVICE ROOMS: 
17% Do seasonable window displays help sell lumber, mill- 
0 


work, lawn furniture, paints etc? How get best re- 
sults from windows? How arrange floor and wall 
displays of merchandise? Sales and service rooms? 





THE RETAILER’S ADVERTISING: 


Dealers’ appropriations for advertising mostly range 

from 4 of | percent to 3 percent of total sales. 
44% How shall proper basis be determined? How divided 
between newspaper space, direct mail advertising, 
billboards, displays etc? 





LIEN LAW CHANGES: 


Many states have changes in lien law up before the 
24% legislatures and in others such changes are being 
agitated; proposed national uniform law. 








HANDLING CEMENT WITH PROFIT: 


397% 


Getting a fair price for cement; economical handling 
methods, better cooperation from manufacturers. 








As will be noted from the percentage figures shown, two subjects 
still retain first place in importance in the minds of retailers in every 
part of the United States. Fifty-one percent of the replies received 
attach the most importance to maximum retail distribution, while 50 per- 
cent indicate as the most important subject that of credits and collec- 
tions, a topic that is perennial in the discussions wherever a group of 
retail lumbermen assemble. “How to Reduce Credit Losses” is chal- 
lenging the best thought of dealers everywhere, and the discussions that 
take place in the conventions during the coming season certainly wil! 
indicate that much progress has been made along this line. The next 
most important subject, as indicated by the percentage of replies, is 
advertising. This is significant and shows that more and more retailers 
are realizing the potency of advertising when properly planned and used. 
More thought is being given to the preparation of their advertising copy 
by dealers and in many places groups of retailers are finding cooperative 
advertising campaigns helpful in creating interest in home building and 
in developing new business. 

Among the additional subjects suggested by retailers as important 
ones for discussion at the conventions comes this one from W. B. Sloan, 
of Fort Worth, Tex., one of the leading retailers of that State and a 
director of the Lumbermen’s Association of Texas. He says: “Preven- 
tion of ordinances that prohibit the use of lumber and wood shingles in 
cities where socalled building supply dealers are promoting the use of 
competitive materials. Lumber dealers should see to it that city officials 
are elected to office who will not stand for such foolish ordinances.” 
Here is a subject worthy of discussion at every convention wherever 
held, and the AMERICAN LUMBERMAN is glad to pass Mr. Sloan’s sug- 
gestion along to its readers. 

In returning his questionnaire, John M. Lyon, of LaHarpe, IIL. in 
connection with the subject “Remodeling and Repairing Campaigns” 
makes this terse comment: “Our best bet;” and on the subject “Han- 
dling Cement With Profit” he says: “Don’t sell it unless you do.” 

An added subject suggested by the Art Risser Lumber Co., Paris, 
Ill, and one that is of tremendous importance to the entire retail lum- 
ber industry is “Knowing Your Costs of Doing Business.” That subject, 
of course, ties in with improved merchandising methods, reducing oper- 
ating expenses and determining what lines can be handled with profit. 
J. H. Foresman, vice president and manager of the retail department 
of the Long-Bell Lumber Co., Kansas City, Mo., picks four subjects as 











the most practical Gnes to be discussed at the association conventions 
and that are of real importance. Of “Central Warehouses and Planing 


Mills” he says: “If line yards as well as combinations of individual 
retailers maintain warehouses, the small planing mill and jobber will 
have to sell direct. Will the warehouse lose or gain in the long run?” 
Of “Remodeling and Repairing Campaigns” he says: “It is easier to 
get a customer to remodel than it is to get him to build a new place 
and likely as profitable to the retailer.” Of “Home Financing” Mr. 
Foresman says: “In some way it must be made easier for people to 
build homes.” Of “Improved Retail Merchandising Methods” he says: 
“This covers about the whole field of operating a modern yard, hence 
I think it an extremely good subject.” 

In returning the questionnaire, H. B. Blauvelt, vice president. Comfort 
Coal-Lumber Co., Hackensack, N. J., says: “You will notice that in 
every case the subjects we have checked have to do with better mer- 
chandising and better physical operation. I think these two things 
are the most important in the retail lumber business. In the past we 
have not been merchants and that has been one of our chief troubles. 
Now, with reducing margins, it becomes all the more necessary for us 
to watch our expenses and increase our selling price and reduce over- 
head of physical operation. This I feel is the general principle along 
which the retail lumber business must operate if it will succeed.” 

Walter Steves, of Ed Steves & Sons, San Antonio, Tex., commenting 
on the questionnaire, said: “Most of the subjects covered are usual, 
but still I have never heard a long discussion of any particular work 
being done in connection with getting the various dealers to really appre- 
ciate the value of codperating with each other in local - associations. 
From my own experience in State and local associations, conventions 
are a great place to air a lot of theoretical ideas with an occasional 
practical talk on some subject. Then everyone goes home and does as 
he pleases and is just as selfish as he possibly can be. But that the 
lumber industry generally should be carried on in this way has never 
been discussed or any concerted action, to my knowledge, been taken to 
rectify the evil of jealousy which seems to be one of the attributes of a 
lumberman.” 

Homer Ballinger, of the Clark County Lumber Co., Springfield, Ohio, 
says: “All of the subjects listed are of interest and well worthy of con- 
sideration; but a number of them are to be decided by each individual 
dealer and may not particularly affect the general group. One other 
subject that suggests itself is ‘Codperative Advertising.’ The dealers in 
Springfield have been advertising in this way and several other towns 
in our vicinity have tried it out and all seem much pleased with the 
results.” 
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News of Trade Extension Campaign 


Wasuincton, D. C., Nov. 8—Lumber re- 
quirements as to sizes, quality and working 
stresses based entirely upon American Lum- 
ber Standards and the recommendations of the 
Forest Products Laboratory will be found in 
the new uniform building code adopted by the 
Pacific Coast Building Officials’ Conference at 
its annual meeting, held in Phoenix, Ariz., Oct. 
18-21. The new code will be available to mu- 
nicipalities for adoption after Dec. 1. It is the 
result of several years of deliberation and the 
best technical and laboratory data obtainable. 
according to Richard G. Kimbell, architectural 
and building code engineer of the National 
Lumber Manufacturers’ Association, who has 
returned to Washington from the Phoenix 
meeting. The expectation is that the new code 
will be adopted by a number of Pacific coast 
cities. 

Discussing the meeting, Mr. Kimbell said: 

The conference, with wisdom and with a 
background accumulated during the work on 
this code, appreciates the impossibility of any- 
one ever producing what would be conclusively 
a perfect set of building regulations applicable 
for all time to come. To provide for new de- 
velopments in construction practice and for 
the results of experience in enforcing this code 
the officials have arranged for a permanent 
continuing committee, which will from time to 
time, in subsequent yearly editions, keep the 
code abreast of all advances. 


The lumber industry was represented at the 
Phoenix meeting by Mr. Kimbell, A. C. Horner, 
manager of the western division of the Na- 
tional Lumber Trade Extension Department; 
R. F. Hammatt, secretary of the California 
Redwood Association; Max Cook, architectural 
engineer of the redwood association, and Ar- 
thur Bevan, assistant secretary of the Red 
Cedar Shingle Bureau. 

Mr. Kimbell’s trip to the West Coast was 
chiefly on building code matters. He pointed 
out that building codes in general mean exten- 
sion or contraction of lumber markets by law 
and should be keenly watched by all associated 
with the lumber trade. He feels that the uni- 
form code adopted at Phoenix gives lumber a 
reasonably square deal. 

As a result of a survey of the oil rig and 
derrick situation in California made by Messrs. 
Horner and Kimbell, plans. for a program of 
promotion for lumber oil drilling rigs are un- 
der way. Lumber in former years largely pre- 
dominated this field. 


To Promote Remodeling of Homes 


Remodeling of old homes promises to be an 
important phase of the 1928 building campaign 
and many building and loan associations thru- 
out the country have signified their intention of 
cooperating in helping home owners finance 
alterations. For example, the Illinois League of 
Building and Loan Associations adopted the 
following resolution: 

The remodeling of homes in various com- 
munities is a very important matter and it is 
the duty of building and loan associations 
throughout the State of Illinois to assist the 
home owners wherever possible to rebuild 
and alter their present homes. 


A comprehensive campaign in the newspa- 
pers in cooperation with the local building ma- 
terial men and others, in the opinion of trade 
extension officials, offers a great deal of con- 
structive work that can be accomplished to 
beautify and increase the value of present 
homes and also promote the cause in which 
the lumber industry is interested. 

E, G. Glenn, jr., has been appointed assistant 
to Arthur T. Upson, manager of the eastern 
division headquarters, New York City. Mr. 
Glenn is a recent graduate from the Forestry 
School of the University of the South, Suaw- 
nee, Tenn. He has had some practical experi- 
ence in the woods and the mills of the Salke- 
hatchie Cypress Co., Varnville, S. C. 

M. E. Meachan, president of the Goodfellow 
Lumber Co., St. Louis, Mo., who assisted the 


National Lumber Manufacturers’ Association in 
procuring data on the effect of the recent tor- 
nado, makes the point that not only are life 
and limb much safer in frame houses, but he 
believes it may eventually be shown that 
the use of wood in masonry construction was 
all that held down the death rate. 


Exhibit at Farm Bureau Meeting 


The trade extension department is going to 
take space at the exposition connected with the 
annual meeting of the Farm Bureau Federa- 
tion, Sherman Hotel, Chicago, Dec. 5-7. An 
exhibit will be installed in Booth 26. Regard- 
less of any policy that may be adopted concern- 
ing exhibits in general, it is felt that the Chi- 
cago meeting of the largest of all farm organ- 
izations is vital. The attendance is expected 
to include at least one representative from every 
farm bureau in the country—1,800—comprising 
the type of men who are in the closest contact 
with farm building. There will be county 
agents, home demonstration agents, direct repre- 
sentatives of the Department of Agriculture, 
the most progressive elements among farmers, 
agricultural teachers and professors, and the 
like. 

The exhibit at the farm bureau meeting will 
probably include a small model house on a scale 
of one and a half inches to the foot, which by 
means of movable sections can be altered to 
illustrate the ease with which old dwellings can 
be remodeled to excellent effect. B. F. Good- 
now, of the Cleveland Wood Homes Bureau, 
the only organization of the kind in this coun- 
try, is here in conference with headquarters’ 
officials concerning the placing of similar ex- 
hibits before the annual meeting of the prin- 
cipal organizations of retail lumber dealers. 

John M. Gibbs, manager of the trade exten- 
sion department, will address the Anthracite 


Codperative Convention in Mt. Carmel, Pa, 
Friday morning of this week, on “The Exam. 
ple of the National Lumber Manufacturers’ 
Association,” and will be in New York the 
same evening for the meeting of the New York 
Lumber Trade Association. Mr. Gibbs wil 
discuss lumber trade extension in the New 
York meeting. 

Don Critchfield and Prof. Emanuel Frit; 
of the West Coast Lumber Trade Extension 
Bureau, who have been making a tour of this 
part of the country, visited headquarters this 
week and conferred with Mr. Gibbs and others 
concerning the progress of the extension work, 

Several requests have been received for de- 
tailed information, measurements, etc., of 
Mount Vernon, presumably with a view to re- 
producing this famous shrine of George Wash- 
ington. When inquiry was made of the asso- 
ciation which supervises the maintenance of the 
historic establishment the emphatic reply was 
that nobody would be permitted to make any 
measurements or obtain detailed information 
for such a purpose. Indeed, the association 
does not propose to have Mount Vernon repro- 
duced if it can prevent it. Anybody is at lib- 
erty to visit the strine and do his best at repro- 
duction from what the eye can see and what 
is shown in photographs which are on sale, but 
any attempt to procure detailed information 
or measurements will be resisted. The asso- 
ciation feels that there should be only one 
Mount Vernon. 

Novel Request for Booklet 

The following letter has been received at 
headquarters from Edward P. Schaff, jr., of 
Detroit, Mich. : 

Like a dog, I BARK for your booklet, “The 


Story of Wood.” Do KNOT fail to POST one 
for me as it WOOD-GUM up my chances of 





Business in Brief 





Business in general appears to be featureless, without marked expansion and with no indica- 
tion of special recession. Trade has not reached the level ordinarily expected and realized at 
this season, and yet buying in moderate volume is indicated. Revenue 

GENERAL freight loadings as reported by the car service Lureau totaled 1,112,621 car- 
loads for the week ended Oct. 29, a decline of 15,865 from the week imme- 

diately preceding. Dun’s reports that the daily average of bank clearances for last week 
compared with a year ago, making allowance for an election holiday last year, are still 7.7 
higher. There was a slight rise in the money price at the month end but it dropped back 
quickly. The stock market, though showing betterment, was slightly irregular during the week. 


The weekly index cf wholesale commodity prices as compiled by Harvard University de- 
clined from 144.9 for the week ended Oct. 26 to 144.4 for the week ended Nov. 2. Dun’s monthly 
index for Nov. 1 was $191.715, or .8 percent above that for Oct. 1, this being 
PRICES the fourth consecutive monthly increase, and leaving the index at the highest 
point reached since March 1, 1926. For last. week Dun’s reported 31 ad- 
vances in wholesale quotations compared to 29 declines. For the corresponding period last 
year 34 imcreases and 46 declines were reported. 
Latest reports indicate that the hopes of the steel producers are placed mainly in purchases 
by the railroads. Pig iron production for October showed a further decline, the average daily 
cutput during that month being the lowest reached during 1927. This re- 
STEEL duction in output suggests further weakening in price, through lower values 
have not yet been registered. A hopeful sign in some producing regions is 
noted in increases in the volume of inquiries as well as in the receipt of actual orders. There 
is relatively little forward buying, however, and no general revival of demand is indicated. 
Conditions in agriculture as reflected in prices of farm products are good. Cotton futures 
on the New York market registered slight gains at the latest week end compared with the 
week end immediately preceding. On the principal cotton markets also spot 
FARMING prices showed slight advances over a week ago. Livestock prices in the 
major markets have been generally strong, with some daily fluctuations. 


Both hides and leather have held rather strong and small stocks indicate continued strength 
in a market that has been quite active recently. 
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picking @ CHERRY in your $15,000 slogan con- 


‘ test if I did KNOT get one. 


“] believe I can CIR-CASSIAN, on one of 
the prizes you offer. My wife is SIDING with 
me and we RAFTER the big PLUM. If we get 
it, watch us SPRUCE up. We already hear 
the Jack PINE for us. How we will re-JOIST 
if we win. PLANKING down that first prize 
in our CHECK book WOOD BOARD us FIR a 
a long while. My wife could have SHINGLES 
twice a week and I could have CYPRESS my 
clothes for me. Gosh ole HEMLOCK! It 
makes me BEAM just to think of it. 

“J hope you WALNUT be angry with me, but 
if I MA-HOGANY more of your time without 
going against the GRAIN, I believe your POP- 
LAR contest will make OREGON PINE more 
than CALIFORNIA REDWOOD. 


Commercial Forestry Conference Important 


The National Lumber Manufacturers’ Asso- 
ciation is intensely interested in the commercial 
forestry conference soon to be held in Chicago 
under the auspices of the Chamber of. Com- 
merce of the United States. It is pointed out 
that the forthcoming conference is unique 
among such gatherings in that it is called by the 
general business body of the country, and not by 
academic foresters or by practical lumberman 
themselves. It will be largely a meeting of men 
who own and use the private forests of Amer- 
ica with an opportunity given them to discuss 
their problems independent of the organized 
lumber industry. Under such conditions it is 


believed a tremendous amount of good will 
come from the conference. Men who own tim- 
ber and are reforesting and others who desire 
to do so will have a chance to talk frankly on 
the problems confronting them. It will be 
their meeting. 

Officers of the National association hope 
there will be a large attendance of lumbermen 
at the meeting. Outstanding leaders of the 
industry are on the program. The National 
association will show its interest actively by 
having several staff members present as spec- 
tators. Trade extension staff members likewise 
will be in attendance. 

Information that normally would be pub- 
lished in Natlumber News, house organ of the 
trade extension campaign, this week will appear 
in the National Lumber Bulletin. Hereafter 
the policy of running this information in the 
bulletin when the publication dates coincide 
will be followed. The subscription list of the 
bulletin will be enlarged to cover all those now 
receiving Natlumber News. In addition to trade 
extension items, the bulletin will as usual carry 
a variety of information of a more general 
character. 

At the meeting of the committee of manu- 
facturers and wholesalers in Chicago on Nov. 
18, the former will be represented by M. W. 
Stark of the American Column & Lumber Co., 
Columbus, Ohio; Harry T. Kendall, of the 
Central Coal & Coke Co., Kansas City, Mo.; 


C. W. Nelson, of the Frost Lumber Industries. 
Shreveport, La, and Wilson Compton, secre- 
tary-manager of the’ National Lumber Manu- 
facturers’ Association, Washington, D. C. Rep- 
resentatives of the wholesalers will be Ben C. 
Currie, of Philadelphia, Pa.; William H. 
Schuette, of Pittsburgh, Pa, and C. A. Mauk, 
of Toledo, Ohio 

William D Smith, a well known structural 
enngineer, has been added to the staff of the 
Portland district office as field manager. 





Buys Timber Blown Down 


St. Louis, Mo., Nov. 7.—The Gideon-An- 
derson Co., manufacturer of hardwoods, with 
general sales office here, has begun the move- 
ment of 500,000 feet of gum, oak, elm and maple 
timber purchased from the Three States Tim- 
ber Co. to the former’s mill at Gideon. The 
timber purchased was blown down by a recent 
storm, and only down timber is included in 
the deal. It is in Mississippi County, in 
which the Three States company, of which W. 
A. Gilchrist, of Chicago, is president, owns 
about 29,000 acres of virgin timber in the 
lower end of that county. Timber was blown 
over on seven sections of the tract. 

A spur is being built to the railroad at An- 
niston, where the timber will be hauled and 
shipped over the Cotton Belt to the Gideon- 
Anderson mill at Gideon. 


Clarifies Facts on Timber Supply 


Wasuincton, D. C., Nov. 9.—Col. William 
B. Greeley, chief of the Forest Service, has ad- 
dressed an open letter to the National Lumber 
Manufacturers’ Association, questioning state- 
ments widely published by the association in 
trade extension advertising matter which, as he 
construes them, imply that there is no danger 
of a timber shortage and that cut-over forests 
as a whole are continuing to grow timber. 

Declaring his sympathy with liberal use of 
wood, Col. Greeley points out that the advertis- 
ing matter involved used his name and that of 
the Forest Service to support an optimistic por- 
trayal of the situation as to the timber supply 
and regrowth which he can not accept as accu- 
rate. He adds that the advertisements in this 
respect do not correctly reflect his views when 
quoting him in such statements as “no timber 
shortage” and “plenty of wood for all future 
needs.” He declares that, on the contrary, the 
investigations of the Forest Service show that 
the timber supply of the country is being used 
up much faster than it is being replaced by new 
growth, and that most of our lumber still comes 
from the diminishing virgin forests. 

The chief of the Forest Service expresses 
his sympathy with the general purpose of the 
trade extension program of the National Asso- 
ciation. “Lumber is one of the great basic 
products of our soil, and I am strongly in favor 
of promoting—not restricting—its use for all 
purposes for which it is inherently better fitted 
than other materials,” he says, continuing : 

, Your advertising material quotes me as hav- 
ing said “use wood and conserve the forests.” 
Whether or not the quotation is technically 
correct, it correctly expresses my viewpoint 


provided conserving the forests means not . 


simply cutting ripe timber but a positive pro- 
gram of land management that will insure re- 
forestation. But when this quotation appears 
under the heading “Plenty of wood for all 
future needs,” or in another instance under the 
heading “No timber shortage,” and when 
prefaced, as in your advertisements, by. a 
statement denying that a shortage of timber 
is impending, it misrepresents my views and 
convictions. By inference the impression is 
given that I believe there will be no shortage 
of timber. 

Again, your advertisement asserts that “‘one- 
fifth of the entire area of the United States 
will continue to grow trees indefinitely,” and 
it declares that all these statements as to 
abundance of supply and regrowth are not 
opinions” but “facts, backed up by extensive 


investigations and published reports of the 
United States Forest Service.” 

On the contrary, although one-fifth of the 
United States is actual or potential forest land, 
the investigations and reports of the Forest 
Service have repeatedly stressed that our 
timber supply is being used up much faster 
than it is being replaced, that most of our 
lumber still comes from the diminishing 
virgin forests, and that the gravest evil in the 
present forest situation is the large and in- 
creasing areas which, after lumbering, have 
ceased to grow timber and indefinitely will not 
grow timber unless aggressively reforested. 
The United States will certainly have to face 
a period of diminished domestic supply of 
timber, at least of grade and quality equal to 
that abundantly available in the past. How 
serious this shortage or its consequences will 
prove, I do not pretend to forecast. They will 
depend upon many factors, and primarily upon 
the speed at which we extend and intensify 
the growing of new timber crops. 

Must Avoid Creating False Impression 

I am concerned primarily in this matter 
over the danger of creating an impression on 
the part of the public that the United States 
has no forest problem, that our forests are 
now self-replenishing and our timber supply 
inexhaustible. We have enough available land 
to make our timber supply self-sustaining and 
avoid any curtailment in the present use of 
wood, provided it were all intensively growing 
timber to replace what we currently cut. But 
we are still very far from having attained that 
happy condition. * * * * * * * 

I want to add my appreciation of the grow- 
ing interest of the lumber industry, as well 
as of other forest using industries, and of 
your association in reforestation, and of the 
considerable number of concrete instances 
where timber growing has been undertaken on 
industrial land holdings. The future of our 
forests lies largely with the industries which 
use them, because they own the bulk of our 
forest land. * * * * * * * There could be no 
finer or more adequate contribution to the solu- 
tion of our national forest problem than a 
firm resolve on the part of the lumber in- 
dustry that wood shall be a perpetual resource 
of the United States and the acceptance of the 
responsibility thereby entailed as to the re- 
forestation of its own lands. 

I recognize no less the responsibility which 
must be accepted by the wublic in bringing this 
about; and it is because the public must thor- 
oughly appreciate the situation and be pre- 
pared to accept its responsibility that I do not 


want it to misapprehend the actual facts of. 


the situation. 


I am for using wood for every purpose 
where its use is advantageous, not because 
there is no danger of a timber shortage by 
and by, but because the more wood is used 
the greater will be the incentive to grow wood 
and the more adequately will our large areas 
of land that must produce wood crops or noth- 
ing be employed. Idle land is the most serious 
feature of our forest situation. Already we 
have far too much of it. Its amount is still 
increasing. Wherever lumbering takes place 
without reforestation the amount augments. 
We need wood for consumers’ needs; we need 
the industries and labor payrolls supported by 
wood; we need the domestic and foreign com- 
merce sustained by wood, and we certainly 
need to keep our wood-producing land profit- 
ably employed. All of these are parts of one 
whole—and the productive use of land is in- 
separable from the continued widespread use 
of its products. So I freely subscribe to the 
slogan, “Use wood and conserve.the forests” 
in the sense of use wood and replace the 
forests. 


At the headquarters of the National associa- 
tion it was stated that the lumber industry is 
in substantial agreement with Col. Greeley’s 
views. Both the Forest Service and forest 
owners, it was stated, are agreed that sys- 
tematic reforestation is essential to the main- 
tenance of an abundant supply of forest prod- 
ucts, and that only through the liberal use of 
wood is it economically possible for this to be 
accomplished through private enterprise. The 
position of the lumber manufacturers was out- 
lined in the following open letter addressed to 
Col. Greeley : 


We are grateful to you for the clarification 
of facts concerning the timber supply, the 
wisdom of liberal and efficient use of wood, 
and the need for the systematic protection and 
replacement of the forests, contained in your 
letter of Nov. 1. 

We cordially concur in the statement which 
you have made in behalf of the United States 
Forest Service and in your view that the right 
rule is “to use wood and replace the forests.” 
For, as you say, “the more wood is used the 
greater will be the incentive to grow wood.” 
Otherwise, indeed, there will be substantially 
no incentive. 

The interest of the forest and wood-using 
industries in forestry practice is fast increas- 
ing. Progress in that direction, already 
marked, will be encouraged and expedited by 
continued conference and coéperation between 
the timber industries and the agencies of the 
public.” 
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Flower Gardens and Floor Polishing Machines 


Kindly Acts by Two Indiana Lumbermen Bring the Women Folk to 
Their Yards and Eventually Lead to Business 


Years ago Met. L. Saley, who wrote this 
department for some two decades and made 
it the mirror of his genial personality, called 
on W. O. Newton, of the Newcastle Lumber 
Co., Newcastle, Ind. Mr. Newton had re- 
cently built a new shed. It happened that 
on the location chosen there was a hickory 
tree which Mr. Newton was reluctant to have 
cut down; so he built the shed around the 
tree and left it to tower over the roof. This 
arrangement, involving as it did a certain 
amount of sentiment for a tree and a cer- 
tain ingenious adaptation of practical uses 
to circumstances, caught Mr. Saley’s fancy. 
Sound sentiment and practical capacity were 
two things that never failed to win his ad- 
miration. So he wrote about this hickory 
tree and the shed that had been built around 
it, and he did it so well that Mr. Newton has 
never forgotten the incident. When we called 
and presented our AMERICAN LUMBERMAN 
card, Mr. Newton at once mentioned the story. 


Value of Friendliness 

Although Mr. Saley crossed the Great Di- 
vide years ago, there are still hundreds of 
lumbermen who remember his kindly counsel 
and who learned from his every-day illus- 
trations the value of friendliness and a clear 
conscience in building a lasting business suc- 
cess. We have been looking through some 
of his collected writings that first appeared 
in this department, hoping to find the story 
of the hickory tree. We didn’t find it, but 
we happened to light on this little story 
about the purchase of socks. It is so char- 
acteristic of his way of making his points 
that we set it down here: 

“But as I was going to say, I wear socks, 
except in warm weather when I go bare- 
footed, and not long ago I found I had run 
out of them. . . Regarding those socks. the 
dealer led me from box to box as easily 
as though he had a string tied to my ear, 
and when my best girl came home she 
said I did first rate as a shopper—that she 
was proud of me. That increased my respect 
for the drygoods man. I rather fancied a 
blue and yellow stripe, so that when I 
pulled up my pants legs it would be so loud 
as to attract the attention of the populace. 
but the merchant led me away from them, 
and now I see it was for my. good. 

“When we influence a man, and he finds 
that we were unselfish in the matter and 
were really trying to do him a good turn, 
that man is very liable to come our way 
again. .. I don’t believe we half know how 
well it pays us when we do a decent act. 
And I don’t believe we know how easily 
people see through us when we are not 
disposed to be decent. We don’t turn these 
propositions over in our mind half often 
enough.” 

All of which is as true and important 
now as it was in the days before lumber 
was delivered by motor trucks. We set 


it down merely by way of reminiscence and 
because the story of the hickory tree set 
us to thinking of the Old Master. 

Mr. Newton came to Newcastle some thirty 
years ago, when the population numbered 











W. O. Newton, of the Newcastle Lumber Co., 


Newcastle, Ind., in his formal garden at the 
lumber yard 
about 3,000. In those days there were no 


paved streets in the town. Mr. Newton and 
two other men circulated the petition for 
the first paving, and a number of people 
got so wrought up over the alleged ruinous 











Offers Service Customers Want 


This yard attempts, with some suc- 
cess, I think, to offer as complete a 
service as our customers want. After 
making the yard a pleasant place to 
visit, which was the object of the for- 
mal garden, we try to make it a good 
place for thrifty and forward-looking 
people to trade. We offer an archi- 
tectural service. This revolves around 
stock plans, but we are prepared by 
means of our connections to procure 
special plans or sound adaptations of 
stock plans. If the customer wants us 
to do it we'll get him a contractor and 
a complete price in advance, and we'll 
undertake to see the job through and 
to assure him that specifications are 
right and are properly carried out-— 
W. O. Newton, Newcastle Lumber Co., 
Newcastle, Ind. 

















cost of this frivolous improvement that, so Mr, 
Newton says, there were rather bright prog. 
pects for a time of his being lynched. But 
the paving was laid and duly paid for, the 
town didn’t go bankrupt, and the frivolous 
improvement so pleased its detractors that 
they soon were whooping up the proposition 
for more hard-surfaced streets. The city 
has passed the 20,000-mark and, like all Indi- 
ana cities, is well paved. 


Garden Near Main Warehouse 


The Newcastle Lumber Co. is part of the 
famous Peter Kuntz organization; an organi- 
zation that seems to command the loyalty 
of its associates and employees to an un- 
usual degree. All Kuntz yards seem to have 
a trim and distinctive appearance; to be well 
painted and well kept. I suppose there is 
a certain standardization about it, such as 
choice of paint colors, wording and design 
of signs and insistence upon order and up 
keep. But allowance is made for the indi- 
vidual tastes and desires of local managers; 
and this allowance of course is a challenge 
to the interest and ability of the local men. 
For instance, Mr. Newton has a formal flower 
garden in the rear of the main warehouse. 

“Some time ago,” Mr. Newton said, “I 
built a garage back here. Under the pro- 
visions and regulations of the insurance com- 
panies I couldn’t put any other building 
within a certain distance of the garage. So 
I turned the place into a garden. Just now the 
blossoms are not at their best, though we 
have an assortment of flowers that will bring 
blossoms all through the summer and fall.” 

The garden is indeed wonderful and would 
be out of reach of any one except an ex- 
pert; a person with a great liking for flow- 
ers and much skill and experience in caring 
for them. Probably Mr. Newton gives much 
thought and care to this little garden; but 
the fact remains that flowers and shrubbery 
will thrive for some people with a mini- 
mum of attention and will languish under 
the devoted care of others. The place is 
laid out in a formal manner, with trellises 
and pergolas and pools. In the pools are 
lilies and gold fish. 


Gold Fish Create Good Will 

“When I was getting this work done in 
the first place,” Mr. Newton said, “I got 
a large quantity of gold fish, and I ad- 
vertised that every child under a given 
age who came with some sort of container 
in which to take them away would be given 
two gold fish. I believe every youngster in 
the county was here. I kept my word and 
gave away the fish, and it proved to be 
one of the best advertisements I ever tried. 
Children take endless interest in pets, and 
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fish are easily cared for. Parents became 
interested in the fish and in many cases 
bought more. For months afterwards I 
kept hearing about this piece of publicity. 
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It created much good will, if I am able 
to judge such things. 

“The garden has gotten ladies accustomed 
to coming to the yard. Sometimes they come 
just to see the flowers. Sometimes they 
come with their husbands to see about build- 
ing materials, and after the business is 
done I bring them out here to see the 
garden ; and the chances are good that they’ll 
come back, bringing some neighbor ladies 
with them. At times when some enthusiastic 
gardener finds plants here which she does 
not have I give her roots or slips, and 
many of these people, knowing about this 
hobby of mine, give me plants that I don’t 
have. Keeping the garden in order doesn’t 
take much time, and it’s pleasant work; and 
it certainly gives me a good many contacts 
that are pleasant in themselves and that 
eventually result in making sales. 

“You notice the little flower park just 
across the street. I persuaded the city to 
put it in, after I could show results in 
my garden. A good many people think the 
park is mine, too. 


An Industrial Town 


“Business here is good. It’s not any- 
thing spectacular, but it’s steady and de- 
pendable. Some other towns in the State 
are doing better, some not so well. One 
thing I don’t like is the habit some down- 
town merchants have of talking 


civic gifts from a few people. Whenever we 
undertake civic improvements we have to de- 
pend on many gifts of smaller amounts; gifts 
from people who must count their dollars 
with some care. But there’s a fine civic spirit. 
We have a wonderful memorial park, and 
we've voted a county hospital. I could name a 
good many other similar projects, indicating 
the public spirit and foresight of the people.” 


Jennings in a Fine Farming Country 


Walter Jennings, of S. P. Jennings Sons, 


repeated some of Mr. Newton’s statements 


about the steady growth of Newcastle, a 
growth that goes along steadily without a 
boom. This is a fine farming country, sd 
Mr. Jennings tells me, and I can well believe 
it after driving along the highways. Crops 
are not quite so good in 1927 as usual, due 


to unfavorable weather, but the country has - 


all the appearance of opulent agriculture. 
Groups of farm buildings occur at frequent 
intervals, and the buildings are in the main 
large and adequate looking. There are 
evidences that painting and repairs are run- 
ning a little behind; but that will be cor- 
rected when another good crop or two have 
been gathered. 

While in this part of Indiana we were 
flagged by a “thumb tourist;” the kind, you 
know, who stands at the side of the road, 
looks at you in agitated appeal and rapidly 
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considerable sums of money. I had a highly 
respectable feeling for Indiana agriculture 
by the time the traveling lecture was done. 
And when we came to his village—his farm 
lay just outside of town and he was stop- 
ping to finish up a business deal involving 
some thousands of bushels of old corn— 
he said it was the best town in the State; 
had the best business men and was the nicest 
place _to live in in Indiana. If my tourist 
friend represents Indiana farmers accurately 
I think Indiana agriculture is safe and sane. 
And if his attitude toward his village repre- 
sents the town-country relationships fairly, 
then I think business is pretty sound, too. 

But we’ve gotten away from the Jennings 
yard. This isan old concern and occupies a 
a big space. In front are brick buildings 
that have seen long service and that are 
attractively draped with vines. In the rear 
are modern sheds and warehouses contain- 
ing a big lumber stock. 


Foust Has Attractive Show Windows 


Samuel Foust has a new office and store 
building that he has occupied but a com- 
paratively short time. I think he has done 
business on the same site for many years, 
and the building represents the growth of 
the business and the changing habits of 
customers. The place has attractive show 
windows which, at the time of my visit, had 

displays of andirons and elec- 





about ‘stagnant trade.’ It isn’t 
stagnant; but these men prob- 
ably think of the other towns 
in the process of a manufactur- 
ing or building boom. Stories 
come back to us from _ these 
places, doubtless exaggerated or 
at least with the unfavorable 
features not mentioned. Most 
merchants have a craze for vol- 
ume, and volume in another place 
always catches their attention. 
Then they begin to tell each 
other that business here is poor. 











That’s bad enough, but to make 
it. worse they go out on the 
streets and tell the same mis- 
taken stories to the general pub- 
lic. People are pretty timid about stories 
of failing business, for it’s such an easily 
affected matter. Everybody is afraid of it. 
He may work as hard and as faithfully as 
ever, and yet lowered prices or slackening 
demand can take away all his profits. So 
when stories of depression get to floating 
around, the first thing a person thinks of 
is retrenchment and reducing expenditure 
So business slacks off for that reason if 
for no other. These men down town, whether 
they know it or not, are doing the very 
things they don’t want done—frightening 
people so that they begin to stop buying. 
If conditions really do get bad, people know 
about it without being told. I don’t want 
the public to spend when they can’t pay or 
when they really can’t afford the expendi- 
ture. 
ficial condition created when there is no 
real basis for it. This is an industrial town. 
The Hoosier kitchen cabinet is made here, 
and we have a big Chrysler plant and some 
other important factories. All of them are 
operating, and there are big payrolls. 
“Newcastle is a place of considerable 
wealth, though it isn’t concentrated in a 
few hands. There’s probably but one mil- 
lionaire in the city, so we can’t expect great 


But it’s annoying to have an arti-_ 


The new office and store building of Samuel Foust at Newcastle, Ind., 
which he has occupied only a short time 


jerks his thumb in the direction you’re go- 
ing. They tell me I shouldn’t pick up these 
birds, that among them are a fair number 
bent upon grand larceny. But the Realm 
while on tour hardly: presents the appear- 
ance of being the subject for a fat holdup; 
so while I do pass up the toughest looking 
of these tourists, especially if they have 
their gangs with them, I stop for a good 
many and never yet have had an unfortunate 
experience with any of my lifts. This par- 
ticular man proved to be a farmer; lean 
and angular and shrewd. He asked me in 
detail about the appearance of the crops 
in the forty-odd States this department has 


traversed in search of material for these 


columns; and then over a stretch of road 
fifteen or twenty miles long he began tell- 
ing me about the farm experiences of the 
men whose houses we passed. He was not 
too kindly a critic. If a man made a mis- 
take, in morals or in agriculture, my pas- 
senger knew about it and told it candidly. 
But a person could not listen to that recital 
of mingled mistakes and successes without 
being convinced that these farmers are con- 
ducting extensive businesses, are working 
out their farming technique according to 
scientific standards and are handling yearly 


trical fixtures and paints. Paint 
seems to be a profitable line for 
Indiana dealers; at least they 
all seem to carry full stocks, and 
the displays are usually neat 
and attractive. It’s always a 
good sign to see a community 
interested in keeping its build- 
ings painted. It indicates thrift 
and pride in appearances; and 
where buildings are kept well 
painted they are nearly always 
kept in good repair. Naturally 
in all these towns there are ex- 
tensive sales of hardwood floor- 
ing. Indiana is famous for its 
oak, and apparently the Hoosiers 
make good use of their own 
product. 

In a lumber office visited recently we no- 
ticed an electric floor polisher displayed 
prominently. Our guess was that it was 
for sale; but this was a mistake. The 
dealer said he had been pushing the sale of 
hardwood flooring of late years and in fact 
had made it something of a specialty. His 
sales, he said, depended in part upon keep- 
ing old customers satisfied; for if floors are 
kept well polished they attract the neigh- 
bors’ attention and raise the desire to have 
similar floors. So he keeps this polisher to 
loan to his customers. Any time they want 
it they may come in and borrow it without 
any rental fee. The dealer figures that this 
machine has helped him sell many floors to 
go into old houses. The new houses are 
floored with hardwood rather as a matter of 
course; but many old houses have worn 
floors that should be covered with hardwood, 
and a little demonstration of good will on 
the part of the dealer and of shining floor 
surfaces in neighbors’ homes will often turn 
the trick. 





ConsmpeRING labor and other production 
costs, timber is the most profitable crop for 
the southern farmer. 
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NEW HOME OF THE KRAUSE & MANAGAN LUMBER CO. (LTD.), LAKE CHARLES, LA. 











Company's New Retail Plant Is Up-to-date 


Lake Cuartes, La., Nov. 7.—The fine new store and office building 
of the Krause & Managan Lumber Co. (Ltd.), this city, arouses the 
admiration of all who behold it, both on account of its attractive appear- 
ance and the convenience and completeness of the layout and equipment. 

The building is of modified Spanish design with an exotic touch, of 
the Oriental, to the entrance. It was completed early in 1927, and the 














Officers and general clerical and sales force of Krause & Managan Lumber 

Co. (Ltd.): (1) R. E. Krause, assistant treasurer; (2) C. M. Managan, 

secretary-treasurer; (3) W. H. Managan, vice-president; (4) Rudolph 
Krause, president 


general offices of the company were then moved from Westlake to Lake 
Charles. 

The lower floor of the building is used for the retail department of 
the business. It is well provided with large display windows and ample 
floor space for displaying the various building materials and specialties 
handled by the company. The second floor is used for offices for R. 
Krause, president; W. H. Managan, vice president; C. M. Managan, sec- 
retary-treasurer, and C. R. Krause. Office space is also provided for the 
Houston River Canal Co., & subsidiary to the Krause & Managan com- 
pany. 

The Krause & Managan Lumber Co. is one of the older lumber com- 
panies of this section. Having completed its cut of lumber several years 
ago, the company began to reforest its cut-over lands and enter the 
retail business. Later retail yards were established in Jennings, Vinton, 
De Quincy and Crowley, and the company is heavily interested in the 
Hopkins Lumber Co., which operates retail yards at Lafayette, Sunset, 
Sulphur, Duson, Scott and Capitan. The company is vitally interested 
in the present state reforestation project and has 22,600 acres of its land 


under contract with the State. This division of the work is in charge 
of R, E. Krause. 


The Krause & Managan Lumber Co. is the successor of Perkins & 
Miller, the history of which organization started in 1873. In 1892 
the business was incorporated as the Perkins & Miller Lumber Co. It 
was in 1906 that the name was changed to the Krause & Managan Lum- 
ber Co. (Ltd.) 

The company is a pioneer in reforestation in this section, having 20,000 
acres devoted to this purpose in Allen parish. 

The present officers are Rudolph Krause, president; W. H. Managan, 
sr., vice-president; C. M. Managan, secretary-treasurer and manager of 
the building materials department; W. H. Managan, jr., assistant sec- 
retary and general manager of the allied interests of the Houston River 
Canal Co.; R. E. Krause, assistant treasurer and in charge of the re- 
forestation division; E. E. McMillan, manager of the Lake Charles re- 
tail department; E. E. Hoag, manager of the Crowley branch; C. M. 
Carroll, manager of the DeQuincy branch; W. H. Payne, chief of the 
accounting department; G. E. Derouen, assistant purchasing agent; 














Office of the retail building materials department 


F, T. Griffith, manager of the DeRidder branch; V. E. Reaud, manager 
of the Jennings branch, and W. F. Deax, manager of the Vinton branch. 

Rudolph Kratise, president of the company, has during his residence 
in Lake Charles been active in all civic enterprises for the betterment of 
the community,.. He is now president of the Calcasieu Building & Loan 
Association, Lake Charles, and also president of the State Building & 
Loan Homestead Association. He is vice president of the First National 
Bank, president of the Lake Charles Trust & Savings Bank, and chair- 
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man of the board of the Lake Charles Rice Milling Co. Mr. Krause 
was quite active in the rebuilding of the mill of the last named organi- 
zation, which is said to be the largest rice mill in the world. He is also 
a past president of the Lake Charles Association of Commerce, of which 
He has received most of the highest honors in 
Masonry and has served as Grand Master in the state. He is very active 
in the order of Scottish Rite having received the 33rd degree in Wash- 


He was a prime mover in the 
building of the Masonic Temple in Lake Charles. 


he is now director. 


ington, D. C., about two years ago. 


Orleans. 


W. H. Managan, sr., has had a part in almost every activity that has 
contributed to the upbuilding of the city. He has been a director of the 
Association of Commerce. 
Rotary club and was one of the earliest members of that organization. 
He has, for a number of years, attended every international convention 
of Rotary. He is president of the executive board of the Louisiana Bap- 
tist Convention, president of the board of trustees of Louisiana College, 
at Alexandria and a trustee of the Baptist Bible Institute, of New 


He is a past president of the Lake Charles 
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Statement Form that Gets 
Results 


Delay in getting the cash for goods sold, 
particularly the small amounts that often 
are allowed to drag along because they 
are not large enough, individually, to cause 
any real worry, is one of the unseen factors 
that cut into the dealer’s profits. And in the 
case of the larger accounts, the problem of 
course is still more serious. A method that 
has been found successful in getting in the 
small accounts,. and that also is used on 
some of the larger ones, is described for the 
benefit of AMERICAN LUMBERMAN readers by 
D. J. Webber, treasurer and manager of the 
Donkle & Webber Lumber Co., Atlanta, Ill. 
This method hinges upon the use of a com- 
bination statement-check form, which is re- 
produced, somewhat reduced in size, upon 
this page. The actual form measures 8% 
inches wide and 634 inches deep, and is 
perforated in the center as shown. The form 
is printed on light tan stock. 

Regarding the use of the form, Mr. Web- 
ber writes: 

“I am sending you a sample of a statement 
form that we send to the small accounts, and 
sometimes to the larger ones. The form is 
self-explanatory, the legend at the left of 
the statement part indicating the way it is 
used. The perforation permits the lower part 
to be readily detached and used as a check, 
the debtor writing in the name of his bank 
and the date, and signing it. We usually 
write in the amount of the account with our 
check protector, which gives the check a 
businesslike appearance and makes the 
debtor hesitate to discard it. The great ad- 
vantage of this form is that it shows the 


Cc. M. DONKLE 


D.J.WEBBER 


customer the amount due and makes it con- 
venient for him to pay it at once—counter- 
acting the excuse of having no check handy, 
this often being the case on the farm. You 
would be surprised how this “brings in the 
bacon.” 


Entertains Two Parties 


NortH Tonawanpba, N. Y., Nov. 8.—A 
large number of lumbermen have been enter- 
tained by Franklin A. Hofheins, president of 
the Weatherbest Stained Shingle Co., this city, 
during the last two weeks at his camp on 
Cranberry Lake, in the Adirondacks. Two 
separate parties have been entertained. One 
included about 20 of the company’s salesmen, 
headed by Earl C. Brockett, sales manager, 
and also a number of employees of the office. 
Several deer were shot, including one by M. 
G. Manwaring, salesman in the Niagara Falls- 
Lockport territory, who, despite the fact that 
both his arms have been cut off above the 
elbow, can handle a gun as well as drive an 
automobile. 


The second party entertained was made up 
mostly of lumber friends of Mr. Hofheins. 
In the list were the following: Paul S. Collier, 
of Rochester, secretary of the Northeastern 
Retail Lumbermen’s Association; Roscoe C. 
Briggs, Oneonta; Charles Park, of Park, Win- 
ton & True, Addison; Harry McCluskey, 
Kane, Pa.; W. M. Pattison, of the Walker 
Bin Co., Penn Yan; A. H. Webster, Groton; 
Ray H. Bennett, North Tonawanda; Arnold 
Smith, Rochester; Fleming Sullivan, Oliver J. 
Veling and A. H. Weaver, all of Buffalo. 


An enjoyable feature of the entertainment, 
in which both the above parties participated, 
was a clambake on Oct. 30 for both arriving 
and departing guests. 
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tro DONKLE & WEBBER LBR. CO., pr... 





Instructions—Fill in name and location of 
your bank on the attached check. Detach and 
mail to us in settlement of your account as is 
indicated hereon. We will appreciate your 
Prompt attention and future patronage. 


D. J. WEBBER, Mgr. 
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Indianapolis Home Show 
Plans 


INDIANAPOLIS, IND., Nov. 7.—The Indiancp- 
olis Home _ Builders’ Association, which 
holds a large and well attended home show 
each year at the State Fair Grounds, has de- 
cided to hold it next year April 7-14 inclu- 
sive, and, coOperating with the Southern Pine 
Association, will erect in the center of the 
home show a full-sized house built of lumber, 
of southern pine very largely, and according 
to the fifteen points of good construction fos- 
tered by the Southern Pine Association. 

In addition to the cdoperative effort with 
the Southern Pine Association, the Southern 
Pine End-Matched Bureau will codperate in 
the movement, with the result that a very large 
part of the lumber in the house will be end- 
matched yellow pine. The end-matched lum- 
ber will be seen in storm sheathing, roof 
sheathing, subfloors and floors, and in porch 
ceiling. 

This announcement was officially made by 
J. F. Cantwell, secretary of the Indianapolis 
Home Builders’ Association at its dinner given 
to the press, an affair which is held every year 
to start plans for the home show. 

The architect, Merritt Harrison, states that 
the idea of jazz will not be present in the 
house, but that it will be designed to develop 
a taste for homes built along dignified and 
harmonious lines. 

This centerpiece home built in the home 
show is not a mere model, but is a full sized 
house, and, heretofore it has been the plan 
of the Home Builders’ Association to remove 
the centerpiece from the show and reérect it 
on a subdivision. This year it is planned to 
build two houses from the same plans at the 
same time—one being the centerpiece of the 
show, and the other a perfect duplicate on a 
subdivision, so that, the show being ended, the 
advertising and publicity surrounding the 
show house and good construction may con- 
tinue in the subdivision. 

In the October meeting of the trade promo- 
tion committee of the Southern Pine Associa- 
tion, Indianapolis was named as one of the 
four cities in which intensified merchandising 
of southern pine would be done. Because of 
this effort on the part of the Southern Pine 
Association, because of its generous offer of 
cooperation through the retailers of Indianapo- 
lis and through the activity of its staff force, 
the Indianapolis Home Builders’ Association 
changed the dates for the show from one in 
‘March to those now announced. Field Repre- 
sentative J. F. Carter, of the Southern Pine 
Association, has been in close personal contact 
with the activities of the Indianapolis organi- 
zation, as also have southern pine salesmen 
in that territory, the result being that a lum- 
ber house will be erected by an organization 
which handles home building ‘projects ex- 
clusively. PPPS EPSP PEEP ee 

For THE First quarter of the current fiscal 
year—July, August and September—the total 
receipts of the national forests were $110,091.04 
more than for the corresponding period of 
1926. Receipts totaled $1,338,569.44, against $1,- 
228,478.40 a year ago. Sales of national forest 
timber to be cut under Forest Service super- 
vision brought in the bulk of the receipts— 
$1,059,905.59. In all these timber sales the cut- 
ting is so regulated as to insure a continuous 
crop of timber on the land. 
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News and Business Ideas for Retailers 


New Mexico Yard Changes Hands 


Artesia, N. M., Nov. 7.—The Lone Star 
Lumber Co. on Nov. 1 sold its yard at this 
place to the Kemp Lumber Co., of which D. I. 
Clowe is manager. The Lone Star company 
retains its real estate and improvements and 
the stock will be consolidated with that of the 
Kemp yard. H. A. Harber, former manager 
of the Lone Star yard, will engage in other 
business. This sale reduces the number of 
yards at Artesia to three, the other two being 
the Big Jo Lumber Co., Boone Barnett mana- 
ger, and Robert & Olver, Harry Goodell mana- 
ger. E. Love, president of the Lone Star 
Lumber Co., has returned to Clovis, N. M., 
from California, where he and Mrs. Love have 
spent the last year, for the benefit of his wife’s 
health. He probably will remain until after 
the annual meeting about Jan. 1, of the com- 
pany with the managers at Clovis, Melrose and 
Albuquerque. 


Another “$10,000 Baby” Ad 


Another retail lumber concern that has made 
effective use of the advertising suggestion given 
by the AMERICAN LUMBERMAN on page 50 of 
the Oct. 15 issue, under the caption “Is This 
Best Retail Advertisement of 1927?” is. the 
Comfort-Coal Lumber Co., Hackensack, N. J. 
In a letter received this week G. E. DeNike, 
jr., of the above company’s advertising depart- 
ment, writes as follows: 

“We noticed the article headed ‘Is This the 
Best Retail Advertisement of 1927?’ appearing 
in a recent issue of your paper, and believing 
it to be a mighty fine basis for an advertise- 
ment, we worked it into one of our own, as per 
enclosed sample. 

“The idea of $10,000 each is a good attention 
catcher, and the thought of home building as a 
protective arrangement for anything so valu- 
able as a baby worked up into a first class ad- 
vertisement. Thanks a lot for the sugges- 
tion.” 

It may be recalled that the Harvey Loehr 
Lumber Co., Canton, Ohio, also prepared from 
the AMERICAN LUMBERMAN’S suggestion a very 
striking advertisement which was reproduced 


in the Oct. 15 issue of this paper, under the 
caption quoted at beginning of this article. 

The AMERICAN LUMBERMAN has prepared a 
beautiful little brochure, illustrated with charm- 
ing baby sketches in color, entitled “A New 
Home For a New Baby,” which will be sup- 
plied to dealers. with their individual advertise- 
ments printed thereon, at a nominal price if or- 
dered in lots of 500 or over. Ask us for a 
sample. 


PASE BBAAEEE: 


A Good Sermon on Farm Waste 


A few weeks ago the American LuMBER- 
MAN devoted its front cover page to a graphic 
showing of the preventable waste sustained by 
the farmers of this country because of their 
failure to provide sufficient machine sheds, leav- 
ing much valuable farm machinery to rust and 
deteriorate in fields and fence corners. The 





One Southern California re- 
tail dealer raises quail as a 
side line. It pays better than 
selling lumber without a profit 











A card bearing the above text is being sent out 
by the Eastern Millwork Bureau, New York 


purpose of this showing was to suggest to lum- 
ber dealers the possibility of increasing their 
sales by urging farmers to build good imple- 
ment sheds. 

With this brief introduction, the following 
letter received this week from B. M. Gibbs 
& Bro., wholesale commission lumber, Prince- 
ton, Ill., is self-explanatory. 

In the Sept. 24 issue of the AMERICAN LuUM- 
BERMAN you featured on the front page an 
article calling attention to the $20,000,000 an- 
nual loss to farmers of the United States. We 
thought this one of the best articles we had 
read for some time, and the idea suggested 
itself that it would be a good thing to get this 
message across direct to the farmer. 

Accordingly we handed the article to the Rev. 





10,000.00 EACH 


If asked point blank just what’was the cash value of their baby, 


parents could answer. 


very few; 


The Insurance Department of the Chamber of Commerce of the! 


United States, however, has figured it all out and in a recent bulletin on “Health as 
a community asset” stated that the potential value of each baby at birth is $10,000.00 

Certainly something which is worth $10,000.00 in cold cash and far more in 
warm sentimental value to the parents is worth keeping in a safe and valuable place. 
Lut you can’t rent a safe-deposit box in the strong vault of some bank to keep your 


baby in. It's got to be a house—no, 


rather a 


“home”! 


We can imagine no more fitting setting for such jewels than a home which is 
owned by the parents and where they are assured of being brought up safely and 


right. 


Your baby is a mighty important reason why if you don’t. own a home you 


should bulld a home of comfort right away. 


We'd be glad to help you pick out a 


design from the Comfort Coal-Lumber Company’s book of 101 Better Homes and start 


today! 


How an eastern retailer utilized an AMERICAN LUMBERMAN advertising suggestion 


John Acheson, of the First Presbyterian church 
of this city, who is a farm bureau worker and 
is called upon from time to time during the year 
to speak to farmers at large meetings through. 
out the country. Mr. Acheson promised to make 
good use of it, and that he has done so is eyj. 
denced by the enclosed clipping from one of our 
local newspapers. 


The clipping referred to appears in the 
“ ” 

Farm Forum” department of the newspaper. 
of which department a weekly sermon by Mr. 
Acheson evidently is a regular feature. The 
sermon in this particular issue is entitled “To 
What Purpose Is This Waste?” the text being 
taken from Mathew: 26, 8. After a brief ex. 
position of the original sense of the text, Mr. 
Acheson proceeds to make a practical, present- 
day application of it, as follows: 

Our attention was called recently to a type 
of waste of real weath in our country that is 
avoidable. It is a waste that the farmers can 
correct, for it is out on the farms of the U.S. A. 
that this waste is seen, and we would like to 
ask, “To what purpose is this waste?” Refer- 
ence to this enormous waste was made recently 
by the AMERICAN LUMBERMAN, of Chicago, from 
which I quote one paragraph: “Twenty mil- 
lion dollars annual loss to farmers of U. S. A. 
because of rust and deterioration of farm ma- 
chinery left exposed to the weather in fields or 
open sheds.” This is a huge sum, and of course 
it covers a lot of territory, the U. S. A. 

The figures mean a lot nevertheless. We do 
not know to what extent this waste goes on in 
this locality, but if there is one farm implement 
standing in the fence corner or out back of the 
barn exposed to the weather it is a waste and 
we ask the old question, why? Farm machinery 
costs entirely too much to leave it exposed to 
the weather when not in use. One up-to-date 
piece of farm machinery today represents an 
expense that is greater than the entire equip- 
ment of fifty years ago, and the cost of this 
one machine is many times more than the cost 
of a good shed for its protection. Lumber is 
high in price today, but not as high as farm 
machinery. The twenty million dollars loss 
last year to farm machinery would buy a lot 
of lumber for sheds in which to keep these tools, 
and would multiply the life of the same many 
times. To what purpose is this waste? It can 
be avoided. 


An Effective Collection Letter 


PortsmMouTH, N. H., Nov. 7.—H. A. Little- 
field, of the Littlefield Lumber Co., Ports- 
mouth, is enthusiastic over the results from 
using a form of collection letter originally com- 
posed by Carl F. Drew, secretary-treasurer of 
George A. Marcellus (Inc.), lumber retailer of 
Oneida, N. Y., which he had found very effec- 
tive in closing overdue accounts without caus- 
ing the customer to feel that he Was being 
dunned. In a communication to the Northeast- 
ern Retail Lumbermen’s Association, broadcast 
to the members through the September issue of 
its monthly bulletin, Mr. Drew reported that 
out of 41 such letters mailed he had been suc- 
cessful in collecting 19 accounts in full, and 
had received promises of early payment from 
12 other dilatory customers. This is approxi- 
mately a 75 percent return, which is certainly 
a good response from such a letter. The let- 
ter as framed by Mr. Drew read as follows: 

Dear Mr. ————— 

I have a few customers to whom I gladly 
extend credit, because I know that should 
occasion arise I can have the amount due for 
the asking. You have always been one of 
these men, and now that I find it necessary 
to pay an unusually large number of my own 
bills, I am confidently calling on you. Won't 
you respond with your check for $.......- ? 

Sincerely yours, 


Mr. Littlefield prepared a letter along simi- 
lar lines, which he sent to 101 customers whose 
accounts were overdue, the total amount in ar- 
rears being $3,525.16. The very pleasing re- 
sult was the prompt receipt of $836.95 from 45 
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77” 
of the debtors, while 16 others requested exten- 
sion or promised early payment, thus putting 
their accounts on a more definite and satisfac- 
tory basis. 


Gasoline a New Side Line 


The number of retail lumber and building 
material dealers who-are operating gasoline 
filling stations in connection with their yards 
seems to be increasing. At least, in driving 
about the country it is a fairly common thing 
to run on to a dealer who is operating such 
an adjunct to his regular business, and appar- 
ently in most cases with reasonably satisfactory 
results. ° 

It is to be observed, however, that in many 
if not most of these in- 


facturer. In remarks relative to the meeting 
Mr. Reynolds said that Mr. Dobbs was his 
closest competitor, and that slow pay and un- 
satisfactory customers were shown through his 
own yard up to the extreme eastern end where 
the Dobbs yard adjoins and then passed on to 
his competitor. The bantering reply from Mr. 
Dobbs was, “and I sell them for cash.” Thus 
and in many other ways the local retailers have 
— out to know and to cooperate with each 
other. 


New Branch Manager Takes Charge 


Piermont, N. Y., Nov. 7.—Strother J. Mur- 
phy has been appointed manager of the Com- 
fort Coal-Lumber Co.’s yard at this point, tak- 








stances, there was some 
special reason that 
seemed to point to the 
advisability of taking 
on this side line. In 
one instance, a triangu- 
lar plot of ground fac- 
ing on the highway and 
forming a part of the 
lumber yard site, 
seemed, because of its 
advantageous _ location 
fairly to cry out for a 
filling station. In this 
case, too, as in others, 
the fact that the yard- 
men had sufficient leis- 
ure from their other 
duties to enable them 
to care for the filling 
station, without the 
necessity of employing 
any extra help, was a 
deciding factor. It has sometimes happened, 
too, that lumber -concerns operating a number 
of trucks have figured that the saving that they 
would make in obtaining their own gasoline 
supplies, on account of being dealers in that 
commodity, was an inducement sufficient to 
cause them to embark as sellers of gasoline. 


It must not be presumed, however, that this 
ordinarily implies erecting an additional build- 
ing, as in most cases it has merely meant in- 
stalling a gasoline tank and pump in front of 
the office. In a few cases, however, a complete 
station has been built, more or less detached 
from the other buildings, and the gasoline busi- 
ness is operated as an entity, although manned 
by the regular yard help. 


Because of the increasing manifestations of 
interest in this field on the part of retail lum- 
ber dealers, we are pleased to reproduce a pho- 
tograph sent in this week by R. J. Martz, man- 
ager Marshall Lumber Co., Marshall, Mo. The 
Marshall company has no direct connection 
with the station, which has just been built 
directly across the street from its yard, this 
station being operated by an oil concern having 
others in nearby territory. This station fol- 
lows the Old English type of architecture, 
with some modifications. It is of frame con- 
struction, the walls being covered with stucco, 
except for several courses of brick veneer at 
the bottom. The roof is covered with stained 
wood shingles, laid in imitation of a thatched 
roof. 





Retailers Enjoy Fraternal Luncheon 


BirMINGHAM, Ata., Nov. 7.—Sixteen retail 
dealers of the Birmingham district recently 
were the guests of B. F. Reynolds, manager 
of the Reynolds Bros. Lumber & Manufactur- 
ing Co. and president of the Knights of the 
Round Table. While the regular weekly 
luncheon of the club occupied most of the al- 
lotted hour and ten minutes, time was found 
for a talk by Thornton Estes, of the Estes 
Lumber Co., on the value of close coopera- 
tion among the retailers. In his own happy 
way, Mr. Reynolds introduced each of his 
guests to the members of the club, and wel- 
comed them around the “Round Table” for the 
day. Hard by the Reynolds yard is the Dobbs 
Manufacturing Co., retailer and flooring manu- 








A new gasoline filling station of attractive design 


ing charge Nov. 1. Mr. Murphy was formerly 
connected with the sash, door and trim de- 
partment of the Spring Valley branch of the 


Company Buys Another Yard 


St. Louis, Mo., Nov. 8.—The E. C. Robin- 
son Lumber Co., operating line yards, with 
headquarters in the Arcade Building, this city, 
has purchased the retail yards of the Tiller 
Tie & Lumber Co., of Bloomfield and Puxico, 
Mo., from J. H. Tiller, according to Fred M. 
Robinson, president of the purchasing firm. 
Mr. Robinson said that Joe Fields and Ed 


McLane will continue as managers of the 
Bloomfield and Puxico yards, respectively. The 
Robinson company now operates 19 yards, 
twelve which are located in southeast Missouri: 
three in Arkansas, three in northern Missouri 
and one in Illinois, 


The Wood-Built Home 


Down TIMBER lane to HomEwoop, 

The place we love to go, 

Is the welcome sight of a woop-built house, 
With siding white as snow. 


Woop shingles green ’gainst autumn sheen, 

And the black ’round window panes, 

Make the woop-built home real “Home Sweet 
Home,” 

That lingers in memory’s lane. 


Then there’s the barn and chicken coop, 
All built of woop you know, 

And painted gray in a modest way, 

To keep them from sun and snew. 


And all around about the place 
Fences a-plenty add their grace, 
Built of woop, of course they are, 
And painted too, to match the space. 


Then here and there are trees and trees 
For fruit and woop and shade, 

And when perchance they get. full-grown, 
LuMBER of them is made. ~ 


Then down the road a little way, 
Is a set of buildings built of clay. 
The frames and sash are of cold, cold steel, 
And the outside coating has begun to peel. 


The buildings have settled here and there 

And cracks show plainly, regardless of care. 

“The place is for sale,”’ you say, and why? 

Because next time you build a home, 

You'll use material not MADE but GROWN. 
—Mrs. L. G. Lyon, South Bend, Ind. 


eSaaaaraaaaas 


AN EASTERN retail lumber concern supplies 
the boys of the manual training department of 
the local schools with carpenter aprons and 
pencils. It also keeps on hand supplies of the 
woods that the students use in their work, 
mainly %4-inch x 10 inches and up in white- 
wood, 1x10 and 1x12-inch whitewood, and 
14-inch white pine. It is felt that in addition 
to the profit on the sales, which naturally are 
made in small quarttities, this service to the 
manual training students is a valuable source 
of good will. 





the shavings for boiler fuel. 


much other material.” 





This Week’s Timely Tip 


Offer of “Free Shavings” Helps 
Sell Other Material 


William R. Hirt, of Hirt Bros. Lumber Co., Deerbrook, Wis., 
contributes the following valuable bit of experience: 


“Our planing mill being electrically driven, we found that the 
disposal of the shavings was quite a problem, and one which was 
not thought of at all while we were operating on steam and using 
Knowing that shavings make excel- 
lent bedding for live stock, we mailed a circular letter to farmers 
in our community, telling them that we were giving the shavings 
away. All that they were required to do was to come and load up. 
We have found that along with the shavings we are able to sell 


Watch for Next Week’s “Tip” 
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National Production, Shipments and Orders 


WASHINGTON, 


D. C., Nov. 7.—The following statistics were compile d by the National Lumber Manufacturers’ Association : 
uction 








Softwoods: Shipments Orders 

‘Week ended 1927, Oct. 29; 1926, Oct. 30— 1927 1926 1927 1926 1927 1926 
POS Ms ce hGiddcngcce nese scesetes cop tete 67,559,531 67,190,558 63,981,489 65,824,100 68,174,301 65,824,109 
West Coast Lumbermen’s Association.............ee+eee0: ape 9 114,065,198 109,764,708 101,516,490 111,525,054 90,810,989 
Western Pine Manufacturers’ Association..............+e+ .. 25,084,000 27,061,000 154 32,041,000 26,776,000 26,451,009 
ee ee NG GOON o.oo cc cccccccccecbcccceséee 8, 7,806,000 9,757,000 8,847,000 6,093,000 667,000 
Peewee CREGTIRG Fame BRGOGIREION . cc ccccccccccccteccscccccces 8,349,861 5,316,428 36,924 5,793,686 1 016/88] 
Northern Pine Manufacturers’ Association............++++ee0. 7, 10,167,000 7,416,800 9,692,700 5,509,000 701.006 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,609,000 2,649,000 2,888,000 2,245,000 3,141,000 23650, 000 

LL , 

Total softwoods, one week..........ceesccccceccccecceees 244,483,908 234,255,184 228,898,921 225,959,976 225,599,555 208,120,963 
California White & Sugar Pine Manufacturers’ Association. . co eee 25,214,000 ........... 20,291,000 ..... a 
aa te he 2,887,183,936  3,110,322,030  2,837,835,01 

NEE DD DE sic 6c neces ccceccdsrectccedocceccest 110,322, 1 3,207,179,150 2 520,909 3,1 

West Coast Lumbermen’s Association. ......222222222221I1215 3,886,427,796 41556/472'813 3'BBB706136 4605505401 Bees es7 440 4, rites 0H 
Western Pine Manufacturers’ Association...........++eeeeee: 1,276,185,000 1,441,509,000 8, 1,463,739,000 1,300,621,000 1,502, 732,000 
Se CL. + cccdsecgesneccvecessoeveeete 332,953,000 $24,646,000 374,794,000 585,000 
North Carolina Pine Association..............ceccceeeecceees 310,201,263 332,213,211 311,697,304 342,552,342 261,810,241 38s’) 006,028 
Northern Pine Manufacturers’ Association............+.ss00. 372,407,500 350,844,700 404,249,500 338,201,100 395,089,009 
Northern Hemlock & Hardwood Manufacturers’ Association... 139,775,000 143,033,000 163,034,000 142,802,000 148,198,000 127,936,009 

Total softwoods forty-three weekS..........cceeeeceucees 9,213,312,895 10,288,910,554  9,185,747,151 10,490,673,393 9,144,802,690 10,463,595,874 
California White & Sugar Pine Manufacturers’ Association...1,052,418,973 ........... 2,140,801,190 =... cc ceeee 1,097,594,535 ...... 
Hardwoods: 4 
Northern Hemlock & Hardwood Manufacturers’ Association— 

REE Sd npndWee sacs ciGncantat ubedescobtenathed aoe 1,825,000 1,651,000 3,911,000 4,119,000 2,646,000 2,267,000 

EE DOE ELE RO NIE) SD ’ 000 198,494,000 193,939,000 189,503,000 183,869,000 181,563, ,000 
Hardwood mpautnetarers Institute— 19,081,000 opnennen . 

ES ERS Seer rre TT TTT Tere Seeawen ,051, . A 17,643,000 18,092,211 16,275,000 830, 

ES COE) ccradns dees i eeewenes ves sched ota seree 1,060,939,000 1,065,759,131 1,107,876,000 1,071,420,954 1,122,409,000 1, 112, 174 ot 





Hemlock and Hardwood 


OsHkKosH, WIs., 


Nov. 7.—The following figures were supplied to the Northern Hemlock & 


Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 


HEMLOCK 
Firms Cut Shipments Orders 

Weekly average— 

July 4,040,000 4,693,000 3,690,000 

August 3,887,000 4,134,000 3,421,000 

Sept. 3,317,000 3,657,000 3,104,000 

ihe dltaie » & "982, 000 3,562,000 3,158,000 
weeny average, year to date— 

ere 3,491,000 3,781,000 3,460,000 

1926 Gain . 3,329,000 3,326,000 2,950,000 
Weekly eS 

ou... 2 21 2,081,000 3,416,000 2,645,000 

Oct. 8 .. 21 1,825,000 3,237,000 3,354,000 

Oct. 15 .. 23 1,766,000 3,985,000 2,589,000 

Oct. 22 .. 25 2,258,000 3,612,000 4,045,000 

Oct. 29 .. 22 1,739,000 3,388,000 3,576,000 


HARDWOOD 
Firms Cut Shipments Orders 

Weekly average— 

(eae 3,401,000 4,599,000 4,148,000 

August 3,459,000 4,801,000 5,092,000. 

Sept. 2,742,000 4,618,000 3,877,000 

a - 2,886,000 4,609,000 3,899,000 
Weekly average, year to date— 

ae cad 4,844,000 4,524,000 4,294,000 

Pare - 4,587,000 4, 145, [000 4,183,000 
Weekly report— 

Oct. -+» 21 2,218,000 4,331,000 2,780,000 

Oct. 8... 21 3,110,000 4,421,000 2,908,000 

Oct. 15 ... 23 2,592,000 4,776,000 4,017,000 

Oct. 22 ... 25 3,627,000 4,907,000 5,892,000 

Oct. 29 ... 22 2,135,000 4,241,000 2,996,000 





California Redwood 


San Francisco, CAuir., Nov. 5.—The fol- 
lowing information is summarized from the re- 


port of the California Redwood Association 
for the week ended Oct. 29: 

Redwood—- Whit e- 

No. of Percentof wood 

mills Feet production Feet 

Production 16 8,925,000 100. 2,109,000 

Shipments ... 16 9,757,000 108. 2,523,000 

Orders re- 
ceived ..... 16 6,093,000 71. 1,410,000 
Orders onhand 14 33,164,000 4,140,000 


Detailed Distritution of Redwood 





Shipments Orders 
Northern California* . 8,347,000 3,264,000 
Southern California* ... 1,537,000 1,253,000 
PE cs6¢cnekkdeeee. + 4c 25,000 
DT Grchesvaenees xs 1,232,000 1,090,000 
TL eo dae ddine ¢e 4 3,641,000 461,000 
EE ctccesedaqceuds’s 9,757,000 6,093,000 
*North and south of line running through 


San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


North Carolina Pine 


Norroik, Va., Nov. 7.—The North Carolina 
Pine Association makes the following analysis 


of figures from twenty-nine mills for the week 
ended Oct. 29: 





Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* . 9,456,000 es ee 
(ee 7,885,861 83 ~< 

Shipments . 6,797,741 72 86 - 

a 4,484,200 47 57 66 


tAs compared with preceding week, there is 
a decrease in orders of 16 percent; but that 
week there were reports from thirty- -four mills. 

*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





West Coast Review 


SEATTLE, WasH., Nov. 5.—For the week 
ended Oct. 29, 118 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production .124,994,506 
Shipments ..109,764,708 12% below production 
Orger® ....- 111,525,054 11% below production 
Shipments— 
Water delivery: Feet Feet 
PD 6.44 se eeee ode 26,870,996 
NE, wow e ott wee me 19,182,112 
enn SOON CORY sc ckadad sacedue 46,053,108 
EE eek cane & sak & ie Wind w's'eis 57,558,308 
IN. wen tence dschabenwee cases 6,153,292 
ee I ss . c Smbinigie watered 109,764,708 
New Business— 
Water delivery: 
DE ct aws ence ade 29,799,445 
DE cxsatsbtonanas 16,715,316 
r.. &. ft. , » I ee 46,514,761 
TO i ae oak on ah an oa der DN giant Wake 58,857,001 
Local (5%) Ey ES eS fee OS a eee 6,153,292 
Total WOW DUM. 6c ccceceves 111,525,054 
Unfilled Orders— 
Water delivery: 
Domestic cargo ...... 104,440,398 
DP, sxéqaceeewns Hoe 113,007,403 
eee 217,447,801 
RE as Silas Gets a at arin Die ie ares aa a w Wee’ & Wa 123,043,813 
Total unfilled orders............. 340,491,614 





Oak Flooring Statistics 


The following are statistics for the week 
ended Nov. 5, as reported by fifty-four mills to 
the Oak Flooring Manufacturers’ Association : 


Dn cishwce veda ch weenewcewals 7,749,000 
a rt eee 8, 293, "000 
IN = Sid ai Bi trai wives wet nae Marae gee 10,142,000 








National Analysis 


WasuincrTon, D. C., Nov. 7.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Oct. 
29, orders and shipments being shown as per- 
centages of production: 

One Week e Weeks 
No.of Ship- Or- Ship- Or- 
mills ments ders ments ders 

106 95 101 98 99 


ASSOCIATION 
(n) South. Pine.. 


(n) West Coast...118 88 89 99 100 

(n) Western Pine. 35 112 107 102 §=102 

Calif. Pines*.. 20 104 84 108 104 

{n} catie. Redwd.. 16 109 68 111 113 

(n) N. Car. Pine.. 32 83 52 100 84 

Northern Pine. 8 93 69 92 88 

Hem.&Hdw. 20 179 195 117 =106 

All softwds. aus 95 92 101 100 

N. Hem.&Hdw. 214 145 94 89 
Hdwd. Mfrs. 

a keneel 4117 93 85 104 106 

All hardwds. . 103 91 103 =108 

All woods .. 95 91 101 100 


*Sixty-three percent of cut in region. 


+Units of production, each representing nor- 
mal daily output of 28,000 feet. 


The five softwood manufacturing associa- 
tions marked “(n)” have a standard for nor- 
mal production, and for the week 307 of their 
members gave actual production as 102 per- 
cent; shipments, 95 percent, and orders, 94 
percent of normal production. Figures for 
normal last year included reports of 313 mem- 
ber mills of the above associations and 
showed production 103 percent; shipments 99 
percent, and orders, 91 percent of normal. 


Only the Hardwood Manufacturers’ Insti- 
tute, whose figures for 1926 included six- 
sevenths of the total reported hardwood pro- 
duction, has a standard for normal produc- 
tion of hardwoods, and for the week it gave 
actual production as 95.6 percent of normal 
against 94.4 percent for the corresponding 
week of last year. 





Hardwood Barometer 


Mempuis, TENN., Nov. 7.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Oct. 29—which is made from re- 
ports of 169 units, each representing 28,000 
feet daily capacity—is as follows: 





Percent of 
Normal Actual Ship- 





Production*— Feet output output ments 
Normal (iden- 
tical units) 28,392,000 icid jaa 
oe a 27,149,000 95.6 — 
Shipments .... 24,275,000 85.4 89.4 
Orders— 
oo 23,994,000 84.5 88.4 98.8 
On hand end 
re 159,184,000 


*Based on mill log scale. 

+Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 
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Western Pine Summary 


PortLAND, Ore. Nov. 5.—The Western 
Pine Manufacturers’ Association summarizes 
as follow reports for the week ended Oct. 29 


from 35 member mills: Per- 
cent 
‘ eiaae ae Percent Shi - 

tion— ars ee ofcut men 
eer ...... noce MEMOEBEO once tcc. 
Actual ...+-++++ se0% 25,084,000 .... pio 


ipments (car)..1,055 27,430,000... aera 
al deliveries. .... a o!toUlUlU6>»;_e eons 
Total shipments .... 28,154,000 112.24 


Orders— 
Canceled ...... 9 234,000 
Booked (car)..1,002 26,052,000 
BE ce ccge see eeee 724,0 


Total orders ....... 26,776,000 106.75 95.11 

On hand end 

Ree MOCO TOEEOE (tses eee 

Bookings for the week by thirty-five iden- 
tical mills were 97.19 percent of those for 
the previous week, showing an increase of 
754,000 feet. 

+Car basis is 26,000 feet. 


*Normal takes into consideration mill 
capacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 76 percent 
of normal; shipments, 85 percent of normal, 
and orders, 81 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 93 percent; ship- 
ments, 86 percent, and orders, 84 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months the produc- 
tion increased to 114 percent of normal. 





California Pines 


San Francisco, Cauir., Nov. 5.—The follow- 
ing is a summary of September production and 
shipments, and Oct. 1 inventories and unfilled 
orders, as prepared by the California White & 
Sugar Pine Manufacturers’ Association. The 
first section covers twenty-two mills, represent- 
ing 72 percent of the pine industry: 








Production Shipments 

California white pine.. 85,292,750 74,573,299 
i COD océucescunee 22,181,926 12,067,124 
eee 9,057,473 5,698,598 
Total pines ....cse 126,532,149 92,339,021 
co Ja 17,697,057 9,885,042 
Red (Douglas) fir...... 3,061,795 1,881,517 
All other woods....... 2,797,351 6,256,829 
WROURTORNTOE cv ccccsic _ seeneces 9,289,500 
Total other woods. 23,556,203 27,312,888 
Grand totals ...... 150,088,352 119,651,909 


Oct. 1 Inventories and Unfilled Orders 








Unfilled 
No. 2 shop and better— Inventories Orders 
Calif. white pine..... 113,006,214 21,728,327 
ae 75,197,092 11,572,610 
No. 3 shop, mixed pine. 27,575,453 10,654,182 
No. 3 and better shop, 
white and sugar pine S36.000 8s wtecccice 
Total uppers....... 216,003,759 43,955,119 
Commons— 
Calif. white and 
SOON iS cs0 65 0s bus 272,417,130 132,360,351 
All other woods ....140,863,516 32,497,487 
Total lowers....... 413,280,646 164,857,838 
Grand totals... is 629,284,405 208,812,957 
Box shook and cut stock 19,348,301 18,552,558 


Comparative Reports of 20 Operations 

The following comparative statistics from 
twenty operations for September, 1926 and 
1927, represent 66 percent of the pine industry: 


Percent 
1926 1927 Decrease: 
September Production— 
Pine only ...:. 115,161,704 116,806,359 1.4* 


All species, in- 
_ cluding pine.142,160,051 137,517,562 3.3 
September Shipments— 
Pine only ..... 86,214,267 85,266,343 1.1 
All species, in- 
cluding pine.112,019,372 108,583,231 3.1 


Inventories, Oct. 1— 
No. 3 shop & 
ee 218,777,577 200,135,759 8.6 
All species 


& 
i, er 609,216,339 577,745,267 6.2 
Unfilled Orders, Oct. 1— 
No. 3 shop & 


38,743,772 38,466,119 0.8 


& 
grades ..... 175,903,079 191,237,957 8.7* 


*Increase. 





Eastern News Items 


Unloading Russian Lumber Cargo 


Proviwence, R. I., Nov. 7—A shipment of 
3,300,000 feet of Russian redwood and white- 
wood, which arrived here on the Norwegian 
freighter Wilfred, is the property of the Soviet 
Russian Government’s agency in New York, 
according to A. C. Dutton, of the A. C. Dut- 
ton Lumber Corporation, to which the wood 
was consigned. Mr. Dutton said that his firm 
had agreed merely to unload the lumber and 
store it for the Russian agency, which, he 
said, he expected would lose money on it. 

He described the importation of the lumber 
as an attempt to introduce Russian wood to 
the American market, despite an inevitable 
loss. 

“Russia has the greatest lumber resources 
in the world,” said Mr. Dutton, “and may sup- 
ply us with lumber at some time in the future. 
But that time has not yet arrived. It is still 
cheaper to bring on American wood of ap- 
proximately the same grade from eastern Idaho 
and Montana by rail. The Russian wood does 
not compete with Pacific coast fir, which forms 
the cargo of most of the lumber ships touch- 
ing here. What I have seen of this Russian 
wood—they have not got very far with the 
unloading of the Wilfred—is certainly fine- 
looking stuff.” 

The Wilfred, which took her cargo in Arch- 
angel, arrived here after a stormy voyage. Her 
commander, Capt. Horneman, of Trondhjem, 


complained of labor conditions in Archangel, 


where is was necessary to spend a month in 
loading a cargo which would have been handled 
in eight days in any non-Soviet port. 


Flood Damage in New England 


Boston, Mass., Nov. 8.—New England has 
been visited since last Thursday by the worst 
floods ever known in this part of the country, 
and there has been enormous destruction of 
property, total damage amounting probably to 
$100,000,000. The loss of life also is heavy. 
Highways in many sections are impassable, 
railroad tracks destroyed and rail transporta- 
tion seriously interrupted. Telephone and tele- 
graph lines are down and the complete story 
of the tragedy is not yet known. 

Rutland, Vt., estimates the local flood dam- 
age at $10,000,000, and that city is the center 
of a devastated region fifty miles in radius. 
In Massachusetts the worst damage has been 
in the vicinity of the Connecticut and West- 
field rivers, in the west central sections. There 
are some 10,000 people now homeless in that 
region, and the destruction of business prop- 
erty also is serious. There has been extensive 





Southern Pine Barometer 


New Orteans, La., Nov. 7.—For the week 
ended Nov. 4, Friday, 106 mills report as fol- 
lows to the Southern Pine Association : 


° Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
a 70,698,62 am tai ger 
po Free ais 64,296,220 90.95 .... 

Shipments* 3,037 62,419,461 88.29 97.08 

Orders— 

Received* . 2,865 658,884,345 83.29 91.58 
On hand end 
weekt . 9,466 194,554,698 


*Orders were 94.34 percent of shipments. 

tOrders on hand showed a decrease of 1.78 
percent, or 3,535,116 feet, during the week. 

7Basis of car loadings is September average, 
20,553 feet. 

One hundred and three mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 
sixty-hours: Forty-eight ran exactly on time; 
sixteen ran 517 hours overtime, and thirty- 
nine ran 474 hours undertime—net overtime 
being 43 hours, which means that operations 
were on a basis of 100.70 percent of full time 
single-shift. 


damage along the Connecticut River from 
the Massachusetts border to some distance 
south of Hartford. In Maine the principal 
loss has been suffered in the vicinity of the 
New Hampshire border, and in the latter State 
flood damage is reported along the Connecti- 
cut and Merrimack rivers and their tributaries. 

In predicting that the disaster will result be- 
fore long in a heavy call for lumber, Boston 
dealers point out that the location of lumber 
mills and lumber yards in the extensive flooded 
areas, usually alongside streams, exposed them 
to the heaviest damage; in fact, the news re- 
ports are replete with instances of entire stocks 
of logs and sawed lumber swept away on the 
crest of the floods. The eastern softwood mills 
in northern Maine and across the border in 
Canada have had quiet business for weeks, 
not very many now operating nor having many 
logs left in stock, and fresh stocks of logs 
will not be available until after this coming 
winter’s cut. The amount of West Coast lum- 
ber now in storage in New England is de- 
scribed as “about normal,” but local whole- 
salers express confidence -that plenty of ma- 
terial will be available. 


Claims to Be Oldest Active Logger 


TaymouTH, N. B., Nov. 7.—R. L. Young, 
New Brunswick lumberman, is making good 
his claim that he is the oldest active lumber 
operator in the Dominion of Canada. Al- 
though he will be 87 years old on Jan. 2, 1928, 
Mr. Young is in the woods directing two lum- 
ber camps on the Taxis River in northern York 
County, New Brunswick. This venerable lum- 
berman is contracting for operations in that 
region which are expected to total about 2,- 
500,000 board feet. His sons, G. Howard 
Young and Fred Young, are each in charge of 
one camp while their father has general super- 
vision of both. Last winter, Mr. Young oper- 
ated four camps, two of which will be the 
scene of his work during the coming winter. 


Gets Good Results from Exhibit 


Witimantic, Conn., Nov. 7.—P. J. Two- 
mey, secretary and general manager of the 
Willimantic Lumber & Coal Co., is an enthu- 
siastic advocate of the value of lumber and 
building material exhibits at large local fairs. 
He estimates that at least 30,000 people had 
their attention attracted to the very interesting 
display of building materials handled by the 
Willimantic Lumber & Coal Co., shown very 
attractively during the four days of the re- 
cent Elks’ fair. 

Especially featured in the exhibit were sash, 
doors and other millwork, and a combination 
storm and screen door aroused much favorable 
comment as it was just the right time of year 
for people to be interested in storm doors. A 
moving picture machine was installed as a 
part of the display, and its pictures of attrac- 
tively built and equipped homes drew the 
crowds. 

Pencils and wallboard mats were distributed 
as souvenirs to all visitors at the booth of the 
Willimantic Lumber & Coal Co., while inter- 
esting pamphlets and attractive advertising lit- 
erature relating to the lumber company’s lines 
were supplied for general distribution about 
the fair grounds. 

Not only is Mr. Twomey well satisfied with 
the results of the exhibition from the stand- 
point of actual sales made during the fair, but 
he regards as still more valuable the general 
interest in homes and home-building aroused 
among residents of Willimantic and surround- 
ing territory. 





Woon Putp production for kraft paper is a 
new industry in Mississippi with vast possi- 
bilities, 
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one give him that price. No. 3 birch, which is 
practically out of the market now due to heavy 
gemand for it, and basswood have weakened 
in sympathy with upper grades. Movement 
of lower grades has slowed up. While north- 
em stocks of upper grades of all hardwoods 
except basswood are large, most mills plan a 
large cut this winter. 


Scarce Items Are Firmer 


Cincinnati, On10, Nov. 8.—Hardwood de- 
mand is erratic, enough business being placed 
to keep dealers going. Prices have shown 
fittle change, though there is a firmer tone on 
some items, mill stocks of which are low. This 
has not resulted in any particular marking up, 
as this is generally a quiet time of year. 

Southern pine dealers report business some- 
what quieter. The good weather of the autumn 
brought on considerable demand, but trade has 


CINCINNATI, OHIO, Nov. 8.—Predictions that 
in the next ten years practically all hardwood 
lumber sold would be marketed as dimension 
stock were made today by Walker L. Well- 
ford, president of the Dimension Lumber 
Manufacturers’ Association at its second an- 
nual convention held at the Hotel Sinton, here. 
The prophecy was made in the annual address 
of the president and was characteristic of the 
optimism which pervaded the meeting, although 
the attendance was not as large as the first 
convention at which the association came into 
existence last year. 

Some of the largest dimension manufactur- 
ers in the country were represented and a query 
as to whether the dimension movement had 
made any sound progress during the last year 
resulted in testimonials in its favor from all 
parts of the room. 

fhere was hardly a manufacturer or his 
representative who had a discouraging word 
to utter. The only regret expressed was that 
ihe pressure of business of a number of the 
members had prevented them from attending 
the convention. Those who talked said with- 
out the slightest hesitation that the formation 
of the dimension association had been the 
cause of a steady increase in orders and that 
inquiries being received almost daily indicated 
that the flood of orders had only just begun. 
Leading dimension manufacturers reported 
that there has been an entirely different atti- 
tude on the part of consumers created through 
the educational publicity regarding dimension 
which had been carried on by the lumber trade 
papers. Consumers are much more willing to 
talk to dimension producers and a number of 
the leading users of dimension stock are going 
so far as to turn over their cutting bills to 
producers so that the latter may be able to 
form an idea of their requirements and 
see how near they can come to giving a de- 
pendable supply. 

President Wellford said in the general dis- 
cussion that the only question now raised by 
consumers is the ability of the dimension pro- 
ducers to show a sufficient capacity to take 
care of the requirements of their customers. 
He stressed this point also in his annual ad- 
dress, when he said that dimension manufac- 
ture, though a comparatively new industry, 
has wonderful possibilities. 


Dimension Cutting Economically Sound’ 


Mr. Wellford said this knowing, he stated, 
that more than 90 percent of those who had 
gone into the dimension production business 
had made failures. “If we who are in .the 
dimension line now do not develop it,” he 
said, “others will later on, and not much later 
at that. It is fundamentally sound and eco- 
nomically sound. It is a common-sense way 
of marketing lumber both from the standpoint 
of conservation and economy. Much of the 
tree is now left in the woods because it is of 
such quality that it does not pay to market 
it as lumber because of the cost. If cut into 
dimension at the source, or near the source, 





fallen off to some extent. 
unchanged. 

A. E. Hart, of the Leland G. Banning Lum- 
ber Co., has returned from a vacation spent in 
the Bermuda Islands. 


Production Is Declining 


Macon, Ga., Nov. 7.—Cooler weather fol- 
lowing rains in this section, has had the ef- 
fect of curtailing hardwood production and 
also has interfered with logging in some sec- 
tions. However, an ample supply of logs is be- 
ing got out. Most mills are confining their 
operations to daylight, which means curtail- 
ment. There is a steady movement to the 
eastern markets and to the furniture manufac- 
turing centers, but perhaps it is less than in 
the last few weeks. Inquiry continues heavy, 
and there is every indication that by the first 
of the year there will be a strengthening. 


Prices generally are 


much of it is saved which is now left to rot.” 

Secretary E. C. Kratsch, of Milwaukee, Wis., 
gave a more detailed statement. He said: 

In years gone by, large consumers were sold 
on the idea of purchasing factory cut stock. 
They realized that by purchasing dimension at 
its source they were saving money, minimiz- 
ing waste in lumber, reducing their inventory, 
cutting down freight bills; lessening storage 
space, reducing expenditures for equipment 
and promoting their own turnover. They at- 
tempted to purchase dimension lumber and 
found that they could not obtain a satisfac- 
tory source of supply since there were no 
plants producing a sufficient capacity to han- 
dle the requirements of any of the larger 
consumers., When they attempted to purchase 
dimension stock, several of the consumers 
found the stock was poorly manufactured and 
did not come up to specification. Attempts at 
using it resulted in interrupted production 
schedules because of the faulty nature of the 
stocks delivered. ; 

Therefore when this association came for- 
ward with an avowed intention of surrounding 
its output with responsiblé--guarantees both 
as to specifications and delivery backed up by 
a coterie of plants with sufficient production 
capacity to satisfy requirements of every large 
customer, a great many of-‘#he consumers re- 
gained their interest in dimension and the 
dimension trade felt itself greatly stimulated 
during the course of the year by the influx of 
orders. These orders came from a class of 
consumers who are not of the price buying 
class—a pest which has hampered individual 
dimension operators in the past. 

The new class of buyers are auto body 
builders, motor and truck factories, chair 
manufacturers, manufacturers of office equip- 
ment, radio cabinet producers, manufacturers 
of commercial furniture, large industrial cor- 
porations which are wood users such as pump 
factories, bee-hive factories, makers of wash- 
ing machines and the like. 


Another interesting discussion was on 
whether the actual cost of cutting dimension 
should be broadcast to obtain a fair price and 
forestall destructive competition. It was the 
consensus that this should be done and every 
member was urged to get a statement of costs 
and send to the secretary for publicity pur- 
poses. It was agreed that the most desirable 
objective of dimension producers would be 
publicity and the education of wholesalers and 
commission men as well as legitimate consum- 
ers on the value of dimension to their trade. 


Not Apprehensive of Competition 


On the question of destructive competition, 
the manufacturers were not apprehensive. 
They pointed out that the outlay for machinery 
and equipment of dimension producers made 
it almost prohibitive for the small operator to 
hope to succeed as a producer. It was also 
brought out that the heavy precentage of fail- 
ures among sawmill men who had tried to go 
into producing dimension without adequate 
machinery or equipment to carry out specifica- 


‘ tions had convinced the majority of those who 


had been cutting prices that the dimension 
business was a dangerous and unprofitable 


Large Mills Curtailing 


Atitanta, Ga., Nov. 8—Though Georgia 
hardwood production is active; larger mills are 
curtailing and say they will reduce output still 
further rather than sell at present low prices, 
which smaller plants are accepting. Most items 
are plentiful. Automobile and body manufac- 
turers are buying for current needs only. In- 
quiries are good, however. Furniture factories 
in Georgia, Tennessee and the Carolinas are 
buying well, but purchases by plants elsewhere 
are hand-to-mouth, though inquiries promise 
early betterment. Gum prices are unusually 
spotty. There has been a seasonal decline in 
sales of oak and maple flooring, millwork and 
cypress shingles. 

The Georgia Hardwood Lumber Co., Au- 
gusta, Ga., has purchased the plant of the Dolan 
Manufacturing Co, Augusta. 


Dimension Manufacturers in Second Annual 


game. This had resulted in leaving only those 
in the dimension production business who are 
responsible and able to fill specifications and 
make deliveries, and there is more and more 
weeding out of incompetents going on all the 
while. , 

In the annual address of President Wellford, 
he earnestly urged the adoption of the group 
plan of organization. A committee was ap- 
pointed and later reported recommending that 
there be two major divisions: No. 1, manu- 
facturers of rough sawn dimension, air dried; 
No. 2, of kiln dried dimension including glued- 
up stocks. Further recommendations made 
that wholesalers and commission men be ad- 
mitted were not accepted. A recommendation 
that there be groupings according to the geo- 
graphical location of the members was also 
deferred. It was proposed to have: a group 
from the Appalachian district; another from 
the southern; another from the northern and 
the fourth from the Pacific coast . 

Officers elected were: 

President—Walker L. Wellford, Chickasaw 
Wood Products Co., Memphis, Tenn., (re- 
elected). 

Vice president—Harry B. Krausz, 
River Valley Lumber Co., Canton, Miss. 

Treasurer—George W. Hartzell, Hartzell 
Lumber 'Co., Piqua, Ohio. 

Secretary—E. C. Kratsch, Milwaukee, Wis. 

Directors—C. L. Foretich, Bradley Lumber 
Co., Warren, Ark.; J, C. Turner, W. M. Ritter 
Lumber Co., Columbus, Ohio; J. L. Davis, Soo 
Lumber Co., Glidden, Wis.; J. L. Fetterman, 
Fetterman Lumber Co., Jackson, Miss.; A. W.., 
Cornwall, Mengel Lumber Co., Winston-Salem, 
N. ¢. 


Pearl 


Shingles and Advertising Results 


MitwavkKEE, WIs., Nov. 7.—In an address 
in this city recently, J. W. Longnecker, ad- 
vertising manager of the Hartford Fire In- 
surance Co., Hartford, Conn., referred to the 
fight the insurance underwriters are mak- 
ing against wood shingle roofs. Discussing 
the power of advertising, Mr. Longnecker 
said: 

The local agents in the group gathered here 
today and everywhere else are fighting quietly 
and more or less effectively for the adoption 
of the antishingle roof ordinance. During the 
last five years the red cedar shingle industry 
of the Pacific Northwest has suffered a slump 
that pays high tribute to the efforts of the in- 
surance agents. 


He then said that the shingle men through 
advertising had staged a comeback and had 
started a campaign that is intended to nullify 
the work of the local agents, and other fire 
prevention forces. He spoke of the effort 
being made to repeal existing ordinances that 
are inimical to wood shingles and concluded 
by saying: 

Here the insurance companies and their local 
representatives, the agents, have an example of 
the new competition dumped unceremoniously 
right into their laps. 











52 AMERICAN LUMBERMAN 


NOVEMBER 12, .—— 





. NovE 


Eighteenth Annual of Pacific Logging C: 


Changing Conditions in Industry Cause Discussions of Numerouj Prot 


Tacoma, WasH., Nov. 


Davis, of the Clemons Logging Co., 


Bend, Wash., 
lumber manufacture. 


steam power by gasoline and electricity. 
WEDNESDAY MORNING 


The eighteenth annual séssion of the Pacific 
Logging Congress convened at 9:30 Wednesday 
morning in the roof garden of the Winthrop 
Hotel, Tacoma. Registrations and reservations 
had been made for mure than 500. 

President Minot Davis presided, and after a 
few vocal selections by Miss Violet Bergeron he 
introduced Mayor M. G. Tennent, of Tacoma, 
who welcomed the loggers to the city, and said 
that with all the usual facilities of Tacoma, plus 
the interesting program prepared by the Pacific 
Logging Congress and the Tacoma Lumber- 
men’s Club, if every logger did not enjoy him- 
self it was his own fault. President Davis, in 
response, thanked the mayor for his welcome. 

In his annual address the president said in 
part: 

This congress serves a variety of loggers. 
Each district has different conditions, taking 
in as we do the pine operations of Idaho, east- 
ern Oregon and Montana; the fir, hemlock and 
cedar of the Pacific coast; the California white 
pine, sugar pine and redwood of that great 
commonwealth, as well as the woods produced 
on the Canadian side of the line; and while 
each district has problems peculiar to itself, 
many problems are problems of the entire 
logging industry. Through the Pacific Log- 
ging Congress solutions have been found for 
many of the difficulties which stood in the 
path of each logger. He spoke briefly of the 
regional meetings of loggers in the Pondosa 
pine district where: nearby loggers get to- 
gether once a month and interchange ideas. 
These meetings, he said, are undoubtedly pro- 
ductive of much good, and it might be well 
for other districts to try this plan out. He 
pointed out that some of the larger problems 
of the industry could only be solved through 
getting together with loggers from all of the 
timber producing States. 


Secretary Archibald Whisnant, in an interest- 
ing talk, pointed out that the Pacific Logging 
Congress had always stepped out ahead of all 
practice and investigated new methods, new ma- 
chinery and new ideas which would prove of aid 
to the logger in his work. He said: 

Before electricity was deemed practical the 
probabilities of electric logging were discussed 
at our sessions. While the gasoline engine 
was still an infant in the power family the 
congress discussed its probable use. The Die- 
sel engine was likewise considered as a po- 
tential power factor long before its adoption. 

In addition to the achievements in a me- 
chanical way the congress in Mr. Whisnant’s 
words, “has studied the relations of the em- 
ployer to the employee, proper housing and 
care of the men, the establishment of logging 
engineering courses in the universities,” and 
in other ways aided better to equip and better 
inform the logging industry. 


Speakers Discuss Welding Processes 
After the appointment of committees on 
nominations and resolutions by the president, E. 


B. Thompson, of Portland, Ore., discussed the 
use of electric welding in the logging industry. 


5.—Representative attendance and sustained 
interest down to the moment of final adjournment characterized the eight- 
eenth session of the Pacific Logging Congress, held at the Winthrop 
Hotel Wednesday, Thursday and Friday of this week. President Minot 
Tacoma, retires after a most suc- 
cessful administration covering two terms of the congress, and hands 
over the reins to R. W. Vinnedge, of the North Bend Timber Co. 
a notable figure in the affairs of West Coast logging and 
At the session just closed, the congress went on 
record as favorable to regional meetings of the organization, in view of 
the diversified aspects of the industry, and the various methods employed 
in logging operations over a wide stretch of territory. The congress, in 
its discussions, remarked the evolution of the donkey engine, as oper- 
ations climb higher into the hills, pointing to the eventual supplanting of 
It strongly emphasized the need 


, North 


ceived an enthusiastic 


He said a great saving may be made through 
use of this system of reclaiming material which 
otherwise would go to the scrap heap. “Few 
operators,” said Mr. Thompson, “realize the ex- 
tent to which electric welding can save their 
material and cut down replacement costs. By 
this means you can build up your railroad frogs 
and cross-overs, fill in flat spots on car wheels, 
build up your locomotive tires where the flanges 
have become sharp, fix cracks in fire boxes, 
patch boilers, build up journal boxes, and re- 
pair practically any broken part on rolling 
stock used in a logging camp. Donkey engines, 
Icgging blocks, gas engines, steam and gas 
shovels and other similar machines yield readily 
to the curative processes of electric welding. 

W. T. Davis, of Seattle, followed with a 
talk on oxy-acetylene gas welding. Said Mr. 
Davis ° 

An unlimited amount.of material now in 
your scrap pile can be reclaimed and put back 
into actual service. This work can be done on 





A. WHISNANT, 
Portland, Ore.; 
Secretary 


R. W. VINNEDGE, 
North Bend, Wash.; 
Elected President 


the ground. It is essential that you have 
welding supervision until your welding engi- 
neer can learn the different processes, but 
with a properly trained welder on the job 
there is practicaly no limit to the application 
of welding in repair of the machinery used 
in your business. 

Illuminated slides were exhibited showing re- 
pairs made to lumber dolly wheels, donkey 
drums, the badly broken frame of a steam 
shovel, a locomotive saddle which was welded. 
withcut removing from the engine, the building 
up of locomotive flanges and many other inter- 
esting operations which had resulted in saving 
the owners of equipment considerable money. 


of an accurate and universal method of scaling logs and lumber; it de. 
veloped an interesting discussion depicting the progression of the loco- 
motive crane in logging operations; remarked the epochal shift in camp 
conditions, whereby the permanent camp has become a fixture and the 
married man is encouraged as a desirable employee whose influence js 
turned strongly toward stabilizing labor in the logging camps; and it 
portrayed through the spoken word and the medium of motion pictures 
the stupendous outlay of capital, labor and executive genius attendant 
upon opening up a modern logging operation. 
loggers, unavoidably absent, were received from C. L. Mullen, member 
of the executive committee, Fresno, Calif.; 
dent, Portland, who missed his first session of the congress; and J. J. 
Donovan, of the Bloedel Donovan Lumber Mills, 
Ed G. English, of Seattle, one of the “daddies” 


Telegrams from notable 
D.:E. Stewart, past presi- 


Bellingham, Wash. 
of the congress, re- 
hand on being conducted to the platform. 


George Clark, of the Shevlin-Hixon Co, 
Bend, Ore., who has charge of the welding 
processes of that company, and who uses both 
of the methods described above, said, in part: 

We repair practically everything with our 
welding apparatus. What we fix stays fixed. 
Heavy machinery requires different treatment 
than light machinery where not so much 
strength is required, but our failures have 
been very few. We have successfully welded 
new teeth on band saws where the teeth had 
been removed by striking a bolt or similar 
obstruction in a log. This required consider- 
able study, but we overcame the difficulties 
and are today running saws with new teeth 
welded on them which are giving perfect ser- 
vice. In connection with this welding of band 
saws we found it necessary to develop a dial 
micrometer with which to measure the thick- 
ness. This style of micrometer enables us to 
see that the repaired tooth and surrounding 
metal are of identical thickness, 

John Southerland, of the St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., said his firm has 
electric welding equipment in a box car, with 
sleeping quarters provided for the welder. 
This car carries all necessary equipment for the 
repair of practically every machine, and being 
mobile, enables them to get right out into the 
woods where machines need repairing and get 
at the job with a minimum loss of time. Quot- 
ing Mr. Southerland: “We don’t pass up any 
kind of work, we do everything, and do it sat- 
isfactorily. We know it saves us a lot of 
money.” 

Prof. Hugo Winkenwerder, dean of the 
school of forestry, University of Washington, 
Seattle, invited the loggers to visit the forestry 
school on Saturday, at which time the loggers 
expected to be in Seattle to attend the Wash- 
ington-Stanford football game in the university 
stadium. He urged them to come early enough 
to give the forestry school a thorough inspection 
and particularly to see the beautiful building 
housing it, which is the gift of Mrs. Anderson 
in memory of her husband, the late Alfred H. 
Anderson, after whom the hall is named. 


Leggirg Qe nay in Russia 

Arthur J. Beil, of Riga, Russia, proved a 
most interesting talker as he told of his logging 
experiences along the shores of the Baltic. 
There in addition to the ordinary difficulties of 
logging he also had to deal with five kinds of 
money, which were fluctuating in value daily; a 
half a dozen or more nationalities, none of 
whose language he could understand ; a working 
year with only 210 days in it, inasmuch as the 
remainder of the time was taken up by holidays, 
and practically without the use of machinery. 
His experiences in connection with getting out 
timber would make a booklet that would inter- 
est every logger in the land. 

Elmer Stoddard, of the Grande Rondex Lum- 
ber Co., La Grande, Ore., was on the program 
for a talk on the benefits derived from regional 
conferences, but could not be present. George 
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Cornwall, of Portland, in reporting for Mr. 
Stoddard said that much benefit has been had 
from the district meetings of loggers. In these 
meetings problems peculiar to their district are 
discussed, and it was the speaker’s thought that 
other regions could hold like meetings with 
much profit. He suggested also that Secretary 
Whisnant should attend these regional meetings 
and keep interest in the Pacific Logging Con- 
gress as the organization by which the benefit 
of these regional conferences can be passed on 
to other groups. 


Logging Road Construction 


Walter J. Ryan, Weyerhaeuser Timber Co., 
Tacoma, Wash., read an interesting paper on 
logging railroads. 

He said that the roadbed must be cut 18 
feet wide so proper ditches could be main- 
tained; that embankments should be finished 
16 feet wide and maintained at 14 feet, allow- 
ing 2feet for erosion; rock is the best ballast 
with gravel next; he thought 6 inches of good 
ballast under good ties made a railroad which 
would carry the average logging traffic satis- 
factorily for two years; gravel should be 
tamped with a shovel under the rails being 
careful not to tamp in the middle of the tie; 
he thought that 6x8-inch 8-foot ties were 
heavy enough for logging railroads and that 
the congress should frame specifications for 
materials used in logging track work and 
adopt them so there would be some sort of a 
standard. 


Aut Powers, of the Coos Bay Lumber Co., 
Marshfield, Ore., one of the old time highly 
successful loggers, said he agreed fully with 
Mr. Ryan. He said, “You must get cars back 
to your loaders and keep these loaders work- 
ing to capacity. ‘To do this you must have 
a good railroad; you can’t be tied up with 
wrecks or similar trouble. In my experience 
it pays to build your railroad so it will stand 
up under the use to which you put it.” 

Faye ABRAHAMS, Booth-Kelly Lumber Co., 
Eugene, Ore., a logger of long experience, 
heartily concurred with the statements made 
by Mr. Ryan and Mr. Powers. He says, how- 
ever. that he has found it pays to use 7x10 
ties. 

PauLt E. Freypic, Charles R. McCormick 
Lumber Co., Seattle, Wash., said that it was 
profitable to build a good railroad. He also 
said his company made a practice of building 
railroad grades as far ahead as possible, allow- 
ing them to settle and harden on top before 
the application of ballast. 

J. H. Metster, of Shevlin-Hixon Co., Bend, 
Ore., said his company made it a practice to 
build its road beds a year ahead of ballast- 
ing operations. 


Thad Vreeland, of the General Petroleum 
Corporation, Portland, Ore., spoke on “How to 
Secure the Greatest Efficiency in Fuel Oil.” 
Mr. Vreeland said in part: 

Properly constructed fire boxes, fuel oil 
burners, arrangement of drafts and control 
of drafts, are all factors, but efficiency of the 
fireman is the greatest factor of all. Most op- 
erators keep some sort of a record of oil con- 
sumption of their machines, but many do not. 
It is very simple to keep. Let your camp 
bookkeeper keep the record. It will be neces- 
sary for the fireman of each machine to report 
the amount of oil consumed daily, but such-a 
record will serve to show your oil cost per 
thousand feet of timber and enable you to 
check up on efficiency of your burners and 
firemen. Mr. Vreeland stressed that regular 
inspection of fire boxes, experimental placing 
of the burner to get it located exactly right 
in each fire box, checking to see that you have 
no steam leaks, and watching drafts so only 
the proper amount of air gets into the com- 
bustion chamber are important. 


Adjournment was taken until afternoon. 
WEDNESDAY AFTERNOON 


E. C. MacGregor, of the Boise-Payette Lum- 
ber Co., Boise, Idaho, was scheduled for a paper 
entitled, “Substituting ‘Caterpillars’ for Log 


Chutes,” but due to his unavoidable absence it 
was read by E. G. Swigert, of Portland, Ore. 
Motion pictures shown of the operation dis- 
closed two “Sixty Caterpillars” which, with two 
Athey bummers, are handling 5,000 feet a trip 
a distance of one and one-half miles. Their 
average input is 20,000 feet a day a “Caterpil- 
lar.” They handle double log lengths and in 
the winter expect to bring in full tree lengths. 
Three “Thirty Caterpillars” are used in pushing 
the logs down the chute to the landing. These 
“Thirties” handle the output of the two “Sixty 
Caterpillars” and seventy-five horses. The 
“Caterpillars” are so successful the company 
expects to purchase several more. 


Tire Etudics in Logging 
M. E. Krueger, of the University of Cali- 
fornia, Berkeley, presented a paper on “Time 
Studies in ‘Caterpillar’ Logging.” Only two 
groups of “Caterpillars” were included in this 
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time study which Mr. Krueger said were in- 
sufficient to prove conclusively the figures sub- 
mitted by him as a result of it. More studies 
will be made to determine the limit of condi- 
tions under which “Caterpillar” logging should 
be profitable. 

Logging full tree lengths with “Caterpillars” 
was the subject of a talk by Donald Mac- 
Kenzie, of the Anaconda Copper Mining Co., 
Bonner. Mont. This operation has two “Sixty 
Caterpillars,” which in eighty-seven days brought 
in 3,261,480 feet. These tree lengths were 
hauled 24%4 miles and about 2,500 feet was 
brought in at a trip. The stand was from 7,000 
to 8,000 feet an acre. At times there was two 
feet of snow to work in, which gave some dif- 
ficulty. March and April were very rainy, 
which increased cost of operation, but their 
average logging cost was $4.77 a thousand. 

J. H. Meister, of the Shevlin-Hixon Co., 
Bend, Ore., in a talk accompanied by moving 
pictures, said that his company had been using 
tractors with big wheels for three years, and 
that it had always bunched its logs by use of 
horses at a cost of $1 a thousand. 

Last spring, said the speaker, we put a 
winch on the back end of our tractor, rigged 
the cable from this winch up through the arch 
of the big wheels and, reaching out with the 
cable hooked on to the logs where they were 
felled, drew them in to the big wheels. Then 
one end is swung clear of the ground and 
they are hauled down to the track where the 
loader can get them. It has been very suc- 
cessful with us and has cut our cost about 
40 cents a thousand, 


Problems Pertaining to Increased Efficiency and Lowered Costs 


Motion pictures were shown of the logging 
operations of the Red River Lumber Co., 
Westwood, Calif. In this operation forty-nine 
“Caterpillar” tractors are used in connection 
with Athey bummers. The views showed the 
“Caterpillars” working over soft ground, han- 
dling 32-foot logs of sugar pine and Pondosa 
pine. There is a great deal of rock in the 
logging shows, but the “Caterpillars” log suc- 
cessfully under the varying conditions. The 
company is logging at the rate of 1,300,000 feet 
a day and operates seven months in the year. 
To enable the mill to run during the season 
when the camps are shut down, the company 
stacks up 50,000,000 feet along the railroad, 
using cranes to pile the logs. Its camp No. 57 
employs 800 men. Over thirty miles of main 
line railroad is operated. The pictures showing 
the operations in “Paul Bunyan’s Pine” were 
well received by the loggers. 

A. Koroloff, logging. engineer of Canadian 
Pulp & Paper Association, Montreal, Quebec, 
said that his coming clear across the continent 
to attend the congress showed he highly appre- 
ciated the benefits derived from such atendance. 

This concluded the afternoon session. 


ANNUAL WELFARE DINNER 


At 6 o'clock the annual welfare dinner was 
held ‘under the auspices of the International 
Industrial Y. M. C. A. L. T. Murray, of the 
West Fork Logging Co., Tacoma, presided. 
After several songs George R. Borden, secre- 
tary of the Snoqualmie Falls Y. M. C. A,, 
executed some clever sleight-of-hand tricks. 
Minot Davis, Clemmons Logging Co., Tacoma, 
Wash., president of the Pacific Logging Con- 
gress, was the first speaker, saying: 

Every industry owes welfare work to its 
employees. It owes safety, clean comfortable 
living quarters and good _ food. Radical 
changes have taken place in logging camp 
conditions within the last twenty years, 
and employers have found that in most in- 
stances employees reciprocate the friendly in- 
terest taken. We are all interested in secur- 
ing the greatest efficiency from ourselves and 
our employees, and welfare work has con- 


tributed much to the promotion of such effi- 
ciency. 


J. I. Muffley, Y. M. C. A. secretary, Tacoma. 
reiterated the remarks of the former speaker 
to the effect that it pays to take care of the man 
power used in any industrial work. 

Maj. Griggs told of the welfare work done 
in his operations and declared it a paying prop- 
Osition from the standpoint of the company, 
saying: 

I believe in codperation; I believe in friend- 
ship in business. You can accomplish 100 per- 
cent more by having your employees your 
friends. He told of the group insurance plan 
put into: effect by his company five years ago, 
which is very popular with the employees. He 
said 12 percent of the mill employees have 
been with the company for over twenty years, 
while a very large percentage has been in 
its employ five years or longer. He urged com- 
plete support of industrial secretaries in their 
work, saying that it was all good work, and 
that everything. should be done to bring about 
a proper degree of coédperation between em- 
ployer and employee. The major lauded the 
Loyal Legion of Loggers & Lumbermen and 
spoke of the great improvement in conditions 
brought about since its formation. 


The Layman Speaks 


Roy Zachary, locomotive engineer for the 
Snoqualmie Falls Lumber Co., Snoqualmie, 
Wash., for the last ten years, said he was asked 
to speak as a layman. His company had pro- 
vided a community hall at a cost of $40,000. 
After completion the company turned the build- 
ing over to the men and told them to do as they 
would with it. The men formed a club and 
each agreed to pay $10 a year dues. The com- 
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pany then volunteered to pay half of each man’s 
dues, and on that basis a program of recreation 
activities was started. Later on this building 
became a branch of the Industrial Y. M. C. A. 
The building last year served 80,000 persons 
with entertainment of many kinds, including 
vaudeville, smokers, dances, besides gymnasium 
classes arranged for different groups of em- 
ployees and their families. Baseball, basket- 
ball and other athletic teams are formed in 
different departments of the company and inter- 
department competition is very keen. There is 
an absorbing interest in these affairs as evi- 
denced by the heavy attendance. Last year the 
basketball team played twenty-one games, win- 
ning each of them, and closed the season by 
winning from a crack Seattle team. 

“Mixers” held at the community hall, to- 
gether with the other entertainments, serve to 
keep all employees acquainted and foster a 
splendid community spirit. The annual picnic 
of the company, the annual Christmas party. 
the public library, and many other benefits and 
pleasures enjoyed by the employees are the re- 
sult of the welfare work conducted, and have 
brought the company and employees into a 
harmonious relationship which is profitable to 
both the company and the men. 

Dr. E. O. Sisson, of Reed College, Portland, 
Ore., gave an interesting talk in which he asked 
for “the appropriation of more brain power to 
center on human questions,” saying : 

We have settled a great many problems in 
the field of science. We have ceased to be 
astonished at accomplishments in material 
work, but have not yet made a start on devot- 
ing sufficient brain power to the settlement of 
questions involving the welfare of the human 
race. He urged that more real thought be 
given to politics, to educational problems, to 
industrial relations and to the prevention of 
war. 

George Cornwall, of Portland, made a short 
talk, outlining briefly the ideals of the man 
who initiated welfare work in the logging camps 
of the country. This closed the program. 

Starting at the close of the welfare dinner, 
an informal dance was held in the roof garden 
of the hotel which was much enjoyed by the 
loggers and their friends. 


THURSDAY MORNING 


Remarking that one of the most notable de- 
velopments of recent years had been the evolu- 
tion of the donkey engine, President Davis said 
one of the West Coast operators had already 
gone so far as to predict that in a few years 
there would be no such device in logging as 
the steam donkey. The degree to which steam 
might be supplanted was indicated in a paper by 
Prof. E. T. Clark, jr., of the University of 
Washington, Seattle, who discussed “The Gaso- 
line and Diesel Logging Donkey,” saying his 
own experience with such a machine during an 
interval of six months had shown that it had 
performed well. The gasoline engine, he de- 
clared, was effective unless it was grossly mis- 
handled. “The machine,” he concluded, “has 
fitted into every construction job for which it 
was designed; it has presented no fire hazard; 
and has done the work as well as could be done 
with steam.” 


The Donkey and Cold-Decking 


Illustrative of the points made by Prof. Clark, 
slides were projected on the screen, giving views 
of gasoline donkeys at work in the fir opera- 
tions of the Bloedel Donovan Lumber Mills, the 
redwood of the Mendocino Lumber Co., and 
the sugar pine of the Sugar Pine Lumber Co., 
Fresno. 

R. W. VINNEDGE, of the North Bend (Wash.) 
Timber Co., discussed the relation of the don- 
key to cold-decking. Wherever the logger 
could get to the timber by means of a rail- 
road at reasonable construction cost it pays, 
he said, to load the logs on cars. At the North 
Bend logging operation they were doing more 
cold-decking than ever before. Where there 
was a heavy percentage of cedar they sought 
to avoid breakage by spreading the logs 
around within 600 feet of the tree. “We find 
that if we can cold-deck our timber at a cost 
of $1.75 a thousand that is the best we can 
do.” 


PRESIDENT Davis—Through cold-decking you 
are transforming a poor yarding show into a 
good show. Undoubtedly in small timber a 
gasoline donkey would be much more eco- 
nomical. 

J. C. Fuora, of the Flora Logging Co., Port- 
land, said the cost of cold-decking at his op- 
eration was 47 cents. 

L. T. Murray, of the West Fork Logging Co., 
Tacoma, would not concede that the gasoline 
donkey could be operated at less cost than the 
steam donkey. The expense of cold-decking 
depends on the timber and the nature of the 
ground. “I have always thought,” he said, 
“that if we could cold-deck for $1 a thousand 
we were doing very well.” 

JACK BEHIE, logging superintendent of the 
Snoqualme Falls Lumber Co., entered into the 
discussion, endorsing the views of Mr. Vin- 
nedge. 

PAUL E. FReEypiG, of the Charles R. McCor- 
mick Lumber Co., stated that his cost was 
close to $2 a thousand. 


M. L. MILLARD, of the Aloha Lumber Co., de- 
clared that “day in and day out the gasoline 
donkey will cold-deck more logs.” 


The Contractor’s Viewpoint 


Ward Mayer, of Mayer & McMillan, con- 
tractors, Portland, read a paper on “Gasoline 
Donkeys,” treating the subject from the view- 
point of the contractor rather than the logger. 
He reviewed the behavior of a machine oper- 
ated in Clatsop and Columbia counties, Oregon. 
It had demonstrated superiority over steam. 
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In right-of-way work such as it encountered 
the machine had proved that gas was cheaper. 

J. S. GALBRAITH, of the Eatonville Lumber 
Co., said that a Diesel donkey had lowered 
the fire hazard and had effected a material 
saving in yardage cost. 

J. G. Dickson, of the Pacific States Lumber 
Co., said a Diesel would undoubtedly make a 
big saving in that operation. 

The topic was closed by a display of moving 
pictures, showing a Diesel donkey at work for 
the Long-Bell Lumber Co., near Ryderwood. 


THURSDAY AFTERNOON 


Stressing the need of a uniform system of 
log scaling, C. E. Knauf, scaler for the West- 
ern Pine Manufacturers’ Association, Coeur 
d’Alene, Idaho, opened the afternoon session 
with an informative paper entitled “Basic Prin- 
ciples in Scaling Pine.” Scaling, he said, had 
been developed into quite an art based on scien- 
tific principles—not merely as a measure of 
work accomplished, but as a check on estimates 
of standing timber. He referred to the Scrib- 
ner scale, 1846, as the oldest log rule in general 
use in the United States. He spoke of the 
caliper scale, and discussed scaling “straight 
and sound,” saying a scaler nowadays must be 
qualified to distinguish defects such as rea 
ring rot, red ray rot, red brown heart rot and 
red brown butt rot. The scaler must have a 





“non-skid thumb,” he said. Scaling should be 
maintained on a sound basis, and should not 
move up and down in sympathy with prices, 
There can be no exact knowledge of costs 
unless there is a uniform system of scaling. — 

Phillip Neff, United States Forest Service, 
Missoula, Mont., advocated standardizing the 
scale. “We in the Service believe it would be 
economical,” he said. 


Scaling Methods Discussion 


A question of deep interest to the loggers 
was opened up in a paper on “Scaling Methods 
in Falling and Bucking,” by Carl E. Weiks, of 
the Clemons Logging Co., Montesano. It set 
forth in detail the practice of that organization 
in falling, marking, bucking, the disposition of 
snags and windfalls, and the system of over- 
run of selling scale as compared with the woods 
scale, amounting to 50 percent. 

Roy F. Morse, Long-Bell Lumber Co., said 
the practices were substantially the same 
with that company, with overrun at 35 per- 
cent. 

JacK BEHIE, Snoqualmie Falls Lumber Co., 
stated that the average overrun was probably 
35 percent. 


FAYE ABRAMS, logging superintendent of the 
Booth-Kelly Lumber Co., Eugene, Ore., stated 
that his operation was conducted on a square- 
foot basis, and that the fallers and buckers 
were paid for exactly what they cut. 

The discussion was extended from many 
angles by C. B. Sanderson, Milwaukee Land 
Co.. Seattle; A. L. Raught, jr., Weyerhaeuser 
Timber Co., Longview; W. M. Leuthold, Deer 
Park Lumber Co., Deer Park, Wash., and 
others. 


A. R. BaKer, of the Hammond Lumber Co., 
said: “I believe the entire talk about scaling 
is the bunk. I don’t know why there should 
be piece work in falling and bucking and not 
in loading. I’ve gone back to day work; and 
I think you are racking your brains about 
something there isn’t any use of.” 

J. C. BucHANAN, mill owner, of Tacoma, 
stated that he was interested in the discus- 
sion from a log-buyer’s standpoint. “It is 
necessary to have an accurate log scale,” he 
declared. “There ought to be some means 
worked out whereby you could get dependable 
figures. It can be done.” 


Humidity and Forest Fire Losses 


Maj. C. S. Cowan, chief fire warden of the 
Washington Forest Fire: Association, explained 
briefly a graph depicting the relation between 
humidity and forest fire losses. 

Geerge M. Cornwall, of Portland, spoke on 
“Logging Methods in Australia and New Zea- 


land.’ 
FRIDAY MORNING 


Increased use of the locomotive crane, which 
a few years ago was unknown in logging, was 
remarked by President Davis, on calling the 
meeting to order. He observed that the subject 
was of particular interest since the locomotive 
crane, as adapted to logging, was in process of 
development. 

Jor Ftiora, of the Flora Logging Co., Port- 
land, opened the discussion, saying his com- 
pany operated a locomotive crane, going out 
150 to 200 feet from the track, the same as a 
skidder. With three or four men in the crew 
he had been loading from six to nine cars a 
day; “and’we figure,” he said, “that they are 
the cheapest logs we get.’”’ Answering a ques- 
tion by Mr. Denman, Mr. Flora said his plan 
usually was to yard and load at one operation. 


FRANK D. Host, of the Hobi Timber Co., Aber- 
deen, said his company had been using a line 
through the end of the boom, but occasionally 
put a second line out. 

Paut E. Freypic, of the Charles R. McCor- 
mick Lumber Co., Seattle, pointed out that the 
main problem was the wheel load, since care 
Was necessary to avoid spreading the track 
or pinching the rail. He had got away from 
the danger of tipping by leaving a smal] tree 
along the right-of-way. Running the line 
through the end of the boom, he went out 
300 feet or more, and sometimes cold-decked 
to the tree. 


Changing Camp Conditions 
The next topic was “Changing Conditions in 


Camp Life and Labor,” assigned to L. T. Mur- 
ray, of the West Fork Logging Co., Tacoma. 
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In his review he went back, not thirty or forty 
years, but only to the beginning of the time 
“during which most of us have been in log- 
ging.” It had been an era of remarkable change 
—of road-building,. making possible the com- 
mon use of the automobile; and with it many 
operators had been planning to place their 
camps on a basis as nearly permanent as pos- 
sible, thereby justifying a different type of 
camp construction. Mr. Murray continued : 

The family man has come to be a more and 
more important consideration. When I started 
logging nineteen years ago, and up to ten 
years ago, the average foreman did not like 
the idea of families living near the camp. He 
favored unmarried men. But the operator 
today is finding out that by making the camp 
desirable for families, he is taking on a far 
different type of labor in the woods. The old- 
time stuff of the logger “blowing in” is going 
out of style. The logger spends. his money, 
principally for automobiles, not entirely the 
4-cylinder type either. We catch these loggers 
while they are young, by making camp con- 
ditions desirable. These younger men are de- 
veloping. Our force is very largely young 
men. Most of them we try to develop on the 
job, and we’ve got the best men we've ever 
had. One of them advanced to hook-tender in 
six months, and another became head loader 
inside of a year. We expect eventually that 
from 50 to 75 percent of our crew will be mar- 
ried men. We must have a permanent location— 
with roads, houses and schools. 


The endorsement of matrimony as a stabilizer 
for labor in the logging industry aroused much 
interest. President Davis aroused laughter by 
suggesting “a preacher for every camp.” 

Mr. MuRRAY went on to say that the perma- 
nent camp idea had resulted in a longer haul 
to work. His crews are now going out ten to 
fifteen miles; and instead of relying on “nose 
bags” he had established a “mulligan car” for 
the lunch hour “that will keep right on top of 
the work.’ While logging camps probably 
would always have the “fairweather operator,” 
he was convinced that a lot of that could be 
counteracted by building up a permanent crew, 
with family men taking a personal interest 
in the work. 

Cc. W. Murpuy, of the Long-Bell Lumber Co., 
Weed, Calif., said that in that camp there 
was a church, preacher, picture show—even a 
golf course. There were 115 families, and 
most of them owned automobiles. But on a 
20-mile haul to the timber the men preferred 
“nose bags,” they wouldn’t travel a short dis- 
tance to get a cup of hot coffee at lunch hour. 


Opening Modern Logging Operation 


“Opening Up a Modern Logging Operation,” 
was developed by A. R. Baker, of the Ham- 
mond Lumber Co., who told of his experiences 
in locating a logging camp and building a rail- 
road in the Tillamook country, Oregon, into 
the holdings of the company. 

It is rough country, he said, “the most diffi- 
cult I have ever tackled.’”” Mr. Baker went into 
detail about the plans for locating the camp, 
the arrangement of the various buildings, and 
the building of the railroad. His talk was il- 
lustrated by moving pictures, showing Ander- 
son Creek, Nehalem River and the rugged 
outlines of the sawtooth country to be opened 
by the logging operation. A feature appealing 
strongly to the audience was the portrayal of 
tracklaying by hand, 60-pound rails, at a con- 
tract price of 12 cents a foot. “In this dis- 
trict,” said Mr. Baker, “there are all kinds of 
logging—down-hill, up-hill and cross-country.” 


FRIDAY AFTERNOON 


Supplementing the experiences of Mr. Baker, 
as related at the morning session, Lloyd -R. 
Crosby, of the Weyerhaeuser Timber Co., Ta- 
coma, in charge of construction of the Weyer- 
haeuser logging road from a point near 
Olympia, Wash., to timber along the head- 
waters of the Skookemchuck, told of the work 
on a main line road thirty-one miles long. 

After adjusting the right-of-way involving 
108 separate ownerships in the first few miles, 
he said the work had gone through so that the 
company expected to start logging some time 
next January. He had used a tracklaying ma- 
chine, with crew of thirty-five men, and they 
had put down 2,200 to 2,800 feet a day, 70- 
pound rails. The labor cost was 10 cents a 
foot—a figure comparable to that in the Ham- 
mond road, “It is pretty close,” said Mr. 


Crosby. “I believe we can lay a road by hand 
as cheaply as with a tracklaying machine.” 


The Airplane Logger 


Paul Freydig, of the Charles R. McCormick 
Lumber Co., was introduced as a logger who 
could handle his own airplane. 

He modestly acknowledged that he had 
flown over the timber holdings of his com- 
pany; also over the Hammond properties 
which Mr. Baker had described. “I found the 
Nehalem country from the air to be as rough 
as he says it is,” he observed. “In logging.” 
he continued, “the thing we're after is to 
get our product out cheaper. In getting our 
costs down we need better men to look after 
skidders, donkeys and locomotives. With bet- 
ter men there will be less radicalism.” Mr. 
Freydig exhibited motion pictures taken at a 
height of ‘1,500 feet, showing Camp Talbot, a 
skidder setting in the Olympics, Port Gamble 
mill and Port Ludlow mill. 

R. A. Coglan, of the Diamond Match Co., 
Chico, Calif., spoke briefly on the use of single 
and double inclines. 

Sam S. Stamm, of the Pacific Lumber Co., 
Scotia. Calif., told of electric logging, adopted 
for that operation after a study of the system at 
the Snoqualmie Falls Lumber Co. It had 
effected quite a saving. 

M. L. Millward, of the Aloha Lumber Co., 
Aloha, Wash., read a paper urging the loggers 
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to give more attention to western red cedar as 
a construction material, particularly railroad 
ties. He told of the use of 9x18 cedar string- 
ers, 32 feet long, that had been in use on Aloha 
bridges for many years—long enough, if fir 
had been used, to have been changed one and 
one-half times—and the cedar would be there, 
he said, as long as the Aloha company would 
have any use for it. Cedar, as crossties, pos- 
sessed the advantages of efficiency, low cost and 
durability. On account of softness, cedar ties 
needed rail plates; but whatever temporary ad- 
vantage other woods might have at first, it 
was quickly neutralized after exposure to 
weather conditions. He recommended that log- 
gers use cedar ties wherever it was prac- 
ticable to do so. 

W. W. Peed, of the Hammond Lumber Co., 
Eureka, Calif., told of the use of redwood ties 
“in our country.” 

Maj. E. G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., complimented the con- 
gress on the splendid interest displayed in the 
discussions and by the large attendance at the 
meetings, saying, “You really can accomplish 
results by working together.” 

Bruce C. Hoffman, of the spark arresting in- 
vestigation committee, announced that an ex- 
haustive report had been prepared and would 
be presented as a part of the records of the 
congress. Practically all four spark arresters 
he mentioned would give satisfactory results, 


“if they are watched and kept in proper repair.” 
He said also that a new arrester for oil-burning 
locomotives had shown up well, and probably 
would work satisfactorily with coal. 

Secretary Whisnant said that a year ago he 
and President Davis had “wished for just such 
a congress as we've held here.” Never before 
had he seen a congress closed on the last day 
of the session with practically 90 percent of the 
men identified with the industry in attendance— 
never before had it been so near to 100 percent. 


Resolutions Committee Report 


The resolutions committee, R. W. Vinnedge, 
chairman, endorsed the idea of regional logging 
congresses, and acknowledged the bounteous 
hospitality of Tacoma, the Lumber Capital, in 
its entertainment of the loggers; also Mayor 
M. G. Tennent, and the Winthrop Hotel. The 
report was adopted unanimously. 


Nominations Committee Report 


The nominations committee, W. W. Peed, 
chairman, submitted a list of nominees for di- 
rectors, which was approved, as follows: 

ARIZONA—I. B. Koch, Arizona Lumber & Tim- 
ber Co., Flagstaff. 

BRITISH COLUMBIA—P. A. Wilson, McCoy- 
Wilson (Ltd.), Vancouver; Robert Filberg, 
Comox Logging & Railway Co., Vancouver. 

CALIFORNIA—C. L. Mullen, Sugar Pine Lum- 
ber Co., Pinedale; Otis R. Johnson, Union 
Lumber Co., Fort Bragg. 

IpAHO—W. C. Geddes, Craig Mountain Lum- 
ber Co., Winchester; E. C. MacGregor, Boise- 
Payette Lumber Co., Boise. 

MontTana—Donald MacKenzie, Anaconda Cop- 
per Mining Co., Greenborough. 

New Mexico—George E. Breece, George E. 
Breece Lumber Co., Albuquerque. 

OREGON—Elmer Stoddard, Grande Ronde Lum- 
ber Co., LaGrande; Faye Abrams, Booth-Kelly 
Lumber Co., Eugene; A. R. Baker, Hammond 
Lumber Co., Portland; J. C. Flora, Flora Log- 
ging Co., Portland. 

WASHINGTON—R. H. Denman, Crown William- 
ette Paper Co., Cathlamet; Walter Ryan, Wey- 
erhaeuser Timber Co., Tacoma; W. M. Lent- 
hold, Deer Park Lumber Co., Deer Park; Roy 
F. Morse, Long-Beil Lumber Co., Longview; 
Paul E. Freydig, Charles R. McCormick Lum- 
ber Co., Seattle. 

WyromiIneG and SoutH Daxkota—wW. D. Beard- 
shear, Homestake Mining Co., Nemo, S. D. 


ELECTION OF OFFICERS 


At a meeting of the executive committee, 
held immediately after the adjournment of the 
congress, officers were elected for the ensuing 
year as follows: 

President—R. W. Vinnedge, North Bend Tim- 
ber Co., North Bend, Wash. 

Vice president—J. H. Meister, Shevlin-Hixon 
Co., Bend, Ore. 

Honorary vice presidents—George M. Corn- 
wall, Portland, Ore.; E, G. English, English 
Lumber Co., Seattle. 

Secretary—Archibald Whisnant, Portland. 


ANNUAL BANQUET 


The congress, en masse, attended the annual 
banquet held in the Crystal room of the hotel. 

Minot Davis, reitring president, introduced 
R. W. Vinnedge, of the North Bend Lumber 
Co., North Bend, Wash., the president-elect of 
the congress. Ina gracious speech of accept- 
ance, Mr. Vinnedge asked for codperation of 
the members to maintain the progressive 
pace set by his predecessors. 

. G. Dickson, Pacific States Lumber Co., 
Tacoma, Wash., then assumed his place as toast- 
master and introduced Arthur J. Bell, late of 
Riga, Russia, who told of his experiences as a 
logger in different sections of the world, and 
particularly in the Baltic States—Esthonia, 
Latvia, Lithuania, Finland and Poland. 

Robert B. Valleau, of Caterpillar Tractor Co., 
San Leandro, Calif., brought forth storms of 
applause with his dialect stories. 

Gov. Hartley, of Washington, welcomed the 
loggers in the name of the citizens of his State, 
and also as a logger, in which business he has 
been engaged for many years. 

George Cornwall, Portland, Ore., told a 
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“back to the cactus” story, while “Tom” Shields, 
the one inimitable story-teller genius of the 
Simonds Saw family, kept the crowd in a par- 
oxysm of laughter with his stories. 

Ed English, Wood & English, one of the 
founders of the Pacific Logging Congress, was 
called to his feet and given cheers. “Uncle Ed” 
has not been well for some time, but said he 
hoped to live to attend many more congresses. 

Adjournment was taken to a theater where, 
in addition to the regular performance, there 
was a contest in chopping through logs by 
three loggers; a rope splicing contest by three 
teams was won by a team from Comax, B. C.— 
the last year’s champions—in 8 minutes 39% 
seconds—winning a purse of $200. 


EXHIBIT AT LOGGING CONGRESS 


Tacoma, WasuH., Nov. 5.—Although the 
Pacific Logging Congress had no machinery 
show in connection this year, a Lima loco- 
motive on track here came in for a good share 
of attention by the loggers. The Lima Loco- 
motive Works has been working for some time 
on developing a type of locomotive designed 
to meet Pacific coast needs, and the engine 
shown was built to meet that demand. The 
locomotive has already been sold to Bloedel, 
Stewart & Welch (Ltd.), Vancouver, B. C., 
by the Hofius Steel & Equipment Co., Seattle, 
the Lima representative in this field, and many 
loggers who viewed the engine expressed their 


approval of it. This new Shay type engine js 
said to have the greatest tractive effort per ton 
of weight ever produced in a logging engine. 
It is oil-burning and has a superheater. The 
heavy girder frame carries the cylinders and 
bottom bracket, thus making the cylinder sup- 
port independent of the boiler, and gives free 
access to staybolts. The three cylinders are 
13 by 15; weight on drivers, 181,000 pounds, 
with 38,200 pounds maximum tractive power, 

When the loggers sat down to their annual 
banquet they found at each plate a unique 
leather toothpick holder filled with toothpicks 
—a souvenir from the Climax Manufacturing 
Co., of Corry, Pa., and distributed through its 
Seattle branch. 


Pacific Millworkers in Conference 


Tacoma, WasH., Nov. 5.— With fifty-five 
members from Washington, Oregon and British 
Columbia in attendance, the quarterly conven- 
tion of the Pacific Northwest Millwork As- 
sociation opened its sessions here yesterday. 


Clarke Thompson, of the Modern Lumber & 
Millwork Co., Tacoma, welcomed the delegates 
to Tacoma, and President F. E. Hite, who 
presided over their deliberations, responded. 

Secretary H. W. Hansen told of the better 
cooperation now existing between the different 
districts, and also between the millwork firms 
and the architects in their territories. He urged 
that complete information on millwork should 
be made available to the architects, saying that 
competitive material manufacturers saw to it 
that architects were fully informed of the 
merits of their products. The matter of pre- 
paring standard specifications for use of archi- 
tects was placed in the hands of a special com- 
mittee to work out details. Several members 
have been added to the list since the last meet- 
ing, and Secretary Hansen asked the help of 
every man present to bring into the fold those 
millwork concerns which, as yet, have not 
joined up. 

Oliver Phillips, secretary of the millwork 
branch of the Canadian Manufacturers’ As- 
sociation, Vancouver, B. C., headed the 
Canadian delegation, and spoke for close co- 
Operation between the association and the dis- 
trict organizations of millwork manufacturers. 


John Dower, head of the John Dower retail 
lumber yards, opened the afternoon session with 
a talk on consolidation, or merger, of plants, 
with a view to cutting costs and making a 
profit through the economies thus effected. He 
named several cities in which this had been 
done, and pointed out that a merger of retail 
lumber yards in the city of Tacoma with a 
joint delivery system would save $25,000 to 
$30,000 yearly on motor trucks alone, while 
reductions could be effected on most items 
entering into overhead expense, and enable 
savings to be made by carrying stocks in fewer 
warehouses. Consolidation of millwork plants 
would undoubtedly effect great economies, and 
yet yield profit to the owners without increasing 
the price to the consumer. He urged the mill- 
work manufacturers to standardize as much as 
possible, saying that “a good retailer can edu- 
cate the public to buy whatever he may have 
to sell.” 

S. V. Fullaway, jr., district manager of Na- 
tional Lumber Manufacturers’ Association, with 
headquarters at Portland, Ore., was introduced 
by President Hite. 

H. S. Stronach, of the West Coast Lumber 
Bureau, told of the bureau’s millwork activities. 
He said the millwork industry needed more 
self-confidence, more advertising, and field ex- 
tension work. He told of practical tests in 
which fir frames had proved superior to sub- 
stitutes, and said “there is no substitute equal 
to wood for frame construction, but you will 
have continuously to tell people the good points 
of your merchandise. Make your specifications 
on millwork for the architects very rigid, and 
it will help get away from the competition of 
men who put out shoddy millwork which is the 


disgust of architects, and which hurts the sale 
of all millwork.” Mr. Stronach promised the 
aid of the bureau in helping the committee 
appointed by President Hite to work out 
standard specifications for millwork for archi- 
tects’ use. 

Prof. Bror Grondal, of the school of forestry, 
University of Washington, followed Mr. 
Stronach and told of the tests made in securing 
information necessary to use in a‘series of 
educational booklets on the woods of the North- 
west. Tests had shown that steel sash were 
such good conductors of heat that they greatly 





Cc. W. THOMPSON, B. L. GRONDAL, 
Tacoma, Wash.; Seattle, Wash.; 


Speakers at Millwork Convention 


increased the heating cost of buildings using 
them. He said it was almost impossible to 
weatherstrip steel sash to prevent infiltration of 
air; also that it was extremely difficult to keep 
steel sash painted. The speaker cited instances 
where steel sash have been removed from hotel 
buildings and wood sash substituted because of 
the increased cost of heating the building 
equipped with steel sash. 

J. H. Laussmann, of Oregon Door Co., Port- 
land, Ore., led the discussion with reference to 
a new millwork catalog. A committee was 
appointed to work with the parties now getting 
up such a catalog for the approval of the mem- 
bership. 

Claude F. Gray, Independent Lumber Co., 
Tacoma, and W. L. Hoene, East Tacoma Manu- 
facturing Co., Tacoma, led a discussion on 
whether or not millwork should all be handled 
through retail lumber dealers, Mr. Gray speak- 
ing for the dealers, and Mr. Hoene for the 
manufacturers. The dealers felt the millwork 
folks should sell through the retailers ex- 
clusively, and allow them to make a fair profit; 
while the manufacturers agreed that they 
should do so in many instances, but that there 
were exceptions where it was not practical. 

At the Saturday morning session Elmer E. 
Vogue, chairman of the resolutions committee, 


offered a number of resolutions, which were 
adopted, thanking the West Coast Lumber 
Bureau for its activities in behalf of the mill- 
work men, the outsiders who helpfully partici- 
pated in the discussions, the AMERICAN LuM- 
BERMAN and the West Coast Lumberman for 
their publicity, and the millwork operators of 
Tacoma, and their ladies, for their wonderful 
hospitality. 

Secretary Hansen called attention to the ap- 
prentice system which had been instrumental in 
keeping satisfactory employees, and urged that 
apprentices be encouraged. 


Reports on Conditions 


As to general conditions, delegates reported 
from their districts as follows: 

Tacoma: Business has been fair; expect an 
increase in 1928. 

Olympia: This was a normal year; expect 
about the same in 1928. 

Spokane: Our volume was 30 percent be- 
low last year; we hope for an improvement. 

Seattle: Just a fair business in 1927; prob- 
ably several months more before much im- 
provement. 

Portland: Our volume is smaller than last 
year, and do not expect much improvement in 
the immediate future. 

Longview: Volume is small, but prospects 
are favorable for an increase during 1928. 

Grays Harbor: Our volume has suffered con- 
siderably, but 1928 looks like it will be a 
normal year. 

Willamette Valley: Our business is good 
and 1928 should be the equal of the present 
year. 

Eugene, Ore.: Our business has been fair, 
and expect about the same in 1928. 

Vancouver, Wash.: Just fair, and no marked 
improvement in sight. 


It was voted to have three meetings a year 
in future; two of which were to be one-day 
business affairs with no frills, while the annual 
election, as the third, would occupy two days 
during which a program of entertainment 
would. be provided for the delegates and their 
wives. : 

On Friday night the annual banquet and 
entertainment was given in the roof garden of 
the Winthrop Hotel, which was well attended 
William L. Hoene, of Tacoma, was the toast- 
master, and the speaker of the evening was 
Sherman Rogers whose subject was “Co- 
éperation.” An informal dance in the roof 
garden was also a pleasure of the evening. 

On Saturday afternoon, the program called 
for a visit to the Wheeler, Osgood Co., plant— 
the home of Laminex doors—at the invitation 
and under the guidance of Robert L. Reedy, 
sales manager of that well known concern. 





AN INTENSIVE campaign is being sponsored 
by the Ohio Agricultural Experiment Station 
and the Ohio Forestry Department to educate 
land owners of many hundreds of thousands 
acres of waste land in Ohio to plant seedlings, 
especially pines in a general reforestation 
scheme. 
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Studying Private Reforestation Problems 


Mapison, Wis., Nov. 9.—The shouting and 
tumult that marked the movement for forestry, 
when that effort consisted largely in a crusade, 
js dying out and the nation is settling into a 
definite stage of pioneering in the tree growing 
business, Col. William B. Greeley, chief United 
States forester, declared here Wednesday night 
at the annual meeting of the advisory committee 
of the Lake States Forest Experiment Station. 
Col. Greeley’s talk came as a close to an all-day 
program with discussions ranging from general 
forestry needs and methods to definite steps 
to be undertaken by Wisconsin in the future. 

The conference here went on record as en- 
dorsing the McSweeny organic forest experi- 
ment station act, and plans were discussed for 
the locating of a branch forest experiment 
station in Wisconsin, A feature of this latter 
movement was an offer by the Milwaukee 
Journal to give $5,000 toward the financing of 
such a substation in the State. 

“Forestry is becoming a nation-wide land 
movement,” Col. Greeley declared at the eve- 
ning dinner. “It is a movement in which we 
are dealing with cold facts. In my travels 
throughout the United States I gather much 
evidence of this new type of pioneering, show- 
ing that we are getting down to sober reckon- 
ing with facts.” 

Col. Greeley declared that the policy of the 
Federal Government is to have as much of the 
reforestation work as possible done by private 
citizens, individuals and corporations—no more 
than necessary done through Government own- 
ership. He added that if reforestation is found 
to be too expensive for individuals, it will be 
necessary for governmental units to step in 
and take over the problem. But it is up to 
the State, he said, to say how much of forest 


. replacement work must be undertaken by the 


State and that the Government would not ad- 
vise on this point, but would stand ready to 
back any program Wisconsin might outline. 
Col. Greeley stressed the need of “clearing 
the path of private owners of obstacles” to 
land rehabilitation. He pointed out that the 


two big obstacles are fire hazards and the 
financial hazards resulting from high or uncer- 
tain taxation. “To the extent you can remove 
these two obstacles you will succeed in your 
reforestation effort,” he declared. 


The center point around which revolved talks 
given by State officials was the need of general 
cooperation on the new conservation program 
on which Wisconsin has launched, referring to 
the criticisms that have been hurled by Izaak 
Walton League members because of the ap- 
pointment of alleged incompetent men on the 
conservation commission. 


H. L. Russell, dean of the Wisconsin College 
of Agriculture, declared that the severance tax 
on forest lands passed at the last session of 
the legislature puts Wisconsin in the forefront 
of States in forestry. Dean Russell referred 
to a class of sixteen men at the university en- 
rolled in a selected logging course and declared 
that they were the ambassadors of the new 
forestry. 


“T know men have sometimes felt that con- 
servation meant fish, feathers and fur, but I 
believe you mean forests, farms and factories,” 
Gov. F. R. Zimmermann declared “You. know 
that these three will produce fish, feathers and 
fur.” The governor sketched the importance 
of the pulpwood industry in the State and de- 
clared that this industry could not continue 
unless means were worked out to continue 
a supply for the mills. 


William Mauthe,. Fond du Lac, chairman of 
the State conservation commission, declared 
that every man from ploughboy to philosopher 
knows just what should be done about con- 
servation and can point out just what is 
wrong. “A perfect score of codperation on 
conservation must not be expected, but'a rea- 
sonable amount of codperation must be given. 
The conservation commission will avail itself 
of the best of advice it can obtain and wants 
the helpful attitude on the part of all sincere 
conservationists to hasten the day of realizing 
a successful program.” ; 


Lieut. Gov. Nolan of Minnesota pointed out 
that in that State the constitution has been 
amended in order to permit a more equitable 
system of taxing forest crop lands, but that 
the severance tax of Minnesota is much differ- 
ent from the law passed in Wisconsin and said 
this indicated to him that the various States 
needed a clearing house of ideas so that all 
might have the best information available on 
legislative measures. 

R. B. Goodman, of the Goodman Lumber 
Co., Goodman, Wis., presented charts in proof 
of his contention that it is more profitable for 
lumbermen to harvest timber by the selective 
cutting method than by clear cutting. He 
pointed out that a typical tract of land that 
he used for an example, figuring income against 
all expenses involved, has a 40 percent greater 
present-day value if logged selectively than if 
clear cut. “Every timber owner should get a 
forester to make a study of his property and, 
unless he investigates before he cuts, he is not 
doing his duty to himself or to the public,” 
Mr. Goodman declared. ~ 

Louis B. Nagler, new Wisconsin conserva- 
tion director, pointed out that the State has 
been spending only about $20,000 a year for 
fighting forest fires, and, while $70,000 has 
been set aside for that important work in the 
next year, until public sentiment can be aroused 
to permit greater taxation for this purpose, but 
little can be accomplished.” Mr. Nagler de= 
scribed a system that is being tried out in some 
of the northern counties. Boys of 18 or 19 
are given 40-acre tracts of denuded forest land 
to take care of, and when they have 10 acres 
of these tracts in growing trees, they are given 
title to the entire 40 acre tract, he said. This 
land is now tax delinquent, and he described 
the experiment as one well worth while. 

Senator George Blanchard, Edgerton, who 
sponsored the State severance tax, explained 
the main features of that law. He stressed the 
point that, even though the law is good, it will 
mean but little until it can be sold to the 
public. 


Florida Dealers Stress Better Merchandising 


[Special telegram to AMERICAN LuMBERMAN] 

Mramt, Fia., Nov. 8.—The two-day Florida 
Lumber & Millwork Association quarterly 
meeting opened here today with entertainment 
for the directors at breakfast in the Alcazar 
Hotel. The regular session began at the Co- 
lumbus Hotel, with President Guy Stoms pre- 
siding. Members from all over the State were 
present. Rev. Robert T. Phillips, of Miami, 
delivered the invocation, and Mayor E. G. 
Sewell made an address of welcome. 

The morning session was devoted chiefly to 
routine business, reports of officers etc. W. E 
Tylander was appointed chairman of the reso- 
lutions committee, and J. B. Wand, chairman 
of the publicity committee. The reports of the 
directors, outlining conditions in their districts, 
were received, recommending closer attention 
to credits and reflecting optimism regarding the 
future. Associate Director John A. Bruce 
stated that an investigation showed a feeling 
prevailing with a large percentage that the 
members should buy Florida products wherever 
possible from associate members in Florida and 
make prompt settlements. The members were 
100 percent for distribution through retail 
yards. A resolution was adopted extending 
sympathy to Louis F. Hector on account of 
the death of his wife. 

Rev. P. A. Simpkin, Chaplain of Hoo-Hoo, 
of St. Louis, stressed the development of Flor- 
ida industry and intelligent merchandising. 

The afternoon session was devoted to mer- 
chandising probems. A discussion of the sub- 


ject of the necessity of proper credit systems 
and whether credit should be extended because 
of lien law protection, was participated in by 
H. R. Mahoney, Leon F. Collier, Jewell A. 
Davis and President Guy Stoms, and developed 
the fact that a feeling prevails that dealers 
should be more careful of and examine credit 
risks closely. The enforcement of the lien law 
was considered too expensive. H.R. Mahoney, 
of Jacksonville, announced a policy of putting 
everybody on a thirty-day basis and not relying 
on a lien, with only a slight decrease in busi- 
ness. Leon F. Collier expressed the opinion 
that lumbermen are too eager to get business 
and lack courage to examine credits. 

The value of the cost system when business 
is subnormal was the subject of a discussion 
participated in by J. B. Moore, John A. Bruce, 
Jim Boyd, W. E. Tylander, H. R. Mahoney 
and Parson P. A. Simpkin. 

The benefit and importance of a cost system 
to the retail lumber business were emphasized 
in a lengthy discussion. Jim Boyd stated that 
the majority is opposed to the cutting of wages 
as a means of decreasing costs; he recom- 
mended keeping prices up and operating at a 
profit. An exception was voiced by W. E. Ty- 
lander, who stated that his plant found it neces- 
sary to cut wages and showed a profit after 
operating one month, with lower cost of opera- 
tion. A high salary scale was held to be im- 
possible when business is slow, profits low and 
collections poor. 

The discussion of the subject, “Is Price the 


Only Recommendation in Selling Lumber,” was 
participated in by President Guy Stoms, and 
Vice President D. E. Harper, and developed 
the fact of apparent loss of pride by allowing 
customers to dictate and the failure to work 
hard for salaries drawn. 


“How Can We Cooperate Closer With Build- 
ing and Loan Associations” was the subject 
discussed by Frank A. Chase, of Kansas City, 
Mo., trustee and organizer of the American 
Savings, Building & Loan Institute, in which 
he stated that lumbermen could render no 
greater service to themselves and their com- 
munities than the promotion of sound building 
and loan practice, and suggested better co- 
Operation in the matter of public construction. 

Should the lumber dealer sell a full line of 
building materials was covered by J. B. Wand 
and D. E. Harper, it being agreed that the 
lumber dealer of the future must carry what 
the builder wants if he expects to meet com- 
petition. 

What is the answer to too many yards was 
commented on by G, Kautzmann and H. L. 
Dugger. More study of the problem was con- 
sidered necessary. 

At this point group meetings were begun, re- 
ports to be submitted on Wednesday. 

WEDNESDAY SESSION 
[Special telegram to American LumBerMan] 


Mia], Fra., Nov. 9.—According to district 
reports the State lumber industry has prac- 
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tically regained its business volume of 1923- 
1924 through the erection of small homes 
throughout the State. Lumber yards have dis- 
posed of their surplus stocks. Reporting for 
the retail lumber and building material dealers, 
Chairman D. E. Harper discussed the problem 
of elimination of lumber yards, advocating a 
charitable attitude. 


According to visiting Hoo-Hoo Larry Clark, 
of Minneapolis, and Frank Young, of Indian- 
apolis, conditions have improved in the North- 
west through better codperation and the gradual 
elimination of a number of lumber yards. 
G. W. Duffy, of Spokane, participated, stating 
that a better feeling is produced by closer codp- 
eration and indicated that excess lumber yards 
practically have been eliminated in his section. 


Snark of the Universe Arthur A. Hood, 
addressing the Florida association, suggested 
forgetting consolidations and mergers and ad- 
vocated creation of business and proper mer- 
chandising of building material, also emphasiz- 
ing the importance of volume of profits instead 
of volume of sales, and discussed association 
efficiency, price cutting and better service. 

There was then a brief discussion by E. R. S. 


New York 


[Special telegram to American LumBERMAN] 

New York, N. Y., Nov. 9.—The New York 
Lumber Trade Association, closing one of its 
most successful years, held its annual meeting 
this afternoon at its headquarters in Grand 
Central Terminal. It was a business meeting 
pure and simple, but not without goodfellow- 
ship and a pervading atmosphere of confidence 
between the members. The association is the 
parent body in the New York lumber field, and 
today’s meeting strongly emphasized that it is 
broadening its sphere of influence and use- 
fulness. 

Frank A. Niles, first president of the Nylta 
Club and vice president of Robert R. Sizer 
& Co., was elected president, to succeed Everett 
L. Barnard, who retired with honors after two 
terms in office. Mr. Niles is considered one of 
the most progressive lumbermen in New York, 
his firm having recently established a foreign 
department that is unique in American lumber 
circles. 

The new vice president is William E. Code, 
a wholesaler, who for years has been identified 
with association work. Conrad N. Pilcher is 
the new second vice president. Mr. Pilcher 
is head of the Wright Lumber Co. and is 
closely identified with the affairs of the Na- 
tional Republican Club. Russell T. Starr was 
reélected treasurer. 


The new trustees are: 

Henry Baldwin, Everett L. Barnard, Jacob 
Bayer, William S. Beckley, jr., John Bossert, 
Cornelius Brislin, Fred J. Bruce, Edgar Bur- 
gess, J. H. Burton, William E. Code, Emerson 
D. R. Creveling, James Sherlock Davis, Andrew 
H. Dykes, Henry Eckenroth, Charles Gross- 
kurth, Charles Hill, Arthur E. Lane, Albert 
McEwan, John F. Kenna, Joseph F. Murphy, 
Frank A. Niles, D. J. O’Connell, Russell J. 
Perrine, Conrad N. Pilcher, William C. Reid, 
Frank Roylance, Charles Sealy, Robert Ryland 
Sizer, Frederick W. Starr, Russell T. Starr, 
John F. Stevens, Ed. M. Stevens, jr., Robert E 
Stocking, Bernard L. Tim, J. B. Tisdale, 
Richard S. White. ALTERNATES: Wilfred E. 
Murchie, John A. Paterson, Louis Pflug, James 
E. Thornton, jr., Paul M. White, Frank J. Wil- 
liams. 


President’s Inaugural Address 


In his inaugural address, President Niles said 
in part: 

An association represents its members just 
as surely as a man’s wife and family reflect 
his financial and moral character, and our as- 
sociation makes no apologies after forty-one 
years of service to the trade. Our quarters 
are adequate and the membership of high 
standing in the trade, and the one thing which 
appears to me to be lacking is an understand- 
ing by the membership of just how much this 
old association ddes mean to us. 


Embrey, Washington, on salesmanship. In 
substance, he declared, the life of the lumber 
industry was chiefly a question of salesmanship. 

Association Secretary J. P. Williams made 
some comments, in brief declaring that lumber 
dealer$ are not getting the prices they should 
because of improper merchandising. They must 
show people, he declared, the need for proper 
materials and construction. 


Gives Tips to Retail Lumbermen 


Sometimes a hint is all that is necessary to 
sell some incidental material to people living 
near a lumber yard, it*is pointed out in “Chips” 
for October, the handsome, instructive and 
edifying house organ circulated among the 
trade by the Hedlund Lumber & Manufactur- 
ing Co., Spokane, Wash.,-one of the country’s 
leading frame manufacturers. What this ma- 
terial is depends on the season and ranges from 
the various kinds of lawn furniture to storm 
doors and vestibules, says the article, continu- 
ing under the heading, “Liniment That Loos- 
ens Up Slack Building Periods :” 


This type of material can improve the value 
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of almost any home by adding a touch of 
“class” and brightening up the appearance 
Home owners will be quick to realize the ad. 
vantage of installing these features. True 
the retail yard can not expect to devote all 
its time to this class of trade, but Properly 
handled it can be very lucrative, as Well as 
furnishing an outlet for short lengths ete, 

Then look at it from another angle. The 
best form of advertising is actually in the 
demonstration of the quality of work that can 
be done. These small jobs bring your name 
before a large number of people who are 
potential future prospects or who can spread 
the gospel of the satisfied customer to those 
who are in the market. 

Attention is directed to the fact that builders 
and buyers of homes find that it pays in more 
ways than one to learn the facts regarding the 
part which the frame plays in home constryc- 
tion. “Proper consideration of the material and 
methods of manufacture are essential,” dealers 
are advised, “for well made frames are the best 
insurance against heat ‘leakage’ and consequent 
high fuel ‘bills. Frames, if improperly con- 
structed, are the most vulnerable points in the 
entire construction.” 


Association Holds Annual 


It has been my observation that criticisms 
usually come through ignorance and lack of 
information, and certainly a membership of 
approximately one hundred retail dealers and 
sixty wholesalers, whose gross business in 
lumber runs well over the $100,000,000 mark, 
has some brains capable of merchandising 
lumber on a sane and safe basic principle. 














E. L. BARNARD, 
New York City 


Respectively Retiring President and President- 
elect 


FRANK A. NILES, 
New York City 


No amount of association work under the law 
will save the incompetent from defeat, the 
greedy from gluttony, the crooked from dis- 
grace, but an association which tells its mem- 
bers frankly when they are wrong and stands 
back of them when they are right, is bound 
to be in existence long after we have all 
passed on. 


So, in taking up the presidency, my ambition 
is to carry on the work acomplished by my 
predecessors. I am not going to ask you to do 
all sorts of stunts; just be sincere and let us 
all work together to get the best we can out 
of life and have our friends sincerely sorry 
when we pass on. 


There are quite a number of things which 
should be done. Committees should function 
better and meet more frequently. The two 
branches of our membership must work more 
in harmony and as friends. By this I mean, 
we must trust each other. The exchange of 
credit information must be most carefully 
supervised to prevent misunderstandings. 
Gossip and fault finding should give place to 
earnest study of conditions and methods of 
remedying them. There are lots of troubles 


in the business today, but is it the fault of 
the business or of ourselves, I wonder. 


Richard S. White made a report as national 
councillor to the Chamber of Commerce of the 
United States, in which he said: 


There will be held this month a com- 
mercial forestry conference under the cham- 
ber’s auspices. This will cover the field of 
conservation of forest resources, including 
forest insurance, fire protection and forest 
taxation. The chamber will apply to this prob- 
lem, in other words, much the same method as 
was applied to transportation, the merchant 
marine and distribution through the con- 
ferences organized to cover those fields during 
recent years. During the last year progress 
has been made in this field notably in helping 
to secure in California and Minnesota constitu- 
tional amendments to permit fair systems of 
taxation. 


H. _B. Coho, secretary, presented an ex- 
haustive report that was received enthusi- 
astically. He dwelt at length on the proposed 


New York Lumber Trade Holding Co. 


Luncheon was served at mid-day. It was one 
of the biggest turnouts in the history of the 
association. 


Record Volume of Contracts 


New construction started in the 37 eastern 
States (about 91 percent of the total in the 
United States) last month reached a total of 
$562,815,800, according to the F. W. Dodge 
Corporation. The above figure was the high- 
est October contract total on record and was 
the fourth largest monthly total on record for 
this year. It.was 8 percent ahead of the Sep- 
tember, 1927, figure and 9 percent over the 
total for October of last year. 

The most important items in the October 
building record were: $243,562,200, or 43 per- 
cent of all construction, for residential build- 
ings; $108,210,500, or 19 percent for public 
works and utilities; $79.719,700, or 14 percent, 
for commercial buildings; $50,712,200, or 9 
percent, for industrial projects; and $30,169,- 
600, or 5 percent, for educational buildings. 

Last month’s record brought the total volume 
of construction started since the first of this 
year up to $5,359,297,900, being an increase of 
$2,791,500 over the amount reported in the 
corresponding period of 1926. 

New work contemplated in the 37 eastern 
States during October amounted to $607,- 
986,900. The figure showed a drop of only 
3 percent from the amount reported in Sep- 
tember of this year, and a loss of 5 percent 
from the amount reported in October of last 
year. 
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Associations Plans and Activities 


Nov. 14—Loyal Legion of Loggers & Lumbermen, 


‘portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 
Nov. 14-15 National Lumber Trade Extension 


Committee, Forest Products Laboratory, Madi- 
son, Wis. 

Nov. 15—Louisville Hardwood Club, Louisville, Ky. 

“~~ Annual. 

Nov. 15—California Redwood Association, 
Hotel, San Francisco, Calif. Annual. 


Nov. 16-17—Commercial Forestry Conference un- 
der Auspices Chamber of Commerce of the 
U. 8., Chicago. 


Nov. 16-17—-Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 
Ga. Annual. 


Nov. 17—Central Missouri Association of Retail 
Lumber Dealers, Sedalia, Mo. 


Nov, 17-18—Millwork Institute of California, Oak- 
land, Calif. Annual. 


Nov. 18—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Fall meeting. 


Nov. 22—Joint meeting Southern Hardwood Manu- 
facturers’ Club, Mississippi-Alabama Hardwood 
Club and West Side Hardwood Club, Roosevelt 
Hotel, New Orleans, La. 


Dec. 1-2—Georgia Retail Lumber & Millwork As- 
sociation, Ansley Hotel, Atlanta, Ga. Annual. 


Dec. 6—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 


Palace 


Dec. 7-8—National Rivers and Harbors Congress, 
Washington, D. C. Annual. 


Dec, 8—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 


Dec. 13.—Roofer Manufacturers’ Club, Hotel Rals- 
ton, Columbus, Ga. Monthly meeting. 


Dec. 14—Massachusetts Wholesale Lumber 
ciation, Boston, Mass. Annual. 


Dec. 14—Montreal Wholesale Lumber Dealers’ As- 
sociation, Montreal, Que. Annual, 


Dec. 14-15—Western Pennsylvania Builders’ Supply 
Se, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 


Dec. 17—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec. 30—Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association, Minneapolis, Minn. An- 
nual. 


Jan, 12-14, 1928—Mountain States Lumber Dealers’ 
Association, Denver, Colo. Annual. 


Jan, 16, 1928—Southwestern Ontario Retail Lumber 
Dealers’ Association, London Hotel, London, 
Ont. Annual, 


Jan. 17-19, 1928—Northwestern Lumbermen’s Asso- 
ciation. Business sessions, Nicollett Hotel; 
building materials display, West Hotel, Minne- 
apolis, Minn. Annual. . 


Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 


Asso- 


Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
—~ aaaeee London Hotel, London, Ont. An- 
nual, 

Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, 8. C. Annual. 

Jan. 21, 1928—Louisiana Retail Lumber Dealers’ 
Association, Bogalusa, La. Quarterly meeting. 

Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ ~ eesnaaaaee Hotel Statler, Boston, Mass. 
Annual, 


Jan. 25-26, 1928—National Lumber Exporters’ As- 


sociation, Battery Park Hotel, Asheville, N, C. 
Annual. 

Jan. 26-28, 1928 —- Northeastern Retail Lumber- 

: men’s Association, Hotel Statler, Boston, 


Mass. Annual, 

Feb, 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Feb. 8-10. 1928—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 

Feb. 9-10, 1928—National Association of Commis- 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 

Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual. 


Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwau- 
kee. Annual, 





Mountain States Dates Are Changed 


Denver, CoLo., Nov. 8—Secretary T. J. 
Vincent of the Mountain States Lumber Deal- 
ers’ Association announces that the annual con- 
vention of that organization will be held in 
this city Jan. 12, 13 and 14, 1928, instead of 
Jan. 19 to 21, as previously announced. The 
change in dates is due to a change in the 
dates for the Denver Stock Show week, which 
has been definitely set for Jan. 14 to 21, 1928. 
The Mountain States association will hold its 
annual just prior to the stock show, so as to 
give members the benefit of the reduced rail- 
road rates that will be in effect for the latter 
event. 


Penn Lumbermen’s Association 


PHILADELPHIA, Pa., Nov. 7.—Announcemént 
is made by J. F. Martin, secretary of the Penn- 
sylvania Lumbermen’s Association, this city, 
that at a recent meeting of the convention com- 
mittee it was decided to hold the thirty-sixth 
annual convention on Jan. 18, 19 and 20, 1928, at 
the Bellevue-Stratford Hotel in Philadelphia. 
While arrangements have not been fully com- 
pleted, the committee expects to line up an ex- 
cellent business program as well as unusually 
good entertainment. 


Massachusetts Wholesalers’ Date 


Boston, Mass., Nov. 7.—Frederick J. Caul- 
kins, secretary of the Massachusetts Wholesale 
Lumber Association, this city, advises that the 
annual meeting of the organization will be held 
on Dec. 14 in Boston. There will be no enter- 
tainment and the business session will be con- 
fined to members only. 


Georgia Retailers Set Date 


ATLanta, Ga., Nov. 8.—Officers and direc- 
tors of the Georgia Retail Lumber & Millwork 
Association decided this week to hold the 
annual convention on Thursday and Friday, 
Dec. 1 and 2, it is announced by W. B. Wil- 
lingham, jr., Willingham-Tift Lumber Co., 
Atlanta, secretary and treasurer. Headquar- 
ters will be at the Ansley Hotel in Atlanta. 

An important subject to be discussed will be 
the cost accounting system adopted by the 
association at the 1926 convention. Members 
using the plan will be asked to tell of the ben- 
efits they have derived from it, and the official 
cost accountants of the association also will 
have a representative present to make an ad- 
dress on this subject. . 

The association’s legislative committee will 


tell of its unsuccessful efforts last summer to 
bring about the repeal of the occupational tax 
in Georgia as it affects lumber and building 
supply dealers. 

The returned goods evil and methods dealers 
have successfully used to combat it or offset 
its losses also will be discussed. Other sub- 
jects will be problems of delivery and trans- 
portation, storage of lumber, yard equipment, 
merchandising, advertising, etc. 


Louisville Hardwood Club 

LouIsvILLE, Ky., Nov. 8—The Louisville 
Hardwood Club has postponed its annual meet- 
ing from Nov. 8 to Nov. 15, account of the 
former date being a city, county and State 
election date, which interfered with plans of 
some members, who did not wish to attend a 
lumber meeting. For years the club held its 
meetings on election night, but over the last 
two or three years changed its policy. 


Kiln Engineers Discuss Problems 


Mempuis, TENN., Nov. 9.—H. J. M. Jorgen- 
sen, of the Jorgensen-Bennett Manufacturing 
Co., was the principal speaker at the regular 
meeting of the Dry Kiln Engineers’ Club of 
Memphis, held last Tuesday night at head- 
quarters of the Lumbermen’s Club of Memphis. 
Mr. Jorgensen took as his subject “A Pro- 
prietor’s View of a Dry Kiln Operation,” and 
told of the early history of wood and how its 
uses had increased. He said he felt that sub- 
stitutes, which are on the market today, will 
be a help to the industry instead of a hin- 
drance. 

In mentioning dry kilns he said he felt that 
within a short time lumber would be ready 
for remanufacture within a week after it was 
cut from the log. He emphasized, however, 
the fact that drying of lumber in kilns de- 
pended largely upon the operator, and that a 
good operator would go to the bottom of his 
problem and would stick to the facts that his 
tests reveal. 

E. D. Stanbrough, vice president of the 
Universal Vacuum Dryer Co., was present at 
the mecting and made some interesting remarks 
about the fundamentals of kiln drying and the 
important part dry kilns and operators play in 
the lumber industry today. 

E. B. Rhyne, kiln engineer for Nickey Bros., 
was called upon to discuss the subject “Venti- 
lation of Dry Kilns,” and he gave a number 
of excdllent reasons why he thought that cir- 
culations should be provided for. 

This same subject is to be discussed at the 
next meeting. 


California Millwork Program 

Los Ancetes, Cauir., Nov. 5.—In making 
announcement of the annual meeting of the 
Millwork Institute of California, which is to 
be held on Nov. 17 and 18 at the Hotel Oak- 
land, in Oakland, Managing Director H. T. 
Didesch, this city, has indicated some of the 
high points of the program that will be carried 
out. Among the speakers will be Paul F. 
Cadman, associate professor of economics, Uni- 
versity of California, on “The Human Side of 
Business”; Arthur Moore, vice president Oak- 
land Bank, on “Trade Development”; A. C. 
Horner, manager western division National 
Lumber Manufacturers’ Association, on “The 
Five-Million-Dollar Lumber Trade Extension 
Campaign”; Clement Fraser, of the Loop Lum- 
ber & Mill Co., of Oakland, on “Educational 
Propaganda.” Other topics to be discussed 
include “Does Organization Pay?” by Will 
Goddard, and “The Mission of the Institute” 
by President H. P. Dixon. A composite state- 
ment by forty-four members on trade statistics 
for nine months of 1927 will be presented. The 
delegates plan to attend the California-Stanford 
football game on Saturday afternoon. 

Massachusetts Retailers Set Date 

Boston, Mass., Nov. 8.—Due to the fact 
that the Northeastern Retail Lumbermen’s As- 
sociation is to hold its annual convention in 
Boston on Jan. 26, 27 and 28, the directors of 
the Massachusetts Retail Lumber Dealers’ As- 
sociation have decided to substitute for their 
regular convention a luncheon, to be held Jan. 
25 at the Hotel Statler. It is expected that a 
record attendance of Bay State retail dealers 
will be in Boston then. 

The directors recently met with the Berk- 
shire Lumbermen’s Club, and Fred B. Chap- 
man, Glens Falls, N. Y., president of the 
Northeastern, also was a guest. The meeting 
was at Breezy Knoll Inn on Pontoosuc Lake, 
near Pittsfield. Following dinner, President 
Chapman made an inspiring address on mer- 
chandising methods. He regarded as essential 
the building of a reputation for quality goods, 
and emphasized the value of a well planned 
display room, and of having the right sort of 
telephone operator. President Chapman urged 
every member to take part in the drive to re- 
duce the Federal corporation taxes. 

The story of the action at the national re- 
tailers’ convention at Tacoma regarding re-in- 
spection on the Atlantic seaboard of West 
Coast lumber was told by U. M. Carlton, Dix 
Lumber Co., North Cambridge, a vice pres- 
ident of the Massachusetts association. Re; 
inspection is now receiving the attention it de- 
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serves, he said, with great benefit to the trade. 

President Hal A. Bellows, of the Massa- 
chusetts association, said that meetings of asso- 
ciation directors with district groups had been 
very profitable. He told of the fine results 
of the Springfield credit system and of the 
proposal for a protective advertising arrange- 
ment there. 

As chairman of the Northeastern’s codpera- 
tive advertising committee, Mr. Bellows ex- 
plained a plan for getting local newspaper pub- 
licity on home building. The committee has 
arranged to supply mats or electrotypes of pop- 
ular designs of homes chosen from association 
plan books. Such publicity is certain to brir 
many inquiries to local lumber dealers, he as- 
serted. 


Joint Hardwood Club Meet Postponed 


Pine Biurr, Arx., Nov. 7.—Secretary O. S. 
Robinson, of the West Side Hardwood Club, 
this city, has advised his membership that the 
joint meeting of the West Side and the Mis- 
sissippi-Alabama Hardwood clubs with the 
Southwestern Hardwood Manufacturers’ Club, 
scheduled to be held in New Orleans, La., on 
Nov. 16, has been postponed until Nov. 22 be- 
cause of a bottlers’ convention to be held in 
the southern city, causing a congestion in hotel 
accommodations. REP NS 


Southern Millwork Program 


AtLanta, Ga., Nov. 8—Plans have been 
completed for the annual meeting of the South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation, to be held here Nov. 16 and 17, with 
headquarters at the Ansley Hotel, it is an- 
nounced by C. B. Harman, secretary-manager. 

Discussion of plans whereby the millwork 
industry can operate on a more profitable basis 
and the adoption of some plan of this nature 
are expected to make this one of the most im- 
portant conventions the association has held 
since its organization. 

The subject second in importance will be 
changes in the millwork definition to be recom- 
mended by a committee appointed at the sum- 
mer convention in Asheville, N. C., this year. 

The committee appointed to consider the plan 
presented by Frank Huckins, Warren-Huckins 
Co., Jacksonville, Fla., also will report, and 
members will vote whether or not to accept 
and use this plan in its present form. 

J. E. Jones, chief inspector of the Southern 
Pine Association, will continue a talk he made 
on moisture content of lumber at the Ashe- 
ville meeting, and a representative of the For- 
est Products Laboratory at Madison, Wis., also 
will discuss this subject. 

The only other speakers will be C. B. Har- 
man, secretary, and A. S. Parker, president, 
as most of the time will be devoted to open- 
forum discussion. 


Selling Talks on Southern Pine 


Soutu Benn, Inp., Nov. 7.—Direct contact 
work for the purpose of carrying the facts 
of southern pine to the contractors and build- 
ers, the actual buyers and users of lumber, 
was the prominent subject discussed at a meet- 
ing of the northern Indiana group of southern 
pine salesmen today at the Oliver Hotel, pre- 
sided over by Charles R. Huff. 

The meeting had been called to receive from 
the Southern Pine Association, represented by 
J. F. Carter, a digest of the information which 
the Forest Products Laboratory gave to the 
school of salesmen held at Madison, Wis., in 
July. Each of the lectures was abstracted, the 
prominent points brought out, the selling talk 
which can be developed from each of such 
points was called to the attention of the sales- 
men, after which a period of discussion and 
questioning was opened. This open discussion 
was quite fruitful, in that it gave an oppor- 
tunity for the salesmen to tell of the things 
which they meet in the field. 

Several of the salesmen impressed on the 
association that it was very necessary to carry 
on a campaign among the contractors and 
builders, those who buy lumber, in an effort to 
acquaint them with the facts of southern pine. 





In their talks they expressed their belief that 
mere advertising and the mailing of printed 
matter was not sufficient. They argued ip 
favor of a personal direct-by-mail campaign 
accompanied or followed by personal contact 
of field men. In this way they urged, the 
buyers and users of lumber might be taught 
what are the outstanding merits and qualities 
of southern pine. 

Those present at the South Bend meeting 
were: E. Darling, Wausau Southern Lumber 
Co.; W. B. Schaefer, commission; Charles R. 
Huff, Huff Lumber Co.; C. W. Schadt, Schadt 
Lumber Co.; J. C. Trainor, Great Southern 
Lumber Co.; F. E. Matthias, Pickering Lum- 
ber Co.; L. J. Shannessy, Weyerhaeuser Sales 
Co.; K. J. Kliwer, Exchange Sawmills Sales 
Co.; E. E. Isbell, H. I. Isbell Co.; Frank 
W. Dally, H. I. Isbell Co.; J. W. Sherwood, 
Marathon Lumber Co.; Verne P. Landon, Cen- 
tral Coal & Coke Co.; J. F. Carter, Southern 
Pine Association. . 


(SEERA es 


Discuss Freight Charges and Discounts 


PHILADELPHIA, Pa., Nov. 7.—At last week’s 
meeting of the Philadelphia Wholesale Lumber 
Dealers’ Association, disputes with railroads 
over excess weight freight charges were aired 
and the question of the equity of deducting cash 
discounts from final settlements with the mills 
was also taken up. Cases were cited where the 
carriers refused to make adjustments when 
they claimed overweights on shipments. Jo- 
seph P. Comegys gave an interesting example 
and J. Elmer Troth and Ben C. Currie ex- 
plained the procedure that should have been 
taken. 

The question as to whether a deduction of 
2 percent in final settlement with the mill is 
justified after sixty or more days brought 
about the feeling that anything over sixty days 
is more than a reasonable length of time. The 
practice of some manufacturers in demanding 
98 percent of the bill on sight draft found 
opinions divided, some believing the amount 
excessive, troublesome and conducive to losses. 


To Resins Grades to Consumer 


San Francisco, Cauir., Nov. 5.—One of the 
most far-reaching decisions affecting the lum- 
ber industry of the year has been announced 
by the California White & Sugar Pine Manu- 
facturers’ Association, effective at once. The 
decision inaugurates the most strenuous inspec- 
tion system ever attempted by the lumber in- 
dustry and means protection of the grades of 
the association from the mill through the dif- 
ferent markets to the actual consumer. 

Commenting on the newest ruling of the as- 
sociation directors, C. Stowell Smith, secretary- 
manager of the association, and one of the 
fathers of the new rule, said: 

The association, receiving complaints from 
consumers of California pines that they are 
getting lower grades than they purchased, 
has decided to follow the products of the 
various mill members from the mill itself, 
where the lumber is first graded by association 
graders, through the various markets to the 
consumer. r 

Since the association has complete control 
over the grades as made by the mills, the 
trouble must arise somewhere after the lumber 
leaves the mill and before it reaches the man 
who buys it for his own uses. 

The association proposes to investigate, 
thoroughly and at its own expense, all charges 
that lower grades are being substituted, and, 
if found true, the necessary action will be 
taken to put a stop to the practice. 

Reputable lumbermen in all branches of the 
industry will heartily endorse this measure 
on the part of the association. It will go even 
through the various markets and wholesalers 
to the consumer, who can now buy California 
pine lumber with true faith that he is getting 
just what he is paying for. 

If any consumer has logical reason to be- 
lieve that he is receiving lower grades as a 
substitute for what he ordered, he can call 
on the association for a reinspection and it 
will be made at the expense of the association. 

This does not mean that the consumer must 
live in a city where regular inspection service 
is maintained, but the association inspector 
will go to any city, whether it is San Fran- 
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cisco, New York or Galveston, if conditions 
warrant and make the reinspection without 
cost to the consumer. 

The grade mark of the association must be 
to lumber what “Sterling” is to silver—this 
decision for inspection is but a step in that 


direction. 
SESGSSGLLE228288: 


Stratford District Dealers Elect 


Toronto, Ont., Nov. 5.—The annual meet- 
ing of the Stratford District Retail Lumber- 
men’s Association was held on Nov. 2, in the 
Mansion House, Stratford, Ont. The meeting 
was opened at 2 p. m. by Vice chairman A. E. 
Pounder of Stratford. H. Schlemmer, Tavis- 
tock, secretary-treasurer of the association, 
submitted a financial statement, showing the 
organization to be in a good financial position. 

The members then took part in a round- 
table discussion of trade conditions led by J. 
B. Mackenzie, Georgetown, president of the 
Ontario Retail Lumber Dealers’ Association. 
The consensus in regard to conditions for the 
year up to date was that trade has been fair 
and prices are steady. House construction is 
reduced. In some parts of the district there 
has been practically no new house construc- 
tion, sales being confined almost totally to re- 
pair and remodeling jobs. Competition from 
outside points has been keen and there has 
been considerable price cutting as a result. 

Other matters discussed by the meeting were 
“Build a Home First” stickers and metal signs, 
pool car buying, trucking charges for deliv- 
ery, moisture content of shingles, and the 
forthcoming annual convention of the Ontario 
association, to be held in London, Ont., next 
January. 

The election of officers resulted as follows: 

Chairman—A. E. Pounder, Stratford. 

Vice chairman—J. J. Cluff, Seaforth. 

Secretary-treasurer—H. Schlemmer, Tavistock. 


In order to bring out a full attendance of 
dealers in the Stratford district, it was decided 
to tender a banquet to be followed by a busi- 
ness meeting, on Nov. 25, at the Mansion 
House, Stratford. 


Vote for Trade Extension 


Mempuis, TENN., Nov. 7.—With a vote of 
approval of some plan of trade extension and 
advertising, as a result of a motion made by 
E. J. Kahn, of Peoria, Ill., the twelfth semi- 
annual meeting of the Associated Cooperage 
Industries of America closed on last Thursday. 
{[Nore: A report of the first two days’ ses- 
sions appeared on page 66 of the Nov. 5 issue 
of the AMERICAN LUMBERMAN.—Enpitor.] The 
motion as made put the membership on record 
as favoring some plan of trade extension and 
advertising and instructed the president to re- 
submit the matter of a plan of financing such 
a campaign to the former trade extension com- 
mittee of which E. P. Voll, of St. Louis, is 
chairman. 

Due to the fact that a large number of mem- 
bers were skeptical as to results obtained from 
trade promotion, W. M, Davis, former presi- 
dent of the organization, introduced J. H. 
Townshend, executive vice-president of the 
Hardwood Manufacturers’ Institute, who told 
of the success being obtained through trade 
promotion work of the Oak Service Bureau, 
and the Gumwood Service Bureau. He spoke 
particularly of the Oak Service Bureau, organ- 
ized only two years. He told of the early 


troubles in getting funds, and showed that it. 


was through success of a small campaign that 
the Institute was able to get more contributors 
for this work. 

Mr. Townshend called attention to the fact 
that two years ago there was not a furniture 
manufacturer offering oak furniture for sale, 
and that today thirty-seven manufacturers are 
making oak furniture and that more than 100 
different designs are being sold throughout the 
United States. He told of results obtained 
from advertising asking for a specific answer 
of how much the consumer desired to pay for 
oak furniture. He said that they had traced 
many inquiries that resulted in sales. 

Reports of the president. secretary-manager, 


and traffic manager were passed out to mem- 
bers but not read from the platform. 


President’s Week Goes Over Big 


When Secretary J. F. Bryan, of the Illi- 
nois Lumber & Material Dealers’ Association, 
suggested at district meetings that it would 
be a fine compliment to the president and other 
officers of the association if a week was set 
aside to be styled President’s Week, during 
which members would agree to call on non- 
members and make an effort to get them into 
the organization, the suggestion was enthusias- 
tically received and the first week in Novem- 
ber was set aside. Committees were organized 
in many communities, and reports to the office 
of the State association in Chicago show that 
75 members visited 150 dealers and have turned 
in the names of 31 new members. More than 
40 percent of the reports are yet to be re- 
ceived, and some committees have advised that 
they were compelled to delay making their 
visits. The results obtained show the plan to 
have been a complete success, and a splendid 
example of team work. It is expected that the 
results will be cumulative not only as to bet- 
ter feeling and closer coéperation but in con- 
tinued enlargement of the membership. The 
Illinois association in putting on this unique 
drive has accomplished a fine piece of work 
for the entire retail lumber industry of the 
State. The contacts made in connection with 
these visits, which included both members and 
non-members, will be not the least helpful of 
the results. 


Holds Customers’ Night 


PHILADELPHIA, PA., Nov. 8.—Three hundred 
lumber knights of the grip, their customers and 
friends were present at one of the most notable 
gatherings of the year, last Thursday evening, 
in the Bellevue-Stratford Hotel, at the twelfth 
annual customers’ night of the Eastern Lum- 
ber Salesmen’s Association. 
which attracted attention not only here but 
elsewhere because the principal ‘speaker was 
Admiral Thomas P. Magruder, who was re- 
moved the following day as commandant of 
Philadelphia Navy Yard by Secretary of Navy 
Wilbur because he criticized the manner in 
which the department was being operated. An- 
other speaker of national fame was Gen. W. W. 
Atterbury, president of the Pennsylvania Rail- 
road. 

On the evening of his departure for Wash- 
ington, Admiral Magruder made an earnest 
plea for a merchant marine and a Navy ade- 
quate to protect these ships and the coast lines. 
He predicted that Philadelphia would soon be- 
come the metropolis of America and based his 
prophecy on the fact that it was already the 
industrial center of America. 

General Atterbury said that the lumber indus- 
try, in spite of present conditions, is one of 
the few which has a real future if properly 
conducted. He spoke at length on his recent 
trip through the Southland, at which time he 
endeavored to sell Philadelphia to that section. 

A feature of the evening was the presence of 
presidents of seven lumber associations. Presi- 
dent Luther G. Ogden, of the Pennsylvania 
Lumbermen’s Association, explained how the 
ELSA cooperated with the trade in the buying 
and selling of lumber and expressed his opinion 
that it is one of the finest organizations in 
the world, with a real, definite reason for 
existence. 

President Thomas R. Marshall, of the Lum- 
bermen’s Exchange of the City of Phila- 
delphia, heartily endorsed the aims and activi- 
ties of the ELSA and invited the members to 
=~ dinner meeting of the exchange to be held 

ec. 9. - 

President H. E. Wolff of the New Jersey 
Lumbermen’s Association, related how the 
eastern group has raised the standard of ethics 
in the northern section of his State, and 
thanked the association for its efforts to place 
the lumber business on a high plane. Other 
prominent speakers were President Ben C. 
Currie, of the National Hardwood Lumber 
Association, Horace B. Wilgus, president of 


It was an occasion . 


for Good Lumber 


call Virginia 0200 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, ormoneyback. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon. Over a million ft.of 
lumber and flooring car- 
riedin Bartholomew’s new 
steam heated warehouse 
to supply you quickly. Earl Bartholomew 


LOOK THESE ITEMS OVER:— 

OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 

TENN. ROUGH CEDAR BOARDS —A.D. or K.D. 
Rough or dressed. 

AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY — Rough, 
long lengths, all thicknesses, at low prices. 

KILN DRIED SOUTHERN HARDWOODS — Ash, 


gum, poplar, etc. 


0 "at is 





Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, ae - oes. Wire our expense 
‘or prices. 





New Address—3403 West 48th Place, Chicago. 
11-12-27 


SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Givesmeasure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Wood 
Tables; Felling Trees; 
GrowthofTrees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


, BAH Eost- 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 


Phone Virgima 0200 











Christmas Cards ¥ 

















Thin slices of wood, beautiful in tint 
and texture, and carefully decorated. 


Send $1.00 for sample set of five and illustratedcircular. 


Romeyn B. Hough Co., ktw vous 


: 
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C. B. Richard & Co. 


29 Broadway, NEW YORK — 
Ocean Freight 2fssou‘i2t 
Brokers for exports & imports 
Special department handling export lumber shipments } 
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26 Railroads 
toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
ss - 











2 x 2—30" | 
FOR SALE 3% 
3 x 3—30" 


IN OAK AND GUM 
| Always in Stock 
THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bldg., CINCINNATI, OHIO 

















Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City 


Poplar 
Magnolia 
Oak 
Beech 















( Eastman- 


Gardiner 
Hardwood Co. 
Laurel, Miss. 








Member Hardwood Gum 
anufacturer’s Institute. Poplar Bevel 
Siding 
Box Shooks 
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the Retail Lumber Dealers’ Association of 
Philadelphia, and President F. A. Dudley, of 
the Philadelphia Wholesale Lumber Dealers’ 
Association. 

Preceding the addresses, a full course dinner 
climaxed with roast turkey was enjoyed by the 
members and customers. The room was deco- 
rated in oak leaves of many hues and other 
symbols of autumn. 


Moisture Content of Pine Discussed 


Cotumsus, Onto, Nov. 7.—The third of the 
series of meetings of southern pine salesmen 
in this city was a decidedly enthusiastic one, 
attendance coming from Cleveland and Cin- 
cinnati as well as locally. 

Since this series of salesmen’s meetings is 
largely based upon the information given to 
the southern pine salesmen at the Madison 
school in July, J. F. Carter, field representa- 
tive of the Southern Pine Association, pre- 
sented this matter first, being aided by T. E. 
Flanders and J. B. Hunt, who had also at- 
tended the Madison conference. 


tt 
The subjects of moisture content, to what 
extent guaranty can be made by mills, shrink: 
age of various densities of wood, comparative 
paintability of southern pine and other woods 
end-matched yellow pine in various items, and 
the cutting of yellow pine to exact dimensions 
for industrial and building uses were those 
primarily under discussion. Along with the 
discussion came the density rule, and a simple 
explanation was given, backed by the figures 
of the Forest Products Laboratory to illys. 
trate the value of the density rule to those who 
wish strength in their lumber. 


Education of the architect to a better yp. 
derstanding of lumber and its uses occupied 
a part of the general forum when the main 
subjects had been discussed. It was shown 
by individual examples that the architects do 
not realize the actual differences between the 
various commercial woods, and, when specify- 
ing one kind carefully will specify another as 
an equivalent very loosely, thus permitting the 
introduction of lumber which is not suitable 
for the purpose intended. 


Hoo-Hoo Begins Annual Session 


[Special telegram to American LumMBERMAN] 

MiaMI, Fia., Nov. 9.—The thirty-sixth an- 
nual international convention of the Con- 
catenated Order of Hoo-Hoo opened at the 
Columbus Hotel cn Wednesday morning with 
Arthur A. Hood, of Albuquerque, N. M., Snark 
of the Universe, presiding. The invocation 
was pronounced by Rev. Everett S. Smith, pas- 
tor of the First Christian Church, Miami. J. 
Ben Wand, general chairman, of Jacksonville, 
gave an address of welcome in behalf of the 
State, pointing out the leading place held by 





Note: A report of the concluding ses- 
sions of the annual convention of the 
Concatenated Order of Hoo-Hoo will ap- 
pear in the Nov. 19 issue of the AmeEr- 
1cAN LUMBERMAN.—EbITOR. 





Florida in the southern States in the lumber 
industry and agriculture. The response was 
delivered by James B. Brown, of Spokane, 
Wash., Senior Hoo-Hoo,. who pointed out that 
the joint meeting brought about a closer alli- 
ance in the lumber industry. 

At the afternoon session, Snark of the Uni- 
verse Hood sounded the keynote of the conven- 
tion as teamwork for the lumber industry. 

According to Secretary-treasurer Henry R. 
Isherwood, the financial condition of the order 
was much better at the close of this year, with 
larger bank balances. He also stated that the 
records show a substantial increase in mem- 
bership. 

Rev. P. A. Simpkin, in delivering his report, 
advocated the nursing of the club movement 
in the United States and Canada. The reports 
of the Supreme Nine indicate an increase of 
interest in the club idea, a better feeling, and a 
larger membership. Several members were 
absent. 

Snark of the Universe Hood delivered an 
extemporafieous report, making the following 
recommendations : 


The Vicegerents be impressed with their 
obligation to hold at least two concatenations 
a year; the sale of life memberships in Hoo-Hoo 
and providing insurance policy to cover; roll 
call of trade press in lumber industry to ascer- 
tain if 100 percent Hoo-Hoo; that Hoo-Hoo 
adopt strong resolution in favor of the pas- 
sage of the McSweeney bill that is up before 
Congress at present; also recommended taking 
advantage of the great opportunity in the 
foreign field, other countries apparently being 
ready for Hoo-Hoo; that a resolutions com- 
mittee pass a resolution on the matter of cor- 
poration income tax in order to secure a 
reduction of tax; that Hoo-Hoo assist members 
of the Supreme Nine by providing a minimum 
of 5 cents a mile when they are called out for 
service; that the incoming Supreme Nine give 
serious consideration to the income and reve- 


nue of the order; that Hoo-Hoo members on 
the border endeavor to have joint meetings 
with Canadian Hoo-Hoo to promote proper 
fraternal spirit between the, two countries; 
urged regularity of meetings; also recommend. 
ing seeking assistance of the ladies of Hoo- 
Hoo as being of great help; advised the de- 
velopment of international Hoo-Hoo com- 
mittees, suggesting nine international com- 
mittees making a total group of eighty-one to 
work on broader phases of problems and for 
the benefit of the order and the industry. 


The following committees were announced 
by Snark of the Universe Hood: 

Administration—A. J. Hager, chairman; John 
F.. Judd, W. W. Brock, Nelson Gladding and 
Milton Klein. 

Nominations—George Duffy, chairman; Lou 
Burgess, Garnett Frazer, Gaines Whitsitt, Ed. 
Leech, Frank McCall and Harry Gaines. 

Resolutions—J. M. Brown, chairman; Luther 
Adair, J. Ben Wand. 

Legislation and good of order—Norman 
Boucher, chairman; Mark Elledge, C. F. Me- 
Crae, George Bogan Donhyde, J. P. Williams, 


E. R. S. Embrey, James Boyd and Roy 
Guttsler. 


THURSDAY SESSION 
[Special telegram to AMERICAN LuMBERMAN] 


Mramt1, Fra., Nov. 10.—The opening of the 
Thursday morning session of Hoo-Hoo was 
delayed until 11 o'clock, with Thomas Jenkins, 
jr.. of New York City, presiding on account 
of illness of Snark of the Universe Hood. 
Vicegerents from Kansas City, Wichita Falls, 
Amarillo, Philadelphia, Minneapolis and _ St. 
Paul engaged in a discussion of their prob- 
lems and activities. Excellent progress was 
reported in the Northwest and gradual stimu- 
lation of interest in other sections. A feeling 
prevails that more Hoo-Hoo clubs are needed. 
The Southwest expects 1928 to be the best year 
in Hoo-Hoo annals. All sections have adopted 
social and sports activities to create interest 
and enthusiasm. A lack of interest was re- 
ported from Chicago. The influence of Hoo- 
Hoo clubs has resulted in decerased operating 
expenses in some sections. Lansing (Mich.) 
boasts 100 percent membership. 

Don Hyde, of Boston, extended the conven- 
tion an invitation to meet in that city in 1928. 
Frank Young, of Indianapolis, urged that the 
convention there would be a big help to Hoo- 
Hoo by enabling employees to attend. 

J. Ben Wand announced the plans for the 
trip to Havana. 

The annual initiation into the Osirian Cloister 
is ‘to be held this afternoon. 





AbouT ONE-THIRD of Kentucky is covered 
with commercial forests, consisting principally 
of hardwoods. 
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Salesmen Discuss Southern Pine 


Southern pine salesmen to the number of 
twenty-five were present at a conference held 
at the Palmer House, Chicago, Nov. 10, under 
the asupices of the Southern Pine Associa- 
tion. The committee in charge of arrange- 
ments consisted of R. C. Clark, of the Tremont 
Lumber Co., chairman; F. R. Linroth, of the 
Exchange Sawmills Sales Co., and H. N. 
Rogers, of Eastman, Gardiner & Co. The 
meeting was preceded by a luncheon served 
at 12:30 p. m., following which Mr. Clark, 
who presided, commented on the value of the 
school for salesmen held at the Forest Prod- 
uct Laboratory, Madison, Wis., July 26-28. 


._ F. Carter, field representative of the 
Southern Pine Association, touched upon the 
series of similar meetings held recently in 
various parts of the consuming territory, the 
object of which is to carry to the salesmen 
some of the facts brought out at the Madison 
conference and school for salesmen. He went 
into considerable detail on moisture content 
and reviewed what had been accomplished in 
this regard by the Forest Products Labora- 
tory. Other subjects discussed by Mr. Carter 
were paintability and blue stain. 


The coming examination of Southern Pine 
salesmen was explained by Mr. Carter who is in 
charge of the group meetings of salesmen 
throughout the country. This series of exam- 
inations will begin Dec. 1, and will be con- 
ducted for six successive months. It is ex- 
pected there will be twenty questions in each 
examination, based upon the information in 
the Southern Pine Salesmen’s Manual. A 
prize of $25 is offered to the man who makes 
the highest grade each month, and a grand 
prize of $100 is offered to the man who enters 
all six examinations and makes the highest 
average grade for six. He announced that a 
vast interest is being taken in the examina- 
tion idea by salesmen in all parts of the 
southern pine consuming territory, and the 
association is fully expecting a large response. 

Mr. Linroth stated that the thing which 
impressed him most at the Madison school was 
the characteristics of southern pine and what 
gave the wood its strength; it was not the num- 
ber of rings, as many supposed, but the amount 
of summer wood. 

Mr. Rogers was also much interested in this 
subject, and said that the Madison school had 
produced a lot of talking points which could 
be used to advantage by salesmen in mer- 
chandising southern pine. 

W. H. O’Brien, one of the engineering 
staff of the Southern Pine Association, ably 
explained the density rule, and, taking the sub- 
ject still further than a mere explanation of 
the rule itself, he explained to the salesmen 
how they might use the rule in selling dense 
timbers for those uses wherein strength is the 
chief requisite. The point which he stressed 
as regards the density rule is that the annular 
growth, or count of rings, is not the important 
part of the rule but, rather, the percentage of 
summer wood growth present. The summer 
wood is that part of the tree growth which 
gives the strength, inasmuch as the cell walls 
are very much heavier and thicker and massed 
more closely together. He pointed out the 
relation which exists between weight of wood 
When dried and its strength. This relationship 
Is not exact, but there is a proportion which 
can safely be used, and that is that the ratio 
between the weights of two pieces of wood 
when dry is also the ratio between their 
respective strengths. This applies to all species 
ot wood. The number of pounds a timber 
weighs is a good basis for quickly determin- 
ing relative strength. That is to say, he re- 
marked, there is absolutely nothing to a state- 
ment that one wood has more strength per 
pound than any other wood. Buyers do not 
buy pounds of wood—they buy certain dimen- 
sions. That wood which is the heavier per 
cubic foot is also the stronger. 

Efficiency in the use of lumber calls for the 


employment of proper grades for various struc- 
tural purposes, and in structural material the 
principal qualities are strength and durability, 
stated Mr. O’Brien. He touched on the density 
rule, based on heavy wood or dense material, 
and stated that southern pine passes the den- 
sity rule very easily. The density rule is of 
advantage to southern pine salesmen in selling 
their product in competition with other woods 
to which the density rule is not applied, as 
southern pine is easily obtainable under this 
rule whereas other species are not easily avail- 
able under the density rule. 

Leo Kraemer, engineer for the Southern Pine 
Association, discussed the advantages of pre- 
servative treatment, and outlined some creo- 
soted tests made recently with southern pine 
and fir, which showed 100 percent penetration 
in southern pine, whereas the creosote only 
penetrated one-half inch in the other wood. 

End-matched lumber came in for a large part 
of the discussion. From statements made it is 
apparent that end-matching of southern pine 
in various items has “caught on,” the builders 
and contractors avidly taking it up as a means 
of saving in lumber, labor and time. Various 
instances were cited to show savings which 
had been made through the use of end-matched 
lumber. The Southern Pine End-Matched Bu- 
reau is already functioning and is now pre- 
paring a campaign wherein it will reach 20,000 
contractors, builders, architects, quantity sur- 
veyors and others, this campaign being by 
direct contact rather than scattered advertis- 
ing, although it will be backed by advertising. 
The bureau has already found that it has pro- 
duced a buyer for end-matched lumber when 
it has explained to a builder the savings made. 

Tom Moore said the consumer today is glad 
to take short length material, whereas formerly 
he would not consider anything below 8-foot 
lumber. Others who discussed the subject of 
end-matched material included Nat F. Wolfe, 
of the Nat F. Wolfe Lumber Co.; John Shook, 
of Shook Bros.; Walter Vanlandingham, of 
the Vanlandingham Lumber Co.; M. G. Tru- 
man, of ‘the Marsh & Truman Lumber Co.; 
Harry Lucas, Lucas Lumber Co.; F. J. Shead, 
Shead Lumber Association. 

Mr. Wolfe brought up the question of crooked 
2x4s, citing some of the difficulties encountered 
with such material. A number of other lum- 
ber commission salesmen also voiced their opin- 
ion on this subject, the outcome being that a 
suggestion was made by the salesmen that cer- 
tain changes be made in the Southern Pine 
Association yard grading rules. 

L. R. Putman, merchandising counsel of the 
Southern Pine Association, who was the last 
speaker, spoke on merchandising methods and 
the pressure put behind good lumber to sell 
the better grades in the large consuming cen- 
ters. He called attention to the fact that 
southern pine is a first class industrial wood, 
and touched on the printed matter issued by the 
association containing valuable data for the 
salesman in merchandising southern pine. 


Acquires Locomotive Plant 


Davenport, Iowa, Nov. 7.—A business deal 
of considerable importance recently consum- 
mated here was the acquisition by the Dav- 
enport Locomotive & Manufacturing Cor- 
poration of the manufacturing plant and en- 
tire business of the Davenport Locomotive 
Works. This plant will be conducted in 
future by the new owners and the skill de- 
veloped by more than a quarter century’s 
experience in manufacturing locomotives, 
grey iron castings, forgings, boilers and fab- 
ricated sheet metal, machining work etc. 
will be retained by the new corporation. 
E. Parmly, jr., president, says: “It is the 
sincere aim and determined policy of the 
Davenport Locomotive & Manufacturing 
Corporation that ‘Davenport’ shall stand for 
only high grade, dependable products.” 














Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N.C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 


Johnson & 
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GULF RED 


CYPRESS 
COMPANY 


DISTRIBUTORS 
of high class Gen- 
uine Tidewater 
Red Cypress. Com- 
lete planing mill 
acilities. Mixed 
cars Cypress and 
Short Leaf Pine 
Finish or Southern 
Hardwoods. 


OUR AIM—“Real service 
to our customers.” 


13th Floor 
Barnett Nat’l Bank Bldg. 


Jacksonville, Fla. 
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R.W. WIER 
Lumber Company 


HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
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Yellow Pine 


‘Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

































“ Why Worry 


about holding your trade when 
you can get lumber like our 


(nia one Eeerias 
N. C. Pine &ie 
Roofing 
Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., 


Fayetteville, 
Nerth Carolina 



















SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 





Pelahatchie Le 


Lumber Company, Inc. 
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Pittsburgh, Pa. 
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WESTMONT 


LONG and SHORT LEAF 


Yellow Pine 


WM. SCHUETTE CO. 
New York, N. Y. 
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Lumber Clubs Active 


Cincinnati Club Is Active 

CINCINNATI, Onto, Nov. 8—On_ recom- 
mendation of the arbitration committee, of 
which W. J. Wright of the M. B. Farrin Co. 
is chairman, the Cincinnati Lumbermen’s Club 
at its monthly dinner meeting held at the 
Hotel Gibson last night decided to make no 
changes in the articles governing the condi- 
tions under which arbitration will be under- 
taken by the club for its members and non- 
members. 

On motion of E. M. Bonner of the Atlas 
Lumber Co., president R. E. Thompson was 
authorized to name a committee of three to co- 
operate with the committee of District No. 1, 
Ohio Association of Retail Lumber Dealers, 
to watch the drafting of a new building code 
for the City of Cincinnati, so that nothing 
prejudicial to the use of lumber and lumber 
products be inserted in the code. R. C. Kuhl- 
man, secretary of District No. 1, explained the 
steps taken by the retailers to protect the lum- 
ber interests in the code. 

President Thompson announced the appoint- 
ment of Ed Ward of the Dwight Hinckley 
Lumber Co. as chairman of the entertainment 
committee and of W. C. Barlett, of the Bar- 
lett Lumber Co., as chairman of the boosters’ 
committee. The resignation of R. E. L. Buie 
& Co., of Birmingham, Ala., was accepted, the 
firm having closed its Cincinnati office. The 
club adopted resolutions of sympathy for V. B. 
Kirkpatrick, of the Kirkpatrick Lumber Co., 
on the death of his father. 


Hear Talk on Economics 


BirrMINGHAM, Ata., Nov. 7.—Birmingham 
lumber dealers had the pleasure of listening 
to Parson Simpkin, of Hoo-Hoo, on “Eco- 
nomics in the Lumber Game,” on Friday at 
the weekly luncheon of the Birmingham Retail 
Lumbermen’s Club. Secretary Allen G. Loehr, 
of the Alabama Lumber & Building Material 
Association at the request of the club, made the 
arrangements and sent out a call. From Bir- 
mingham Parson Simpkin journeyed to Mont- 
gomery and Mobile. 


Hear Army Man Talk 


Co.umsus, Onto, Nov. 7.—Col. William M. 
Mumm, who was in the intelligence depart- 
ment of the United States Army during the 
World War, was the principal speaker at the 
luncheon of the Columbus Wholesale Lumber- 
men’s Club, held at the Neil House, Nov. 5. 
He spoke of the wave of propaganda which is 
going over the country looking toward dis- 
armament and said that it was as sensible to 
think that disarmament would end wars as it 
would be to believe that the abandonment of 
all fire departments in the country would end 
fires. He stressed the work that “reds” are 
doing in this country under the guise of paci- 
fism and believed that the country should be 
aroused to the danger of this propaganda. 

Forty lumbermen, including six retailers, 
were present at the meeting which was pre- 
sided over by Ralph Adams, president of the 
club. After the talk the members received the 
report of the Ohio State-Princeton football 
game by radio. 


Activities of Evansville Club 


EvansviLLe, Inp., Nov. 9.—The monthly 
meeting of the Evansville Lumbermen’s Club 
was held last night at the Vendome Hotel with 
a good attendance. Louis A. Holtman presided. 
and appointed the following committee on nom- 
inations: Charles Wolflin, William S. Parting- 
ton and Frank C. Storton. The committee 
will report at the next meeting on Tuesday 
night, Dec. 13. 

Frank Reitz, of Graham Bros., of this city, 
was made a member of the club. He is the 
son of the late Fred Reitz, of this city, who 
was a member of Clem Reitz Co., one of the 
pioneer river mills. 


Fred Christman, of the Christman Veneer & 
Lumber Co., St. Louis, Mo., and a member of 
the board of directors of the National Hard- 
wood Lumber Association, was a visitor and 
explained Proposal C. There were several 
other visitors including Emery Doane, of Gra- 
ham Bros., of this city. 

Various phases of the business situation were 
discussed. The general opinion of the various 
speakers was that there is room for improve- 
ment in hardwoods. The local furniture busi- 
ness was reported fairly good. 


Annual Fall Smoker 


La Satie, Itt., Nov. 9.—The annual fall 
smoker of the La Salle County Lumbermen’s 
Club was held this evening in the club rooms 
of the Illinois Manufacturers’ Association, 
with forty members in attendance, only three 
being absent. A wild duck dinner was served 
each guest, the ducks having been furnished 
through the courtesy of F. B. Elliott. 

Following the dinner music and other enter- 
tainment were provided, furnished entirely by 
local talent of high class. Business was strictly 
taboo. The meeting was called to order by 
Jesse Duncan, president of the club, who pre- 
sented Clarence B. Elliott, chairman of the 
local committee, as president of the meeting. 
The evening was spent in a general get-to- 
gether and good time. 


Reports From Over 800 Yards 


Reports of 497 retail yards in the ninth Fed- 
eral Reserve district—Montana, the Dakotas, 
Minnesota and northwestern Wisconsin— 
showed that September sales of lumber, meas- 
ured in board feet, exceeded those of Septem- 
ber last year by 8 percent, but were 13 per- 
cent less than those of August this year. Sales 
of all materials including lumber, measured 
in dollars, were reported by 504 yards to 
be 3 percent larger than those of September 
last year, and equal to those in August this 
year. Lumber stocks of 472 yards on Oct. 
1 were 5 percent larger than on Oct. 1 last year, 
and 1 percent larger than on Sept. 1 this year. 
Cash collections of 321 yards during Septem- 
ber were 4 percent less than in September last 
year, but 16 percent larger than the August 
collections this year. Accounts and notes out- 
standing at 504 yards on Oct. 1 were 14 per- 
cent less than on Oct. 1 last year, but 1 percent 
larger than the outstanding on Sept. 1 this year. 

Reports from 188 yards in ‘the tenth Federal 
Reserve district—Nebraska, Kansas, Wyoming, 
Colorado and northern New Mexico—showed 
that September lumber sales, measured in board 
feet, were 16.3 percent less than those of Sep- 
tember last year, but 1 percent larger than 
those in August this year. September sales of 
all materials, measured in dollars, were 8.8 
percent less than those in September last year, 
but 3.3 percent larger than August sales this 
year. Lumber stocks Oct. 1 were 6.8 percent 
less than those on Oct. 1 last year, but 1.6 
percent larger than those of Sept. 1 this year. 
Though September collections were 18.6 per- 
cent less than those of September last year, 
outstandings on Oct. 1 this year were 16.4 
percent less than those of Oct. 1 last year. The 
September collections were 14 percent larger 
than the August, and the Oct. 1 outstanding 
was 1.3 percent larger than the Sept. 1. 

Reports by 138 retail yards in the seventh 
Federal Reserve district—Iowa, southern Wis- 
consin, Michigan, Illinois and Indiana—showed 
sales during September to be 5.8 percent less 
than those of September last year, but 7.3 per- 
cent larger than the August total. There was 
noted a tendency to smaller inventories. Ac- 
counts outstanding on Oct. 1 were 270.2 per- 
cent of sales during the month, compared with 
a percentage of 287.2 on Oct. 1 last year, and 
a percentage of 283.3 for Sept. 1 this year, 
based upon sales for the preceding months. 
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Last Minute News 


(Concluded from Page 35) 
Seriously Injured by Revolver Shot 


[Special telegram to American LumBerman] 


Tacoma, WasH., Nov. 9.—Shot through the 
right temple with the sight of his right eye 
destroyed, Cadwallader C. Gorse, treasurer of 
the Clear Fir Lumber Co., is in the local hos- 
pital in a precarious condition. The shooting 
occurred yesterday morning and the wound 
was inflicted by a small revolver which Mr. 
Corse had in his hand at the time. According 
to a statement made by Mr. Corse to the phy- 
sicians who attended him, the shooting was 
accidental. He said he was inspecting the wea- 
pon to make sure it was unloaded, when it 
went off in his hand. 

Mr. Corse was found by servants in a small 
closet at Thornewood where the Corses were 
visiting at the time. He was rushed to the hos- 
pital and an operation performed which re- 


sulted in the removal of the bullet from his 
skull. The sight of one eye has been totally 
destroyed, but aside from this the doctors ex- 
pect him to recover if no further complications 
set in. 

Mr. Corse is the son-in-law of the late Ches- 
ter Thorne. is extremely prominent in Tacoma 
society, an active member of the Tacoma 
Lumbermen’s Club and many other local civic 
and social organizations. 


To Discuss Lumber Memorial 


[Special telegram to American LumBERMAN] 

Wasuincton, D. C., Nov. 9.—The National 
Lumber Manufacturers’ Association has re- 
quested the railroads to meet with a commit- 
tee of lumbermen in Chicago on Dec. 6 to dis- 
cuss various matters submitted in the memo- 
rial recently made public and also to discuss 
abuses of the reconsignment privilege and other 
questions. Acceptances have been received 
from executives of the eastern and western 
railroads and are expected to come in from the 
southern executives at any time. 


Commercial Forestry Conference Program 


An intensely interesting program has ‘been 
prepared for the first National Commercial 
Forestry Conference called by the Chamber of 
Commerce of the U. S. and to be held Nov. 
16 and 17 at the Congress Hotel, Chicago. The 
two-day program has been divided into six 
major subjects and various aspects of each 
will be discussed under separate headings by 
well known lumbermen and timber land fac- 
tors. 

The opening address, “Getting Down to 
Brass Tacks in Forestry,” will be made by 
E. G. Griggs, of the St. Paul & Tacoma Lum- 
ber Co., Tacoma, Wash., and chairman of the 
conference committee. The remainder of the 
program for Wednesday, Nov. 16, follows: 


PIONEERING Forestry: Practicing Forestry 
Despite Handicaps, A. C. Goodyear, president, 
Great Southern Lumber Co.; Difficulties Met 
in Working for Sustained Yield, J. W. Watzek, 
jr.. Crossett Watzek Gates; The Redwood 
Policy, Otis R. Johnson, Union Lumber Co.; 
Supporting a Community by Forestry, R. A. 
Long, chairman, The Long-Bell Lumber Co.; 
Forestry and Naval Stores, Alex K. Sessoms, 
president, Timber Products Co.; Natural Re- 
forestation for Pulpwood, George N. Ostrander, 
Finch, Pruyn & Co., (Inc.); Regional Progress 
in Forestry, W. DuB. Brookings, U. S. Cham- 
ber of Commerce. 


ForEsT FIRE PROTECTION: The Goal in Forest 
Fire Protection, John W. Blodgett, chairman, 
Blodgett Co. (Ltd.); The National Aspects of 
Fire Protection, W. B. Greeley, United States 
Forester; Progress, Possibilities, and Needs 
by Regions: New England—Forrest H. Colby, 
S. D. Warren Co, Lake States—F. W. Luening, 
The Milwaukee Journal. South—William L. 
Hall, Hall, Kellogg & Co. Appalachian Hard- 
woods—W. D. Tyler, Clinchfield Coal Co. Pa- 
cific Coast—C. S. Chapman, Weyerhaeuser 
Timber Co. 


Forest FirE INSURANCE: Report of Commit- 
tee on Forest Fire Insurance, John L. Kaul, 
chairman, president, National Lumber Manu- 
facturers’ Association; Discussion of Commit- 
tee Report, E. T. Allen, secretary, Western 
Forestry & Conservation Association, C. A. 
Ludlum, vice president, Home Insurance Co. 


At a luncheon meeting Wednesday Dr. John 
C. Merriam, president Carnegie Institution of 
Washington, will tell “What Science Can Do 
for Forestry.” 


The program for Thursday follows: 


ForEsT TAXATION: Why Adjusted Forest Tax- 
ation Is Necessary, Glenn Griswold, editor, 
Chicago Journal of Commerce; Forest Tax 
Laws in Operation, Alabama—J. W. LeMaistre, 
Jackson Lumber Co. Michigan—Herman Lun- 
den, Kneeland-Bigelow Co. Louisiana—B. F. 
Smith, Industrial Lumber Co. Wisconsin—R. 
B. Goodman, Goodman Lumber Co.; Principles 
of Forest Taxation, Fred R. Fairchild, Yale 
University. 

POSSIBILITIES OF COMMERCIAL FORESTRY: Per- 
petual Production of Timber Requirements, 


and Stabilized Land Utilization, E. L. Car- 
penter, president, Shevlin, Carpenter & Clarke 
Co.; Importance and Possibilities of Sustained 
Yield, David T. Mason, Mason & Stevens; Com- 
mercial Practicability of Sustained Yield, R. 
B. Goodman, Goodman Lumber Co, 


ForREST RESEARCH: The Role of Utilization in 
Forestry; How Are We to Obtain Fast Growth 
of the Right Kind of Timber? R. B. Robert- 
son, president, The Champion Fibre Co.; How 
These Problems of Forestry Can Be Met,— 
Government and Industrial Research, D. C. 
Everest, president, American Paper & Pulp 
Assn, ; 


RECOMMENDATIONS AND CONCLUSIONS. 


SPREE EEZaAaS: 


Mississippi Firm Remodels Plant 


Jackson, Miss., Nov. 7.—The Pearl River 
Valley Lumber Co., of Canton, near here, is 
remodeling the major part of its plant, owing 
to the increasing demand for furniture and au- 
tomobile stock, and is adding much new equip- 
ment. Dwight P. Robinson Co., of New York 
City, has been employed and has planned radi- 
cal improvements which it is estimated will 
take until March 1, 1928, to complete. 

The big dry kilns, each 22x122 feet, under 
construction are modern in every respect. In 
addition, new electrical equipment consisting 
of 500 kilowatt mixed pressure turbine, with 
switch, boiler, condenser and motor, is to be 
installed. Many of the machines will be motor 
driven. This will give Pearl River Valley 
Lumber Co. a power plant and electrical dis- 
tribution second to none in this State. 

Preliminary work for the construction of a 
modern creosote plant is now under way, as 
this company intends to enter the field of creo- 
soted timbers, posts, piling and railroad ma- 
terials. , 

New sheds are being constructed to increase 
storage facilities for automobile and furniture 
stock. New Yates-American machines and 
three batteries of cut-off saws are being in- 
stalled in a new cut-up department, through 
which will pass thousands of feet of fabri- 
cated materials for the construction of the 
higher priced automobiles. 

New dwellings will be constructed by the 
company at an early date for use and con- 
venience of its employees. 

In addition to the above work, the new rail- 
road between Canton and Carthage, Miss., will 
soon be a reality. The grade has been com- 
pleted into Carthage, and rapid progress is 
being made toward an early connection with 
the Gulf, Mobile & Northern Railroad at 
Carthage. 





Mississiper has risen to the lead in the 
cutting of southern pine lumber. 











New Stains Now 
Boost Sales of 
Maple Flooring 


For many years home builders 
have recognized the natural beauty 
and unusual durability of Michigan 
Maple flooring. But now it finds a 
place in every room in the home 
because the flooring can be stained 
to harmonize with the furnishings. 


These new acid stains are obtain- 
able in eight different colors. They 
are something entirely new and offer 
you many selling arguments which 
will increase your sales of Maple 
flooring. The Maple Flooring Manu- 
facturers Assn., 1740 McCormick 
Bldg., Chicago, Ill., have a new book 
—“The new color enchantment in 
Hard Maple Floors”—which com- 
pletely describes these stains and 
their uses. 


Write for Your Copy 
of This Book Today 


‘Don’t forget that Old Reliable Maple floor- 
ing is made from the finest quality Michigan 
Hard Maple and has been a good seller for 
dealers for many years. Stock some of it now 
so you can “cash in” on this innovation in 
hardwood flooring. 


We also manufacture Hard 


and Softwood Lumber, 


Lath and Poles 


Grand Rapids Trust 
Company 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 
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Service 
You Want 


is the kind our facilities , 
| enable us to render at | 
| 
} 


all times. Our mills | 
have a daily capacity of 
300,000 feet of | 


i 
| 
| 


_ BAND SAWN AND KILN DRIED | 


N.C. PINE 


ROUGH or DRESSED LUMBER | 





You'll find our prices 

bo?) right and our quality |] 
pe unexcelled in | 
4, Partition, Ceiling, 
Se Moulding, Trim, | 
’ Lath, Dimension. | 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 i 


9th Floor Union Baltimore, Maryland | 








Your Customers Demand the Best 
Kiln Dried OAK, SAP and RED GUM 


Trim and Mouldings 


It pays to buy this stock froma specialist. Our 
large stocks of Northern and Southern hard- 
woods enable us to run out anything you need 
in a hurry. 


Remember 
“If it is TRIM— We make it!” 


Here’s also a mighty good place to buy 


Asaceasr Closet Lining 





and Hardwood Flooring 


Order mixed cars, or L. C. L. to 
suit you needs. 


Buskirk Lumber & Mill Co. 














Manufacturers Cincinnati, Ohio 
TOTE-ROAD . Tote-Road 
AND TRAIL | and Trail 








é m8 vee Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


DOUCLAS MALLUCH 




















West Coast 


Novel Use for Long Distance Telephone 


Vancouver, B. C., Nov. 5.—Even dogs now 
find in the long distance telephone a means 
of reéstablishing communication with the 
home from which accident or an overpower- 
ing wanderlust has separated them. 

According to the Vancouver Daily Prov- 
ince, a resident of Victoria lost a valuable 
retriever dog of which he was very fond. 
He advertised widely for it, and not long 
afterward a dog whose description corre- 
sponded to that given by the owner was 
found in Vancouver, sixty miles away, 
across the Straits of Georgia. The profound 
state of depression in which he was at the 
time he was found indicated that he was 
a very much lost dog. 

The supposed owner was notified by tele- 
phone. “Let me speak to him,” was his 
somewhat surprising reply. The receiver of 
the telephone was placed near tne ear of 
the sad-eyed creature. Immediately upon 
hearing the familiar voice he went into an 
ecstasy of excitement and delight. Leaping 
to the floor he dashed about in a frantic 
search for the master whose voice he had 
heard. “That’s your dog, all right!” ex- 
claimed the animal’s guardian. 

After a fruitless search, the dog returned 
to the instrument, where he now listened 
attentively. With his tongue hanging out 
in his excitement, he looked appealingly at 
his new friend and whined softly. Then he 
heard the voice again, and this time he ap- 
peared to accept the situation. “I told him 
I’d have him back soon,” said the owner to 
the dog’s custodian, when the latter again 
picked up the receiver. Whether the dog 
had understood the message or not, he ap- 
peared quite willing to await developments, 
and his appetite and spirits returned. 


To Fight Spreading Blister Rust 


PorTLAND, OreE., Nov. 5.—Report of recent 
spread of blister rust through the white pine 
forests of the Pacific Northwest were given 
thorough consideration here yesterday by a 
group of about thirty foresters, Federal, State 
and private, gathered at the Multnomah Hotel. 
Eradication of the domestic black currant and 
the native or wild red currant and of goose- 
berries is the means found most successful to 
combat the rust, and this will be done as far 
as possible. 


Named Manager of Insurance Agency 


SeaTTLe, Wasu., Nov. 5.—H. K. Dent, presi- 
dent of the General Insurance Co. of America, 
is authority for the announcement today of the 
appointment of Harry B. Clark as manager of 
the American Insurance Agency. The Ameri- 
can Insurance Agency is the exclusive general 
agent for the General Insurance Co. of Amer- 
ica in the woodworking and lumber fields. Ac- 
cording to Mr. Dent, the American Insurance 
Agency has a most efficient inspection service, 
and has full charge of all service work in the 
woodworking and lumber industries for the 
General Insurance Co. of America. 

Mr. Clark needs no introduction to lumber- 
men. and readers of the AMERICAN LUMBER- 
MAN. He was for many years Pacific coast 
representative for the Rankin-Benedict Under- 
writing Co., of Kansas City, Mo., and for the 
last few years has been general manager of the 
National Lumber Manufacturers Inter-Insur- 
ance Exchange. Mr. Clark comes to the Gen- 
eral Insurance Co. with a wealth of experience, 
and a specialized knowledge of insurance in 
the lumber field. In the words of Mr. Dent, 
“We believe that we are fortunate in securing 
the services of Mr. Clark, because he can give 
the greatest service to the lumber industry.” 

The General Insurance Co. of America is a 
$2,000,000 stock company, which was organized 


i 


Happenings 


by prominent lumbermen of the Northwest in 
1923. The company writes preferred risks, 
and Mr. Dent states that it has been making 
a saving of 20 percent on sprinklered risks jn 
the lumber industry. 


Wood Boxes for Air Express 


San Francisco, Cauir., Nov. 5.—Col, 
Charles Lindbergh flew from New York to 
Paris in an airplane built mainly of wood— 
that’s legend now, but it took the French peo- 
ple and the Britishers to realize that it took 
wood boxes to insure safe arrival of express 
sent from the European ports to San Francisco 
via the new air express. 

Delayed announcements have just been made 
in San Francisco by the National Association 
of Wooden Box Manufacturers that two par- 
cels, the first to be sent from Europe to the 
United States in the newly inaugurated Ameri- 
can Railway Air Express, were incased in 
wood to insure safe arrival. 

One of the hoxes was shipped from London 
via air express at 10:30 a. m. Sept. 2 and ar- 





Express 
raffic 








Epoch-marking air express shipments from Lon- 
don and Paris to San Francisco are packed in 
wood boxes 


rived in San Francisco at 7 p. m. Sept. 11. The 
photograph shows the condition of the box on 
arrival. 

The other box, received from Paris, left the 
French capital at noon Sept. 7 and was deliv- 
ered in San Francisco on the afternoon = of 
Sept. 15 when the air mail zoomed out of the 
eastern skies on its daily trip from Salt Lake. 

One of the essentials of air express is light 
weight, still the consignors of the parcels, 
wishing to insure the arrival of their shipments 
in perfect condition, chose wood for this assur- 
ance. 


Western Yellow Pine Log Study 


PorTLanpb. Ore., Nov. 5.—A party of United 
States Forest Service men left here today for 
La Grande, Ore., where they will work about 
two weeks at the plant of the Mount Emily 
Lumber Co. to determine the exact lumber 
footage of western yellow pine logs of different 
sizes and qualities. They plan to make detailed 
measurements on 2,500 to 3,000 logs. This is 
the first study of .this kind on western yellow 
pine by the north Pacific district of the Federal 
Forest Service. 

The local district of the Forest Service in 
doing this work is coOperating with the Mount 
Emily Lumber Co., the northern district of the 
Forest Service with headquarters at Missoula, 
Mont., the inspection bureau of the Western 
Pine Manufacturers’ Association, and the Shev- 
lin-Hixon Co., of Bend, Ore. 
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For what am I, I wonder? Just a drop and You can't always win 
5 that is all, but 
Col In a great and mighty ocean I am goshdarn you can always smile 
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to much, 

You can boast about your commerce, you 
can talk about your trade, 

You can talk about your ocean—how’s the 
whole thing made? 

Why. a lot of little fellows, even you and 
even me, 

If they only get together, make a darned 
big sea! 


We See b’ the Papers 


A Chicago man was clubbed to death. 
Most of us nearly are. 


Some of our football teams seem to be 
performing like some of our stocks. 


We hope the Mexicans will not follow 
their usual habit and do something to Mor- 
row. 


Big Bill would like to have his historians 
like a lawyer would like to have his wit- 
nesses. 


The conviction is growing that a land 
bank and a sand bank have a goud deal in 
common. 


The President refuses to be drafted, and 
now everybody else is rushing to stand in 
the draft. 


_ The candidates seem to forget that the 
time will soon be here when the people 
also don’t choose. 


History henceforth, it appears. is to be a 
record not of what happened but what you 
would like to believe. 


Instead of calling it the America First 
Foundation, Bill Thompson ought to call it 
the Ten Dollars First. 


Hoover seems to be drawing a lot of 
people to him, which is what a Hoover is 
supposed to do, anyway. 


As far as aviation is concerned, we feel a 
good deal like that other patriot who said, 
“This rock shall fly from its firm base as 
soon as I.” 


Mavor Smith, of Detroit, doesn’t like the 
prohibition law, and so he is not going to 
enforce it. Thank heaven, he still likes the 
law against murder. 


Mr. Lowden walked so softly when the 
President was vetoing the so called farm 
relief bill that now you can’t seem to catch 
the sound of his footsteps at all. 

A Chicago woman shot her husband be- 
cause he wouldn’t eat the Sunday dinner 
she had prepared for him. It’s a dangerous 
proposition, whether you do or you don't. 


We have just been reélected president of 





it was the lowly lumberman, 


St. JosepH, Mo.—Not a lumberman, by the 
way, has come near us all week, probably be- 
cause his banker was always around. But we 
found a lot of other old friends, for this was 
our fourth visit to St. Joseph, and we always 
have liked the place. 


Adversity 


Rain on the roof is a beautiful sound, 

If the shingles and gutters are good all 
around; 

Snow in the air is a beautiful sight, 

If the siding is snug and the windows are 
tight; 

i days make a beautiful din, 

That is, if there’s plenty of coal in the bin; 

And poverty, too, is a beautiful thought, 

If you’ve money enough for the things to 
be bought. 


But rain on the roof when the roof is aleak 

Is a different sort of a thing, so to speak; 

And snow in the air, when it sifts through 
the wall, 

To a man in a shack won’t seem pretty at 
all; 

The blizzardy days certain people desire, 

But it isn’t some fellow who hasn’t a fire; 

And poverty, too, is a blessing, no doubt, 

But not to the man who is down and is out. 


I imagine the poet who wrote of the rain 

In a nice little flat wrote that cheery refrain, 

The fellow who wrote of the beautiful snow 

Had a good little, tight little cottage, I 
know, 

The party who thought that a blizzard was 
fun 

Sat close by the fire till the blizzard was 
done, 

And the preacher who preached of adver- 
sity’s crown 

Had a good little charge in some good little 
town. 


So my humble advice, though I’m not very 
wise, 

Is to fix up your roof while the sun’s in the 
skies, > 

It’s to cover the cracks in the spring of the 
year : : 

So the snow can’t get in when the winter is 
here, 

It’s to lay in some coal for the furnace and 
grate , 

For the blizzardy days that are surer than 
fate, , 

It’s to lay up some cash—though adversity’s 
good, 

It isn’t the fun that the saints understood. 















































Flooring That’ll 
Bring More Sales 
to Your Yard 


A home floored with Meadow 
River Oak Flooring talks. 
Visitors see at a glance that 
it’s more than an average 
flooring. The news is soon 
passed around. Result: A few 
jobs sold and the dealer finds 
more flooring sales coming to 
his yard. ; 


The difference in Meadow 
River Oak Flooring is mainly 
a difference in fundamental 
quality. Our product is made 
from famous close grained and 
soft textured West Virginia 
Oak—the cream of the Oak in 
the Appalachian district. 


Try Selling Meadow ‘River Flooring 
and see if you don’t like it better 


THE MEADow RIveER LuMBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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e LUMBER Co..Lr 





HAMMOND.LA. , cre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 








RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 
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Put 
“Come on Home” 


in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to dos at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ) 
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Will Introduce Flood Control Bill 


Senator Hawes of Missouri will introduce 
when Congress meets a month hence a bill 
creating the Mississippi Valley Waters Control 
Commission, to consist of five members, and 
providing for the consolidation of all agencies 
of the Federal Government with respect to 
flood control, navigation and conservation on 
the Mississippi River, its tributaries, inlets and 
outlets under a single jurisdiction. The bill 
also would, if enacted into law, provide for 
financing a comprehensive plan of flood control 
etc., by floating a Federal bond issue of 
$1,000,000,000, to be expended at the rate of 
$100,000,000 annually in perfecting all neces- 
sary work, including simultaneous development 
of bird, animal and fish conservation and pro- 
motion of reforestation as part and parcel of 
the general plan for flood control. The bill 
is labeled “The Missouri Plan.” It would 
spread the cost of harnessing the waters of 
the great river and its tributaries over a period 
of half a century, instead of making huge 
drafts on the Treasury at this time. 


Flood Control Committee Meets 


The flood control committee of the House of 
Representatives Monday opened hearings on the 
flood control problem. While the committee 
was called here in advance of the opening of 
Congress to consider the disastrous Mississippi 
floods and ways and means for preventing a 
repetition of this year’s catastrophe, the present 
floods in New England served to give its mem- 
bers, as well as witnesses appearing before 
them, a sterner realization of the far-reaching 
importance of this problem. 

Mayor William H. Thompson of Chicago 
arrived this morning with blare of trumpets 
accompanied by a retinue running into many 
hundreds. Ten special trains brought the Chi- 
cago delegation. The mayor apparently de- 
termined that since the task of flood control is 
a tremendous one he would bring along a dele- 
gation sufficiently large to be numerically and 
otherwise impressive. 

Gov. Small and a considerable party from 
southern Illinois rolled into town on still an- 
other special train. A special train also brought 
a delegation from New Orleans and Louisiana, 
and another train came in from Memphis with 
a delegation from sections further up the Mis- 
sissippi. 

Members of the flood committee expected a 
large gathering for the opening hearing and 
made use of the large caucus room in the 
House Office Building, which can accommodate 
several hundred persons at a sitting. 

Most of the spokesmen appearing before the 
committee favor Uncle Sam’s taking over the 
entire burden of flood control in the lower 
Mississippi Valley. This problem promises to 
be perhaps the most outstanding one to come 
before Congress at the approaching session. 


Finds Claim Is Justified 


Secretary of the Interior Work and William 
Spry, commissioner of the General Land 
Office, today lost in the local Court of Appeals 
in their second attempt to avoid issuance of a 
land patent for 160 acres of public land near 
Gainesville, Fla., to Henry T. Read of Pen- 
nington County, South Dakota. In June Read 
by his attorney-in-fact laid a forest lieu selec- 
tion scrip, valued at $2,000, on the Florida 
property, which is now said to be worth “in 
the millions.” Department officials apparently 
had decided in favor of a claim of William H. 
Gleason, a resident of Florida, and were about 
to issue the patent to him when Read filed his 
injunction suit. Read owned forest land in the 
West, which he relinquished, accepting a forest 
lieu scrip, which under the law apparently may 

















be laid on any public land in the United States, 
Gleason had claimed title to the land in Florida, 
but litigation that followed resulted in a court 
finding adverse to him, whereupon Read laid 
his claim to the property. Under the decision 
of the District of Columbia Court of Appeals 
so far as the Government is concerned, Read 
is entitled to the land, regardless of its present 
value. Other claimants may contest his title 
in the Florida courts. 


Approve Columbia River Bridge 


The Secretaries of War, Agriculture and 
Commerce, sitting as a special commission, 
have approved and revised the application of 
W. D. Comer and Wesley Vandercook to con- 
struct and operate a bridge across the Columbia 
River between Longview, Wash., and Rainier, 
Ore., subject to the conditions of the General 
Bridge Act. In June the three secretaries made 
a formal finding that the plans for the bridge 
complied with the terms of the enabling act 
and were satisfactory in all respects except as 
to the horizontal and vertical clearances pro- 
vided for waterborne commerce. The revised 
plans have met the recommendations of the 
Government. The builders must submit de- 
tailed plans for approval before work on the 
structure is begun. 


Farm Migration Is Analyzed 


Numerous factors other than that of eco- 
nomic pressure have been responsible for the 
unprecedented migration from farms to cities 
in recent years, according to a survey made by 
the bureau of agricultural economics, Depart- 
ment of Agriculture. On the other hand, the 
opportunity for making a better living on the 
farm than in the city was found to be the 
principal reason why persons move from cities 
to farms. The survey disclosed that some 
farmers move to the city because they can not 
make farming pay, or are drawn to town by 
the lure of a larger income. Others move be- 
cause of better school facilities for their chil- 
dren. Still others leave the farm because they 
find themselves physically unable to carry on. 
A small number move to the city because of 
financial ability to retire. 

Most of the persons moving from cities to 
farms were found to be former farmers who 
had been disillusioned by city life. They found 
they could make a better living on the farm 
than in the city. Some moved back to the 
country because of better living conditions in 
the country with a prospect of better health 
for parents and children. The high cost of 
living in cities drove others back to the land. 
Still others were induced to take up farming 
for the satisfaction of an independent life. 

The survey covered 2,745 persons now in 
cities who had moved from farms scattered 
generally throughout the country, and 1,167 
persons on farms who had recently moved 
from cities stated their reasons for giving up 
city life. 


Trade Commission Wins Two Cases 


The Federal Trade Commission won two 
victories in the District of Columbia courts to- 
day. In equity court Justice Adolph A. Hoehl- 
ing sustained a motion of the commission to 
dismiss an injunction bill brought by the Royal 
Baking Co. to restrain the commission from 
reopening a proceeding it had once closed. 
Chief Justice McCoy of the District Supreme 
Court, who passed upon this matter in an 
earlier proceeding which led to the filing of 
the bill for injunction, voiced the view that the 


commission was not empowered to reopen cases, 


once they had been formally closed. This 
conflict in the views of two justices of the same 
court is believed certain to result in an appeal 
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peing taken in order definitely to establish this 

mt with respect to the commission’s powers. 

The second victory came in the Court of Ap- 

js, which set aside a restraining order issued 
March 6, 1923, against the trade commission on 
behalf of the Maynard Coal Co. of Ohio to 
prevent the enforcement of penalties for .re- 
fusal to answer questionnaires pertaining to the 
bituminous coal industry. The Maynard Coal 
Co. is a member of the National Coal Associa- 


tio and the case in a general sense affects the 


entire bituminous coal industry. The appellate 
court stated that it failed to see the difference 
between the Maynard case and the Claire Fur- 
nace case, in which the United States Supreme 
Court upset what is described as “a similar 
injunction” issued against the commission. The 
Maynard company may take its case to the 
highest tribunal. 


Wood Utilization Staff Expanded 


Mainly as the result of the interest created 
by the exhibit of sound wood using practices 
in construction displayed by the National Com- 
mittee on Wood Utilization, the executive com- 
mittee of that body has authorized Director 
Axel H. Oxholm to expand staff facilities to 
handle the committee’s work. The committee’s 
offices have just been transferred to the north 

















The building shown in the picture, the Meth- 
odist church at Arlington Heights, Ill., was 
built in: 1840, and after being used constantly 
for nearly ninety years is receiving some new 
foundation work and an entirely new L addi- 
tion. The. drop siding put on upward of a 
century ago is in sound condition, as is the 
other woodwork to the top of the belfry. It 
is declared to be one. of the oldest and best 
known houses in northern Illinois 





wing of the fifth floor of the Department of 
Commerce Building, where larger quarters were 
available and etter facilities for handling the 
work are provided. 

Gordon Huff, cf New Orleans, has been 
added to the committee’s staff to handle infor- 
mation relative to its work and assist in keeping 
the public informed. Director Oxholm states 
that Mr. Huff comes well equipped for this 
work, having previously been in close contact 
with industrial and civic developments, par- 
ticularly in the South. 

Mr. Oxholm states that Mr. Huff’s experience 
will now enable the committee to take care of 
the entire country on a regional basis, as the 
remainder of the staff have been recruited from 
other sections of the United States. 


Issues Lath Bundling Challenge 


Dututu, Minn., Nov. 8.—Charles Gaskill, 
of 914 Fifty-sixth Avenue, West, this city, has 
issued a challenge to all lath bundlers to beat 
his standing record of bundling 76,000 plain 
lath in a day, the bundles averaging 50 lath 
each. The feat was recorded by Mr. Gaskill 
on June 30 last while in the employ of Samuel- 
son & Skow at Kingsdale, Minn. His previous 
record of 68,000 lath in a day was made by him 
three years ago when in the employ of Curry 
& Whyte at Canyon, Minn. Mr. Gaskill’s new 
tally outfit was used by him when making his 
last record. 


Snow Fences in Minnesota 


MINNEAPOLIS, MiInN., Nov. 8.—Lumbermen 
of Minnesota are serving themselves in two 
effective ways in connection with a program 
of highway snow fence construction this fall. 

First, a large amount of forest products is 
being sold and distributed in the State through 
erection of snow fence which is. composed of 
wooden lath woven into wire strands. This 
type of snow fence is becoming more popular 
each year. 

Second, this fence is being built in a cam- 
paign to keep Minnesota’s roads open in the 
winter ‘and lumbermen declare that, with lum- 
ber buying light so far this year in the face 
of a large crop which has had profitable re- 
turns, it is certain that much lumber will be 
taken into the consuming market during the 
winter over the roads which are to be kept 
passable. 

A. A. Rogers, of the H. B. Waite Lumber 
Co., of Minneapolis, which was the successful 
bidder on 1,000,000 feet of snow fence to be 
used on Minnesota’s State highways, said to- 
day that all of the fence had been delivered 
to the State highway department and that it 
now is being erected through the various main- 
tenance subdivisions. At the State department 
information was given that this year’s 1,000,000 
feet of additional snow fence marks the heavi- 
est construction of the kind ever undertaken 
here in one project. Last year the snow fence 
construction.consisted of 800,000 feet. 

Along the highways maintained by the State 
there now are 2,500,000 feet of snow fence, 
stretched over 500 miles. In addition many 
of the counties of the State also have con- 
structed snow fence, particularly in the north- 
ern areas. Most of this county work also con- 
sumes a large amount of wood. It was es- 
timated that the combination of county and 
State work gives an aggregate of 750 miles of 
snow fence in the State. 

With the increasing motor traffic and good 
roads in the State there is reason to. believe 
now that all of Minnesota’s important arterial 
highways will be open to permit commerce 
and travel this winter. This will be of assist- 
ance to the lumber business in the State, ac- 
cording to Mr. Rogers. 

We have a splendid outlet for important 
lumber products and at the same time are 
helping the farmers to get into town to buy 
lumber, Mr. Rogers said. It must be remem- 
bered that trade has been light this fall and 
that there have been good, profitable crops. It 
naturally follows that there is to be purchased 
a large amount of lumber in the agricultural 
areas. The hauling is to be done in the win- 
ter if the highways are open. Farmers have 
been too busy up to now to give full attention 
to their building and alteration requirements. 
We were the successful bidder on this 1,000,- 
000 feet of snow fence erected by the State 
but in county snow fence..construction we 
work through the local dealers. They get the 
full benefit of this buying. 

The type of fence we have sold to the State 
is being used almost universally now. It is 
cheaper than other fences. It is easy to han- 
dle and can be rolled up and preserved. The 
wire is galvanized and. the lath dipped into 
hot paint. These are preservatives which will 
make the snow fencing available over a long 
period of years. 


“A suipP full of treasure is Owner-ship,” says 
the Laird Lumber Co., Ashtabula, Ohio. 





The Best 
for 
Heavy Timber 
Construction 


Timber construction is more 
and more coming into favor in 
the construction of factories, 
mills, and warehouses, because 
it is quickly erected, which 
means more immediate oper- 
ation and less cost through 
shortened building period; it 
will last as long as modern con- 
ditions require; with the 
sprinkler system the fire rate is 
.low; and in event of removal 
timber construction has a 
greater salvage value than any 
other material. 


Long leaf pine is the best for 
timber construction because it 
is stronger, harder, and tougher 
than any other American build- 
ing lumber and—CALCAS- 
IEU IS THE BEST OF THE 
LONG LEAF 


——<—<—<— eo ee 
INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN FINE ASSOCIATION 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No.1 C.&B....350,000 8/4 Waple No. 2 Common. 75,000 

4/4 Birch No.2 Com..__.. 75,000" 4/4 Basswood No.1C.&B..45,000° 

4 Birch No. 3 Com......, 150,000 8/4 Basswood No.1C.&B..28,000" 

4/4 Maple No. 1C.&B.....75,000" 8/4 Basswood No.2 Com...18,000 

8/4 Maple No. 1C.&B....100,000" 8/4 Ashand ElmL. R.......10,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Fr. Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 

















Surface Measure 


ESTIMATOR 


Anew publication covering i most complete 
manner the whole field of 4 measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, wonenn. tine boardand stock used 


in the manufacture of interior and exterior finish, 


pane, . in cor and wind 
ae le for circular containing 
Pocket Size (414 x 64"") $5.00, Postpaid. 


American Lumberman 
‘431 So, Dearborn St, CHICAGO, ILL. 
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Business Changes 


ARKANSAS. McGehee—The Leslie Lumber & 
Supply Co., of Pine Bluff, has purchased the 
Morley-Roane plant here and will continue the 
business with A. J. McNemar, former manager, 
in charge. 

CALIFORNIA. Covina—vViney-Milliken Lumber 
Co. has sold its yard in North Hollywood to the 
Hammond Lumber Co. and will discontinue the 
yard in Burbank. 

COLORADO. Fowler—Geo. E. Breece Lumber 
Co. succeeded by the Fowler Lumber & Coal Co., 
incorporated; capital, $50,000. 

GEORGIA. Athens—Athens Saw & Planing Mill 
Co. succeeded by J. Van Moss. 

Fitzgerald—Lon Dickey Lumber Co. succeeded 
by Lon Dickey. 

INDIANA. Indianapolis—Wm. F. Johnson Lum- 
ber Co., wholesale and retail, amendment to 
charter changing firm name to Johnson-Maas 
Lumber Co. 

IOWA. Atkins—Rinderknecht Bros, sold to At- 
kins Lumber Co. 

Humboldt-Humboldt Lumber Co. succeeded by 
McGregor Bros. & Co. 

Lorah—F’. L. Green succeeded by E. L. Wheat- 
ley. 

MICHIGAN. Caro—Cummins 
ceeded by Caro Lumber Co. 

Lowell—Lowell Lumber Co. succeeded by Hoyt 
Lumber Co. 

NEBRASKA. Cambridge—Perry Lumber Co. 
moving to Lincoln; capital increased from $25,000 
to $500,000. 

Paxton—LeDioyt & Kildare have not sold re- 
tail lumber business as previously announced, but 
have sold the implement business to Harold 
Woodcock and John Holmstedt. Continue in re- 
tail lumber business under same name. 

Pierce—Schwerin Lumber Co. sold to Carhart 
Lumber Co., of Wayne. 

NEW YORK. Garden City—Haugaard Wendall 
Co. succeeded by Port Washington Woodworking 
Co. 

South Ozone Park—J. T. Sullivan Lumber Co. 
(Inc.) announces the removal of its yard to Spring- 


& Atwood suc- 


field, L. I., Merrick Road and Long Island Rail- 
road, 
OHIO. Tiffin—Dickelman Lumber & Mfg. Co 


branch at Sycamore, sold to Melvin I. Glazier, 
manager of Tiffin branch of Slagle Lumber Co, 

OREGON. Portland—Byron F. Holt is reported 
to have purchased the sawmill of Henry F. Pad- 
gham, 

PENNSYLVANIA. Titusville—H. Sullivan & Co 
succeeded by H. Sullivan. 

TEXAS. Abilene—Frontier Lumber Co. sold to 
South Texas Lumber Co., of Houston, 

VIRGINIA. Pulaski—Roswell S. Cheeves suc- 
ceeded by Softex Sales Co. 

WASHINGTON, Cedarville — Williams Creek 
Shingle Co, sold sawmill to Schafer Bros. Log- 
ging Co. 

Granite Falls—E. T. Welbon has purchased the 
half interest of I. E, Markle in the sawmill of 
Markle Bros. 

Seattle—Cavano Logging Co. has purchased the 
logging machinery of W. E. Jackson. 

La Conner—Harry Ferguson has purchased the 
shingle mill of La Conner Shingle Co. 

WISCONSIN. Bruce—Bruce Lumber & Supply 
Co. sold to F. W. Kline. 


Incorporations 
ARKANSAS. Pine Bluff—McGehee Realty & 
Lumber Co., incorporated. 
CALIFORNIA. Ventura—Independent Lumber 


Co. of Ventura, incorporated, 


COLORADO. Colorado Springs—Riddock Lum- 
ber Co., incorporated; capital, $50,000. 

CONNECTICUT. Stamford—Builders’ Millwork 
& Supply Co., incorporated; capital, $50,000. 

Waterbury—Geo. A. Upham, incorporated; capi- 
tal, $50,000; old lumber and building supply con- 
cern, 14 Sperry St. 

FLORIDA. Orlando—Orange Belt Lumber Co. 
increasing capital to $25,000. 

INDIANA. Colfax—J. & S. Hickory Mfg. Co., 
incorporated; capital, $25,000. 

Evansville—Hardwood Novelty Co., incorporated. 

South Bend—R. T. Mfg. Co., incorporated; capi- 


tal, $10,000; to own and operate woodworking 
plants. 
KENTUCKY. Hopkinsville—Wadsworth Camp- 


bell Box Co., incorporated; capital, $50,000. 

LOUISIANA. Clayton—Holloway Saw Mill Co., 
incorporated; capital, $200,000. 

MICHIGAN. Fremont—Fremont Lumber & Fuel 
Co., incorporated. 

Grand Rapids—Gordon Timber Corporation, in- 
corporated, 

NEW JERSEY. Cranford—Mooney Lumber Co., 
incorporated; capital, $230,000. 

Newark—Vaux Hall Lumber & Woodworking 
Co., incorporated. 

NEW YORK. Brooklyn—Williamsburgh Sash 
& Trim Co., incorporated; capital, $2,000; Louis 
Sanders, 1497 Carroll St. 

Kings—Dixie Flooring Corporation, incorporated; 
capital, $15,000; hardwood parquet flooring and 
lumber merchants; Harry Mantell, 622 Lafayette 
Ave., Brooklyn. 

Manhattan—Beebe, Porghesse Corporation, in- 
corporated; capital, $41,000; Reginald Davies, 68 
William St. 

OHIO. Dayton—Ohio Contractors’ Supply Co., 
incorporated; capital, $21,000; to deal in lumber 
and all kinds of building supplies, 









Washington Court House—Morton Show c 
incorported; capital, 1,000 shares, no par Value: 
to manufacture show cases, store and office fix. 
tures; kiln drying business, 

OKLAHOMA. Tulsa—Oklahoma Body Works, 
incorporated; capital, $20,000. 

OREGON. Eugene—Consolidated Mills Co,, ip. 
“aes: Soe, La lumber, 

ortland—B- Timber Co., increasing capit: 
$750,000. —s 

SOUTH CAROLINA. Darlington—Harper & 
souee Builders Supply Co., incorporated; capital 
$5,000. r 

TEXAS. Dallas—Hill Box & Crate Co., incor. 
porated: capital, $15,000. 

Laredo—John O. Buenz Lumber Co., incorpo. 
rated; capital, $40,000. 

VIRGINIA. Norfolk—Natural 


Wood Products, 
incorporated, 


New Ventures 


ARKANSAS. Benton—Alaska Lumber Corpora- 
tion, recently started a wholesale business here, 


CALIFORNIA. Los Angeles—West Coast Lum- 
cor has engaged in business at 4324 Whittier 

vd. 

Los Angeles—F. A. Casteller has opened a lum- 
ber yard at 916 E. 62nd St. 

San Diego—C. R. Smith has opened a new re. 
tail yard here. 

San Francisco—General Woodworking Co, has 
engaged in business at 642 McAllister St. 

CONNECTICUT. Brookfield—T. M. Stack & Co. 
opening lumber and millwork and general build- 
ing business. 

ILLINOIS. Chicago—Francis J. Pike opening 
wholesale lumber business at 228 N. La Salle St, 

Springfield—Standard Lumber Sales Co. opening 
wholesale and commission business. 

INDIANA. Evansville—Stearns Coal & Lum- 
ber Co., new concern. 

Ligonier—Gross, Eppert & Tolford starting fur- 
niture manufacturing plant. 

NEW YORK. Buffalo—Baker-Warner Lumber 
Co. starting wholesale business. 

OHIO, Columbus—Dillow Lumber Sales open- 
ing commission lumber business. 

OREGON. Parkplace — Dallas 
opened a cabinet shop. 

Portland—Bert Kilkeny started 
facturing plant at 26 E. 82nd St. 


Fridley has 


screen manu- 


PENNSYLVANIA. Philadelphia—Morris Sacks 
opening retail yard. 
TEXAS. Longview—Oliver Daniel opening un- 


der name of East Texas Lumber Co.; retail. 


WASHINGTON. Olympia—Robert M. Love has 
started furniture plant. 


New Mills and Equipment 


FLORIDA. Pensacola—Harvey Lumber Co. will 
rebuild the shop which was burned, 


GEORGIA. Fargo—Superior Pine Products Co. 
erecting reduction plant for naval stores. 


OHIO. lLancaster—Lancaster Lumber Co. will 
~—— lumber mill and sheds recently destroyed 
by fire. 

OREGON. Eugene—A. E. Dyer will establish 
sawmill near here, at Rippling Waters. 

Lakeview—A planing mill with capacity of 50,- 
000 feet a day, will be érected by Edgerton & 
Adams, 

WASHINGTON. Bellingham—N. Jerns, shingle 
manufacturer, will rebuild plant at Lake What- 
corn, 

Raymond—Raymond Mfg. Co. will remodel furni- 
ture factory and add sash and door machinery. 

Spokane—Peters Lumber & Supply Co. adding 


machinery. i 
Casualties 


ARIZONA. Ray—Kelvin Lumber Co., loss by 
fire, $30,000; plant destroyed. 

CALIFORNIA. Marysville—Plant of Oregon 
Hill Lumber Co., six miles from Challenge, de- 
stroyed by fire with loss of $20,000. 


GEORGIA. Augusta—Gibson Lumber Co., loss 
by fire; buildings and machinery damaged about 
” $1,500. 
LOUISIANA. Hayes—Mill of Hayes Cypress 
Co, has been burned, 
NEW YORK. Victor—E. W. Bartholomew Lum- 


ber & Coal Co., loss by fire, $100,000. 

NORTH CAROLINA. Liberty—C. T. Fox and 
T. W. Berry have suffered fire loss of $25,000 to 
$30,000 in chair factory, lumber mill and rolling 
mill. 

OHIO. Alexandria—Farmers’ Cooperative Lum- 
ber Co., loss by fire, $10,000. 

Fredericksburg—Fredericksburg 
loss by fire, $4,000. 

OREGON. Millington—Western White Cedar 
oP, sawmill and boiler house burned with 1088 
of $6,000. 


Lumber Co., 


PENNSYLVANIA. Glenside—Glenside Lumber 
& Coal Co., loss by fire, $75,000. 
TENNESSEE. Memphis—Warehouse of Bell 


Carriage & Wagon Co. damaged by fire; 1088, 
$12,000. 


TEXAS. Graham—Morrison-Smith Lumber C0.» 
loss by fire, $5,000. 
VIRGINIA. Front Royal—Locust Pin Co., in- 


corporated; capital, $25,000. 
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Review of Foreign Lumber Trade . 


WASHINGTON, D. C.. Nov. 7.—Financing will be 
an important factor in developments in the Brit- 
jsh lumber business during the coming months 
on account of the heavy September and Oc- 
tober deliveries of northern European lumber, 
which have congested ports, tied up capital 
and flooded the market, says a cable from A. 
E. Boadle, trade commissioner at London. 

The result of this situation, Mr. Boadle 
adds, is that little forward business is being 
done in northern European softwoods for 1928 
delivery and active business is unlikely before 
December. Shippers’ quotations still are firm, 
however, and consumption in the house-build- 
ing industry has been well maintained, owing 
to favorable weather conditions. 

Demand from consuming industries for 
American hardwoods is slowly improving, but 
stocks are still heavy. A fair amount of for- 
ward business is being placed “at mostly low 
priced American offers.” Demand for south- 
ern pine and Douglas fir is easier, prices show- 
ing a downward tendency. 

Alexander V. Dye, commercial attaché at 
Buenos Aires, cables that October business 
in Argentina was active in all commodity 
lines except lumber. “Recent heavy imports 
of lumber have temporarily over-supplied the 
market,” he added. These recent arrivals in- 
clude a cargo of 3,0Q0,000 feet from the Rus- 
sian White Sea region. 

Trade Commissioner S. H. Day cables from 
Johannesburg that the construction boom in 
South Africa continues. Consequently there 
is a good demand for lumber and other build- 
ing materials. 

W. C. Squires, trade commissioner at Syd- 
ney, cables that lumber sales have not been 
affected as a result of the recent Australian 
tariff revision. 


Finnish Lumber Sales Are Heavy 


Frederick C. Lyon, assistant trade commis- 
sioner at Helsingfors, cables that Finland’s 
lumber sales at the end of September had 
totaled 2,247,000,000 feet. It was estimated 
early last spring that exports for the entire 
year might possibly reach 2,350,000,000 feet. 
It now appears this estimate will be exceeded. 
Exports for the calendar year 1926, which was 
a record, aggregated 2,230,000,000 feet, so that 
sales this year at the end of September had 
exceeded those for the entire twelve months 
of last year. During September exports from 
Finland were very heavy, aggregating 414,- 
000,000 feet. 

Lumber stocks at Shanghai, China, continue 
subnormal, but several previously postponed 
orders are now reported to be coming forward, 
according to a cable from Trade Commissioner 
A. Bland Calder. This, together with the 
low prices quoted by smaller importers in ap- 
parent sympathy with the lower freight mar- 
ket, is causing buyers to continue to hold off. 
The local market is quiet. Local prices for 
dimension stock ex-yard during September 
dropped to 55 taels, compared with 58 or 60 
taels in August. Arrivals at Shanghai of 
hemlock and Douglas fir logs, lumber and 
flooring totaled 8,400,000 feet during Sep- 
tember. Total arrivals for the nine months 
of this year are roughly estimated at 60,000,- 
000 feet. 

The lumber division, Department of Com- 
merce, announces that Douglas fir exports in 
September were heavy, aggregating 142,625,- 
000 feet for lumber, logs and sawed timber, 
and raising the exports for the nine-month 
Period ended with September to a total of 
951,741,000 feet. For the corresponding pe- 
riod last year exports totaled 997,561,000 feet. 
The exports this year for the nine-month pe- 
riod were, according to the lumber division, 
approximately 50 percent greater than similar 
exports for 1925. Creosoted timber is not 
included in these figures. 

Exports to Japan for the nine months ended 
with September this year were 346,548,000 
feet, compared with 430,024,000 feet during 
the same period last year. To Australia ex- 
Ports were 188,355,000 feet, against 145,110,- 
000 feet last year; to China, 85,809,000 feet, 
against 163,767,000 in 1926; to Peru, 67,280,000 
feet, compared with 72,109,000 feet, and to 
the United Kingdom, 46,169,000 feet, against 
18,943,000 feet. The figures indicate that the 
decrease in shipments to Japan and China 
have been to some extent balanced by in- 





* Netherlands 23,260,000 feet, 





creases to Australia, the United Kingdom and 
smaller markets. 


Foreign Distribution of Douglas Fir 


Important quantities of Douglas fir went 
to other markets. Argentina and Uruguay 
during the first nine months this year took 
35,506,000 feet, Mexico 24,696,000 feet, the 
Chile 20,428,000 
feet, Canada 17,528,000 feet, Germany 16,180,- 
000 feet and Cuba 10,341,000 feet. Belgium, 
Colombia, Venezuela, Hongkong, New Zealand 
and South Africa each took between 5,000,000 
and 10,000,000 feet of Douglas fir. 

T. O, Klath, commercial attaché at Stock- 
holm, cables that Swedish advance sales for 
1928 delivery had reached 99,000,000 feet with 
ten days left in October. Sales for 1927 were 
practically concluded, the year’s total figure 
being estimated at 1,752,000,000 feet. Gov- 
ernment log auctions disclose improved de- 
mand and higher prices for saw logs, but 
pulp wood is bringing lower prices, reflect- 
ing unfavorable prospects for this industry. 
Exports for September were 196,028,000 feet 
of rough lumber, including 10,796,000 feet of 
sawn box shook, and 55,639,000 feet of dressed 
lumber, including 1,726,000 feet of dressed 
shook. 

L. J. Cochrane, assistant trade commissioner 
at Warsaw, reports that the Polish Ministry 
of Agriculture, having received attractive of- 
fers from the Germans, and perhaps also for 
the purpose of counteracting the growing ex- 
port of logs from Poland, proposes to increase 
the price of logs from State-owned forests 
by 50 percent. 

Reports from the Netherlands have recorded 
an active import business in softwoods. Eight 
months’ official import figures show that the 
increase over last year for January-August 
amounted to 24 percent for imports from 
the United States, which, however, comprise 
hardly 5 percent of the total volume, but 
which consist of better quality and higher 
priced woods. 

Lumber Uses and Methods in Cuba 

A recent issue of “Commerce Reports” contains an 
interesting and well written report under the caption, 
“Lumber Uses and Lumber Trade Methods in Cuba,” 
sent in by Frederick Todd, commercial attaché at Ha- 


vana. The report covers the Cuban situation in con- 
siderable detail. After having done so he concludes 
as follows: 


“In the Cuban import trade with its numerous spe- 
cial features there is frequent opportunity for dis- 
putes and misunderstandings, most of which are 
avoided by firms with long experience in the trade. 
Comment upon the causes of such trade tangles comes 
from both the exporter’s and the importer’s side, There 
is a saying among the lumber trade in Havana that 
every year brings a new crop of ‘lumber tourists’ who 
combine a pleasure trip here with calling on the trade 
and endeavoring to secure a large order. Lack of ac- 
quaintance with conditions, with terms and with the 
peculiar understandings in the Cuban trade about 
grades is said to often result in the necessity of a 
second trip to Havana to adjust difficulties. Much 
bitterness and criticism of the other party’s business 
methods result on both sides, and this emphasizes the 
great need of thorough market information by the 
sellers.” 


Comprehensive Report on Uruguay 


“Southern Pine in Uruguay” is the subject 
of a report by Clarence C. Brooks, commer- 
cial attaché at Montevideo. Mr. Brooks states 
that pitch pine from the United States con- 
tinues to be the principal wood imported into 
that River Plate market. In recent years 
other woods in steadily increasing quantities 
have been used as substitutes for pitch pine, 
but their consumption has not reached the 
point where they threaten to dislodge it as 
the leading wood in the Uruguayan lumber 
trade. 

For a long time, Mr. Brooks states, the 
term yellow pine was generally accepted as 
meaning pitch pine. Those handling southern 
pine believéd there was only one species— 
longleaf—and when shortleaf was encountered 
it was believed to have been an inferior qual- 
ity of the true pitch pine. It is, however, 
rapidly becoming realized that there are two 
distinct varieties, and the inclusion of quan- 
tities of shortleaf lumber in a number of 
shipments has given rise to complaint. The 
market desires only pitch pine. 

Mr. Brooks points out that the pitch pine 
trade in Uruguay, as in many other countries, 
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before the world war was mainly a cargo 
business and the trade was concentrated in 
the hands of a few large concerns. Now the 
business is on a parcel lot basis. Formerly 
a reduced number of importers handled bulk 
shipments and distributed to the dealers, but 
with the change from sailing vessels to steam 
tonnage and the establishment of direct and 
frequent steamship connections between the 
United States and the River Plate district 
the distinction between the importers and the 
dealers has tended to disappear. Improved 
means of communication have done away with 
the necessity of maintaining large _ stocks, 
and it is now possible to receive parcel 
shipments from 25,000 feet up at regular 
intervals, and dealers of any standing can im- 
port for their own account. 
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News Notes from Ame 


Portland, Ore. 


Nov. 5.—Notwithstanding the unsatisfactory 
lumber market, log prices are stiffening in the 
Columbia River district, as there may be a 
log shortage this winter. The Japanese are 
buying heavily of hemlock logs and lumber 
and red cedar logs, so that hemlock logs are 
now commanding: as high as $13, and red 
cedar, $16. During October there was set 
afloat 4,255,000 feet of hemlock logs and lum- 
ber, of which Japan took 90 percent, and of 
3,486,000 feet of red cedar logs Japan took 
95 percent. Red cedar shingle manufacturers 
are becoming concerned about what will hap- 
pen to them unless shingle prices advance 
accordingly. Most shingle mills in the dis- 
trict are now operating. 

The Pulp & Paper Board Bureau is being 
organized here to provide a source of informa- 
tion for those interested in the pulp industry. 
It is to embrace Oregon, California and Wash- 
ington. It is understood that headquarters 
will be in Portland, with a branch at Seattle. 


Tacoma, Wash. 


Nov. 5.—Many of the prominent loggers and 
timber owners who are visiting Tacoma for 
the Pacific Logging Congress this week were 
guests of the Tacoma Lumbermen’s Club at 
the regular meeting yesterday. President 
J. G. Dickson welcomed the visitors and asked 
Minot Davis, president of the congress, to in- 
troduce the speakers. 


Arthur J. Bell, of Vancouver, B. C., who re- 
cently returned from Europe, where he has 
been handling an operation on the Baltic Sea, 
gave the principal address. Mr. Bell described 
logging conditions in the Baltic region and 
told how the timber is obtained. He reassured 
the Tacoma lumbermen against the fear of 
European competition in the American market. 
“It will be many years before you need trouble 
yourselves about Russian competition,” he 
said. Phil Wilson, of Vancouver, followed Mr. 
Bell and urged more codédperation than at pres- 
ent in order that the lumberman may obtain 
a fair price for their product. Roy F. Morse, 
president of the West Coast Lumbermen’s 
Association, spoke along the same lines, as did 
Ed English, of the H. W. English Lumber Co. 
Norman Lind, of the Ocean Transport Co., told 
the lumbermen that the present condition of 
the Atlantic coast market is not the fault of 
the ship operators, who he said are frequently 
blamed, and that shipping men are willing to 
coéperate with the lumbermen to better con- 
ditions. R. W. Vinnedge, of the North Bend 
Lumber Co., thanked the Tacoma lumbermen 
for their hospitality to the convention. 

President Dickson reported to the club that 
the West Coast Lumbermen’s Association and 
West Coast Lumber Bureau have taken up the 
question of discriminatory legislation against 
wood products in California, as requested by 
the club at its last meeting. 

The meeting adjourned promptly to allow 
the members to attend the last session of the 
logging congress. A brief meeting of the 
manufacturers followed the regular program. 

Tacoma millwork plants will have an op- 
portunity to bid on the contracts for frames 
and doors in the new Government hospital at 
Fort Lewis, according to word received here 
this week. The original specifications called 
for pine and birch, but at the insistence of 
the West Coast Lumber Bureau were amended 
to include Douglas fir. 

George S. Long, general manager Weyer- 
haeuser Timber Co., will return today from a 
six weeks’ absence in the East. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the Shaffer and Baker 
docks and Portacoma piers, 4,435.000 feet; 
Defiance Lumber Co., 2,000,000 feet, Dickman 
Lumber Co., 1,000,000 feet, and Mountain Lum- 
ber Co., 500,000 feet—a total of 7,935,000 feet. 
Destinations: Atlantic coast, 2,875,000 feet; 
California, 1,150,000 feet; Japan and China, 





2,750,000 feet; Europe, 160,000 feet; South 
America, west coast, 900,000 feet, and 
Hawaiian Islands, 100,000 feet. Other than 
lumber: The Atlantic coast took 760 bundles 


broom handles, 15,000 feet cross arms, 3,000,- 
000 shingles and 2,900 doors. Japan and China 


i 


took 500 doors. Europe took 1,500 doors and 
a carload of plywood. South America, west 
coast, took 1530 tons box shook. The Hawaiian 
Islands took 500 doors and 500 tons box shook 

The Midland Lumber Co. has opened a fe. 
tail store at South 10th street and Tacoma 
Avenue, at which the sale of specially built- 
in cabinet work will be featured, in addition 
to the regular lumber stock. A. MacCuaig, 
formerly of Spokane, is in charge of the new 
venture. 

A voluntary petition in bankruptcy was filed 
in the Federal court here last Tuesday by 
George McGill, wholesale lumber dealer, of 
Chehalis. Mr. McGill is the first to take aq- 
vantage of the new law allowing the petitioner 
ten days in which to file his schedule of assets 
and liabilities. 


Kalispell, Mont. 


Nov. 7.—Some lumber companies in Montana 
have begun to get ready for winter. Some 
are starting their winter logging, and some 
are closing their sawmills. The Isaacs Lum- 
ber Co., of Kalispell, which will construct a 
new sawmill, has most of its machinery moved 
to a tract of timber twelve miles northwest 
of Kalispell. It will probably not erect town 
offices until next spring. A temporary office 
will be constructed at the mill site. The 
Somers Lumber Co. has given to Henry Good, 
logger, contract for 10,000,000 feet of logs. 
This is much smaller than the usual amount, 
as the company is overstocked with logs. Mr. 
Good is operating a few small camps and 
three small tie mills, cutting on a 200,000 tie 
contract with the Great Northern. The cedar 
camp at Stryker is well along with its work, 
having cut about 5,000 poles on a contract 


for 6,000. The Kalispell Lumber Co., of 
Kalispell, closed its mill recently, and also 
its camp near Kila. The planer is still run- 
ning. 


Vancouver, B. C. 


Nov. 5.—The lumber business remains very 
quiet. Export trade continues active, how- 
ever, and October was an exceptionally good 
month. A good volume is going to Japan, and 
freight rates for December show a tendency 
to go higher. Some small orders have been 
placed for shipment to China. New Zealand 
is again taking considerable cedar, the high 
tariff not affecting demand. Australian de- 
mand is very quiet, as the market is over- 
bought. The United Kingdom and Continental 
demand for clears is steady, with a possibly 
increasing volume to Rotterdam and Ham- 
burg. There is no demand for merchantable 
from these markets. Considerable business 
has been placed for both the east and west 
coasts of South America, and the West In- 
dies, including Barbados, are taking increased 
quantities of fir. South African business is 
fair; one steamer has been chartered for De- 
cember loading. C. i. f. prices generally, due 
to low freight quotations, have declined con- 
siderably; in fact, mills feel that prices are as 
low as they possibly can go. 

The Vancouver branch of the Canadian For- 
estry Association reports that the intensive 
fire prevention campaign is being continued. 
Lectures and moving pictures are used, and 
the lecturers have everywhere received en- 
thusiastic receptions. 


Duluth, Minn. 


Nov. 7.—Retail yards were in the market 
more freely for mixed carlots of northern 
pine in the last ten days, though disposed to 
hold down stocks, as better trade developed 
in agricultural districts. Bookings of orders 
for box lumber are claimed to be a feature. 
Dry stocks of intermediate and lower grades 
have been cleaned up. Box factories have 
been taking considerable lower grade hard- 
wood lumber lately at advanced prices. Lath 
are still going forward in good quantities, 
largely to Chicago. List prices of northern 
pine are firm. 

Colder weather with snow has brought about 
marked activity in lumbering. Northern 
Minnesota operators have engaged hundreds 
of men, and this season is likely to be the 
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‘cas Lumber Center 


most active in three or four winters. Oper- 
ators who had announced their intention to 
hold off have changed their policy. The Weyer- 
haeuser interests, at Cloquet, and the Backus 
interests, at International Falls, have put in 
a number of camps. Pulpwood loggers have 
shown more disposition to enter into contracts 
at $12 a cord, f.o.b. Duluth. 

The Duluth Hoo-Hoo Club has accepted an 
invitation of the Weyerhaeuser interests and 
the Wood Conversion Co., Cloquet, to be guests 
at their camps at Stroud and Shields on Nov. 
11, On Nov. 21, members will be entertained 
by the Virginia & Rainy Lake Co., at Virginia, 


Minn. Full representations from Duluth and 
Superior are expected. 
s 
. 
Astoria, Ore 
Nov. 5.—October cargo lumber shipments 


from the Astoria district of the Columbia River 
aggregated 25,409,583 feet, holding up well to 
the average of recent months. Destinations 
were: Coastwise, 5,839,134 feet; foreign, 12,- 
145.543 feet; intercoastal, 6,814,861 feet—total, 
25,399,538 feet. Not all masters of coastwise 
lumber carriers file manifests, so coastwise 
shipments were larger than indicated above. 
Advance of the season has put an end to the 
most successful in-bound business the Port of 
Astoria has ever known, of lumber from Ore- 
gon coastal harbors for reshipment abroad. 


Boston, Mass. 


Nov. 8.—The principal topic for djscussion 
in local lumber offices the last few days has 
been the great floods that have caused tre- 
mendous damage in northern and central New 
England, and most extensively in Vermont and 
western Massachusetts. The Boston whole- 
salers are interested, of course, in the reported 
serious destruction of sawmill, woodworking 
plant and lumber yard property, as well as 
in the plans to supply lumber for rebuilding 
the devastated territory. The blocking of high- 
ways and interruption of rail traffic, due to 
the washing away of large sections of trackage 
in many localities, also is a serious problem 
for lumber shippers. 

Four cargoes of Provincial lumber from 
Nova Scotia and Quebec, totalling about 2,000,- 
000 feet, arrived here last week. Other re- 
ceipts of foreign lumber included Philippine 
mahogany and teak from India. 

An attempt by the Soviet Government to 
introduce Russian lumber into the American 
market, is seen in the arrival last week of 
3,300,000 feet of Russian “redwood” and 
“whitewood.” Arthur C. Dutton, of the A. C. 
Dutton Lumber Corporation, said his firm had 
agreed merely to store it for the Soviet Gov- 
ernment’s agency in New York City. 

William H. Champlain (Inc.). has begun 
business in Medford with authorized capital 
of $200,000, handling lumber and other build- 
ing materials at wholesale and retail, and pre- 
pared to manufacture boxes and box shooks. 

There is more or less discussion among the 
specialists in West Coast lumber about the 
future of water freight rates. The big 
shippers are said to have made an agreement 
that they would use Intercoastal Conference 
ships only, and. pay freight rates of $14 a 
thousand feet, provided this rate was not in- 
creased in rush times. Canadian lumbermen 
not in this agreement are securing cargo space 
at $10 and $11. Naturally, Canadian shippers 
have a big advantage. There has been con- 
siderable reselling of steamship space re- 
cently, some of it at a loss, and eastern 
wholesalers are generally in a pretty conserv- 
ative frame of mind, following the substantial 
losses some of them have taken this autumn 
on transits. 

John G. Schwartz, jr., of Schwartz Bros. Co., 
Bridgeport, Conn., a former president of the 
Lumber Dealer’s Association of .Connecticut, 
is taking a forced rest on orders of his 
physicians. 

The Dix Lumber Co. has been helping along 
the cause of the famous Constitution with a 
very interesting exhibition in one of the com- 
Pany’s show windows at the North Cambridge 
yard. With an American Flag as the setting, 
the display showed many relics from the old 
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frigate, including pieces of wood from various 
parts of the ship, bolts, beautiful placques 
fashioned from the frigate’s metal, and repro- 
ductions of Gordon Grant’s painting, “Old 
Ironsides.” All these various relics were for 
sale and the proceeds are being turned over 
to the “Save Old Ironsides” fund. 

The Washburn Lumber Co., Boston, has been 
demonstrating its patriotism and that of its 
president, Arthur W. Washburn, by furnishing 
free of charge all the lumber required for 
rebuilding the home of Lewis McHardy, a 
juror in ‘the Sacco-Vanzetti murder trial, 
whose house was mysteriously bombed. 


Pittsburgh, Pa. 


Nov, 8.—Wholesalers report that business is 
tending to increase a little. Lumber stocks, 
of both retailers and consumers, are low, and 
hurry shipments are still the order of the day. 
Prices on Idaho white and Pondosa pines re- 
main steady. California white and sugar pines 
are holding strong and some mills report being 
sold up on some items. The position of south- 
ern pine remains unchanged. Appalachian 
hardwoods are moving fairly well, and the 
mills would rather hold stock than make any 
further concessions. Low grades of hard- 
woods continue strong. Poplar in all grades 
is in still stronger demand. 

Oscar H. Babcock, jr., who has been in the 
West for some time, identified with the lumber 
business, has returned to Pittsburgh, accom- 
panied by his wife. They will be guests here 
until after the holidays at least. 


New York, N. Y. 


Nov. 7.—Word came emphatically from re- 
tailers and wholesalers in the New York dis- 
trict today that “business looks good.” The 
first week of November has been marked by 
considerable improvement in demand and a 
general firming of prices. A number of whole- 
salers said they had more confidence in the 
market today than they had recently and 
several of them attributed the improvement 
to “general knowledge in the trade that mills 
have only a certain amount of stock to sell 
and are handling it with great care.” The in- 
crease in demand was more emphatic in fir 
than in any other lumber, but substantial im- 
provement was reported in pines, southern and 
western. Distributers of eastern spruce lum- 
ber said they, too, had noted, improvement. 

Ralph A. Lane, formerly of Robert R. Sizer 
& Co., and Clark & Co., has joined the gen- 
eral sales department of the Franklin Lumber 
Co., wholesalers, Newark, N. J. 

Edwin C. Wemple, of the Wemple Lumber 
Corporation, and Miss I. P. Poppin, of the 
same firm, returned recently from a trip of 
nine weeks to the West Coast. 

Hans Forchheimer has been put in charge 
of the new import und export department of 
Robert R. Sizer & Co. 

The first annual banquet of the Hudson 
County Lumberman’s Club will be held 
Wednesday evening, Nov. 16, at the Elks Club, 
Union City, N. J. 


Toronto, Ont. 


Nov. 7.—R.. 8. Gilchrist, of the Geo. H. Bel- 
ton Lumber Co. ¢Ltd.), London, Ont., spent a 
couple of days in Toronto this week in connec- 
tion with the “Better Homes Exhibit” at the 
annual convention of the Ontario Retail Lum- 
ber Dealers’ Association at London, on Jan. 
18-20. Mr. Gilchrist reports good ,.success in 
rounding up material for the exhibit. 

James E. Keenan, well known Owen Sound 
lumberman and manufacturer, had his breast 
bone fractured when he ran his car into a 
switch post near an interswitching bridge. He 
was returning home from the docks where he 
had ‘superintended getting some equipment 
away from the Christian Islands. 

The Brompton Lumber & Manufacturing 
Co., Bromptonville, Que., suffered a loss by 
fire on Nov. 2, when its reserve shed was de- 
stroyed, together with its contents, consisting 
of kiln dried lumber. The loss is estimated at 
about $50,000, fully covered by insurance. 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 








Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - ° ° 











C— PORTLAND, ORE. Co 








We Specialize in 


FIR 


Plank 
Timbers 


Quality 
Long Dimension 


Long 
Joists 
Service 





The Griswold | sates acenrs: 


Griswold-Gri 
Lumber Co. a 3 
Gasco Bldg. Evergreen Lumber 
PORTLAND, ORE. Company. 























Willapa Lymber Co. 


Old 
Growth Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried — Well manufactured. 


Mills: . R. YMOND, WASH, 

General Sales Office: I! .RTLAND, ORE, 
Chicago Representative 

Western Wood Products Co., 2251 S. Loomis St. 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 


fi M 
‘PDD } 
MULL. 





Create More Interest In 
Building and Remodeling 


The Home Maker is a live, little 
monthly paper published by the Ameri- 
can Lumberman for retail lumber deal- 
ers to use in stimulating interest in 
home building, remodeling and repair- 
ing. 

It presents your sales message in an 
interesting way and carries your name 
and address on three prominent pages. 


Dealers in all parts of the country are 
increasing their sales and profits with 
the Home Maker. Youcan do the same 
thing at a very nominal cost. 


Coupon Will Bring You a 
Sample Copy of HOME MAKER 


—also full particulars and prices without obligat- 
ing youinanyway. Pin the coupon to your letter- 


head and mail it today. 


431 South Dearborn Street, CHICAGO, ILL. 


| eleeteeelienlete ide Det tte tat! 


| AMERICAN LUMBERMAN, 
431 So. Dearborn St., 
CHICAGO, ILL. 


Without obtigating me in any way, please send 


1 

; Sample Copy o OME MAKER; also prices. 
ahi See Ny tn Re IE ee BY 
ee eer er 
a ee hi) 
SS State 


Albuquerque, N. M. 


Nov. 7.—James R. Brown, president Long 
Lake Lumber Co., with mills at Spokane and 
Long Lake, Wash., and Mrs. Brown, visited 
Albuquerque friends last Tuesday and then. 
accompanied by A. A. Hood, of the Southwest 
Lumber Sales Corporation and Snark of the 
Universe, continued to St. Louis and on to the 
Hoo-Hoo Annual at Miami, Fla. Mr. and Mrs. 
Brown drove from Spokane to San Francisco 
and visited their daughter, Virginia, who is 
attending Dominican College at San Rafael, 
Calif. While here, Mr. Brown met his former 
townsman of Spokane, W. G. Ramshaw, sales 
manager White Pine Lumber Co., who showed 
him through the big mills of that concern at 
Bernalillo. Mr. Brown is Senior Hoo-Hoo and 
it is expected that he will succeed Mr. Hood 
at Snark at the Annual in Miami. 

Celebration this week of the fiftieth anni- 
versary of the Las Vegas (N. M.) Optic recalls 
the fact that James G. McNary, president 
Cady Lumber Corporation, formerly was edi- 
tor of that able daily. It is understood and 
generally conceded that if his physical con- 
dition and the requirements of his business 
permit, Mr. McNary will be chosen as chair- 
man of the Republican State central commit- 
tee of New Mexico. 

R. B. Howell, of the Cady Lumber Corpora- 
tion, accompanied by his family, left last 
week for Phoenix, Ariz., where he will be 
located as sales manager for the Southwest 
Lumber Sales Corporation for Arizona and the 
Imperial Valley of California. Mr. Howell 
has been connected with the Cady corpora- 
tion since its establishment and previously 
was with the Flagstaff Lumber Co. 

Fred G. Weathersby, logging superintendent 
for the White Pine Lumber Co. at Porter, has 
given up that position and returned to Silsbee, 
Tex., where he is connected with the Kirby 
Lumber Co., and has been succeeded by J. B. 
Bivens, formerly with the Cady Lumber Cor- 
poration at McNary and Flagstaff. 


Macon, Ga. 


Nov. 7.—Georgia roofer mills are doing a 
fair business at minimum prices of $17.50 and 
$18.50, many manufacturers getting 50 cents 
more. Production is below normal and prob- 
ably will continue so until after the first of 
the year. The manufacturers look for a 
marked improvement in trade before spring. 

Longleaf mills, southwest of here, are con- 
fining their operations to daylight and even 
then are manufacturing more lumber than is 
being sold. However, there has been no change 
in the price of longleaf in some time. The 
movement is a little slower, but there is a 
good inquiry, and the belief is that normal 
conditions will soon prevail. 


Birmingham, Ala. 


Nov. 8.—Prices of certain pine items show an 
upward trend, while others have traveled down- 
ward. Sales are just about enough each day 
to keep the yards busy, but order files are 
usually clean before the end of the day. Price 
cutting does not increase volume. The weak- 
est item is 1x4-inch flooring. No. 3 stock sold 
at $13.50, and No. 2 at $19.50 to $20.50, with 
No. 2 droppings at $22.50. No. 1 and B&better 
did not sell. The 1x3-inch in C rift and flat 
grain proved a good seller and advanced, B and 
B&better rift in 1x3-inch declined several dol- 
lars. In mill quotations there are differences 
of as much as $10. In dimension, 2x4-inch, 
8-, 9- and 10-foot, stuck around $18.50, and 
10- to 16-foot at $19.50. The 2-inch dimen- 
sion, 16-foot and under, was weak. Small pine 
squares brought fair prices, and end matched 
sheathing and flooring sold much better than 
for the last month. Several yards have put in 
stocks of end matched sheathing, shiplap and 
S2S&CM stock, both Nos. 2 and 3 common 


select, and contractors have started to use 
them. Flooring quotations this week: 

Plain End— 1x3” 1x4” 
iE ee BS 6 8649 08 eRe ees $65.00 $53.00 
OY 4 ee ee ree 52.00 42.00 
le tari Sos ale oe ait gaan 36.00 34.00 
SM aE eae are bik ab eed 20.00 20.00 
Ee ae 13.50 14.00 

End Matched— 

B. GES 2a nk Gao wiki aa oa 5i0 4 70.00 60.00 
oy Sg i ee rae oe 55.00 51.00 
ee, SS. ee ddd awe wee ous 22.5 22.50 
BEG We uiclss Bocwatadls Urb aac 45.00 40.00 

Contracts are being made every day for 


residences, but there is only a limited amount 


4 ne 
of: heavy construction. The building Permits 
for October for Birmingham totaled the 
largest month of the year. The city board ot 
education has bought for $316,000 a site for 
South Side High School, erection of w 
will cost $3,500,000. Form stock and heg 
joists will total upward of 1,000,000 feet alon 
and there will also be 500,000 to 750,000 feet 
of interior trim and floorings. Rift st 
pine or hardwood, are specified for floorin 
and to be so constructed as to eliminate any 
“squeak.” End matched floorings have bee, 
suggested and will be given consideration by 
the architects. 

Harry J. Colman, accountant, spoke to forty 
of Birmingham’s leading lumbermen last wee, 
on “Getting Some Profit from Each Sale.” 


Shreveport, La. 


Nov. 7.—Demand for pine continues sloy, 
In fact getting orders in sufficient volume to 
take care of production of either shortleaf or 
hardwood is a serious problem. Nearly alj 
mills now are turning their attention to what 
hardwoods they have along the bayous after 
cutting out the pine. A good many mills are 
accumulating hardwood stock that they ars 
unwilling to ship at current prices. Demand 
for pine has been very slack in the oil pro- 
ducing region. Furniture manufacturers are 
again turning their attention to oak, perhaps 
due to low oak prices. 

At the State Fair, at Shreveport. several 
local lumbermen have splendid exhibits. The 
Victoria Lumber Co. in its special building 
shows twenty-four pieces of wood, and offers 
prizes for naming them correctly, and also has 
a Laminex door exhibit. 


Jacksonville, Fla. 


Nov. 7.—Southeastern mills are getting 
enough business to keep them running on 
greatly reduced schedules, at prices that are 
none too attractive. Southern pine mills re- 
port a fair volume of business. It has be- 
come necessary to keep stocks moving at sac- 
rifices, wherever an accumulation has been 
noted. The demand for timber and special 
sizes continues good. The specifications are 
sometimes very difficult, but manufacturers 
are going the limit to meet demands where 
prices will permit. Timber sales are keeping 
down production of shed and yard stocks. The 
short leaf operators have found business 
rather dull. Roofers are moving spasmod- 
ically. Prices have weakened during the last 
few weeks, and smaller operators are hardly 
able to meet their overhead. 

The cypress market has managed to hold 
its own. There is some business being placed, 
although requirements of buyers are breaking 
mill assortments. Some mills are restricting 
sales of more desired items, but others are 
taking business as offered. Lengths specifica- 
tions are exceedingly hard. While total stocks 
are large, some items are always wanted. The 
demand for tank stocks in all thicknesses 
holds good and many large users, finding 
that they can not get their requirements filled, 
have contracted with mills in this section to 
cut certain items and hold them until needed. 

Hardwood demand is dull, and sales pres- 
sure is weakening prices. 

Almost all Florida cities report being caught 
up on building for the time being. It will 
probably be a struggle among Florida yards 
to keep going until needs arise for more build- 
ings. F ; 

Jacksonville lumbermen were hosts to about 
fifty Hoo-Hoo and their wives who stopped 
off here today en route to Miami for the 
Annual Nov. 9 to 11. A sight-seeing motorcade 
was formed, and afterwards the visitors were 
served luncheon at the Jacksonville Lumber- 
men’s Club. This afternoon the wives of 
Jacksonville lumbermen entertained the visit- 
ing ladies at bridge, while the men golfed. 
Tonight the visitors, along with the Jack- 
sonville delegation, leave for Miami. 

The American Pitch Pine Export Co., of New 
Orleans, has opened offices in the Barnett Na- 
tional Bank Building, this city, with O. C. 
Rabby, former manager at Sabine, in charge. 
This branch is to assist Florida pine operators. 

The R. J. McCreary Lumber Co. has closed 
its office here and H. H. Derickson has been 
transferred to Montgomery, which will be the 
company’s only southern office. 

The Moore Dry Kiln Co., of this city and 
North Portland, Ore., manufacturer of the 
Moore moist air kiln, is gratified that still 
another country has decided to utilize its prod- 
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yct in developing the possibilities of native 
woods. Moore kilns already are in use in 
Mexico, Nicaragua and the Philippine Islands, 
and now the company has been called upon to 
ship a kiln to Port au Prince, Haiti, where it 
will be installed by the Bureau of Technique 
of the Forest Service to dry mahogany and 
other native Haitian woods, ranging in den- 
sity from that of lignum vitae to white pine. 


Jackson, Miss. 


Nov. 7.—Southern pine manufacturers feel 
a bit more encouraged over the market out- 
look. Last week orders, especially for low 
grades, came in a better volume and with 
jess effort than for some time. The mills re- 

rt quite a shortage of 4-inch No. 2 flooring, 
and 8-inch No. 3 shiplap is also in heavy de- 
mand. The clear weather in the consuming 
territories has caused some increase in de- 
mand. It is the consensus of those well in- 
formed that when bad weather sets in there 
will be an advance in prices. Production will, 
be hampered and shipments of air dried lum- 
ber will almost stop. Good headway was made 
last week by the dimension shippers. A nice 
volume of stock was loaded. The dimension 
mills are urging customers to place fall and 
spring requirements now while mill stocks are 
dry. There has’ been some export buying. 
Thirty cubic average sawn timbers are being 
offered at $47, port. A number of lath manu- 
facturers report closing down of their mills. 

The hardwood manufacturers report a little 
better demand than they had last week. The 
furniture trade still leads the purchasers. 
Saw logs are easy and the mills have ample 
stocks. 

J. M. Evans, general manager City Coal & 
Material Co., addressed the Jackson Lumber- 
men’s Club on Thursday. Mr. Evans handles 
every building commodity except lumber. He 
gave some of the sales talks for substitute 
materials, and made it quite evident that the 
manufacturers of substitutes have done a 
great deal of work in educating their dealers. 


Norfolk, Va. 


Nov. 7.—Last week’s North Carolina pine 
sales will probably show up just as poorly as 
those made in the week ended Oct. 29, if not 
worse. Buyers are not waiting for lower 
prices, but will not buy stock before they 
really need it. Prices are as low as they are 
going this year. From now on production and 
shipments are likely to be slowed up because 
of rainy and cold weather. 

There has been very little demand for better 
grades. There is a little demand for good 
circular sawn edge and stock widths mixed, 
but band sawn edge continues very quiet. 
Prices remain the same. No. 2 and better 4/4 
stock widths have been moving very ‘slowly 
No. 3 
4/4 edge, also stock widths, have been quiet, 
but retail yards in the South should soon be 
buying more. Business with Virginia and 
North Carolina yards has shown an improve- 
ment in the last thirty days. No. 2 and bet- 
ter 5/ and 8/4 have been quiet, but there is 
brisk demand for 6/4x5-, 6-, 10- and 12-inch 
widths in mixed cars, and mills do not care 
to lay out the 8-inch. 

Very little interest is being taken in 4/4 
edge No. 1 box, kiln dried rough. A few box 
makers will buy good circular sawn kiln dried 
edge and stock widths mixed, but do not want 
to pay as much as band mills are asking for 
Straight edge widths. Very little new air 
dried edge box has come on the market. Box 
makers prefer stock widths, and mills have 
cut entirely for these. No. 1 4/4 stock box has 
not been very active. The 12-inch is particu- 
larly active and very scarce. No. 2 4/4 Edge 
box, also No. 2 stock box, continues very quiet, 
except with those mills willing to pick out 
red heart and pitchy boards from this grade. 
Box bark strips, 4/4, have not been so active, 
but mills have old orders. Pine and hardwood 
4/4 dunnage is still active but buyers seek 
very low prices. 

More inquiries for mixed cars of various 
widths of flooring have been received, buyers 
shopping for the lowest prices and wanting 
immediate shipment of orders. Prices are 
still very much unsettled. Kiln dried roofers 
continue rather slow but mills are having lit- 
tie difficulty in disposing of their stock widths 
of box in the rough. Six-inch air dried roofers 
have moved a little better and wholesalers 
have been inclined to buy small lots at pres- 
ent prices. The roofer mills have more stock 
to offer but prices are unchanged. 


Laurel, Miss. 


Nov. 7.—Shipments of pine continue about 
equal to production. Order files have in- 
creased somewhat. Local mills have not 
much complaint to make so far as demand 
is concerned, and inquiry for practically all 
classes of stock is heavy. But prices of shed 
stocks are weak. Special cuttings remain 
strong. Most mills producing timbers are sold 
ahead on them. The following prices are rep- 
resentative of the local market: Flooring, 
1x4-inch, B&better, $39@41; No. 1, $35@38; 
No, 2, $20@21; S4S, 1x8-inch, B&better, $50; 
No. 2, $21@22; No. 3, $17; No. 1 dimension 
S48, 16-foot, 2x4-inch, $27; 2x10-inch, $25; 
No. 1 longleaf timbers, 12-inch, 20-foot and 
under, $43@45; No. 1 lath, 4-foot, $3.25. 

James W. Smith, sales manager Wausau- 
Southern Lumber Co., and Murray H. Bissel, 
sales manager Marathon Lumber Co., left 
Saturday for Cincinnati. 

Charles Green, president Eastman, Gardiner 
& Co., has been in New Orleans for medical 
attention, accompanied by Mrs. Green and her 
mother, Mrs. George S. Gardiner. 


Warren, Ark. 


Nov. 7.—Demand for Arkansas soft pine has 
not been very active, and prices have been 
rather weak. No concessions are made except 
on surplus items, which are few. Concessions 
do not stimulate. business. Some mills are 
booking a volume in line with their produc- 
tion, while others are accumulating a surplus. 
Most mills during the last few months have 
shipped a slight amount more than they cut. 
Stocks generally are lower than what they 
were the middle of the year. Most orders are 
from yards for mixed cars, although a few 
straight cars are being placed. Some mills in 
this vicinity are finding it more profitable to 
cut small timbers and heavy joists for the 
railroads. Industrial buying is fairly heavy. 
Cut to lengths crating, trim and items of that 
nature are being manufactured in good quan- 
tities. Lath are very quiet, some mills mov- 
ing them in fair quantities on concessions. Car 
supply is adequate and there is a surplus of 
labor. Production at large mills has been nor- 
mal. Small mill production is quiet, due to 
low prices. Less lumber is being sawn by 
small mills than for a good many years. 


New Orleans, La. 


Nov. 8.—The local pine market last week 
were described as “spotty” by trade leaders 
here. Homesteads have increased the per- 
centage of down payment exacted from pur- 
chasers of property from 20 to 40 percent. 
Six months ago any prospective purchaser 
was able to borrow as high as 80 percent of 
the value of property. This has since been 
scaled down to 60 percent. The result has 
been to curtail home building. Besides build- 
ing of homes and apartments has caught up 
with demand. The realty market has_ been 
dull since the flood period. Retailers report 
that a substantial percentage of their trade 
comes from repair and alteration jobs. 

Thomas E. Snyder, entomologist, Depart- 
ment of Agriculture, will come to New Or- 
leans in late November or early December 
to conduct a study of termites. A committee 
composed of representatives of lumber, archi- 
tectural and engineering organizations is be- 
ing formed to codéperate. 


Milwaukee, Wis. 


Nov. 8.—Retail trade has eased off due to 
colder weather. Prices are weaker again. 
Operators here believed that fir prices had 
just about hit the bottom, but quotations con- 
tinue to go lower. Hemlock is reported to 
have moved in fair to good lots to other 
cities in the State. 

Judd Alexander and G. B. Heinemann, lum- 
bermen of Wausau, Wis., accompanied Gov. 
Fred R. Zimmerman of Wisconsin one after- 
noon last week on the governor’s flight over 
the timber lands of Wisconsin. Gov. Zimmer- 
man believes in forest patrols by airplanes. 

Members of the Milwaukee Hoo-Hoo Club 
were invited to attend the meeting on “Fores- 
try and Conservation,” which was held in 
Milwaukee on Nov, 4 in connection with the 
Wisconsin state teachers’ convention. 


(Continued on page 77) 
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The BLUE 
RIBBON 
Line offers 
You a Ladder 
for Every 
Purpose ... 


FIR AND 


SRRUCE 
Ladders of 
Best Materials 


and Finest 
Workmanship... 
Wesel to 
Dealers Only 





Write for 
CATALOG 
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Manufacturing Co. 
600 Reynolds Street 

GOSHEN, IND. 











Something 


entirely 


NEW 
hish-arode 
DUCK 


APRONS 


MUCH 
BETTER 
QUALITY 


YET— 
Cheaper than Many Old-style 


Patterns 


The famous “N. S.” made from this 
special duck (our own brand) with 
four thread-tacked reinforcements 
and stitched across bottom of pook- 
ets, makes the most servicable, most 
lasting, most comfortable and most 
economical apron ever designed. 


You Will Like the Price. 


Allied Cloth Specialties, Inc. 


Dept. BA. GREENVILLE, OHIO 





WARREN AXE & TOOL CO. 


WARREN, PA. 


fama-Pacte GRAND PRIZE 
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ALSO ALASKFA-YURKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
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CHICAGO 
VANLANDINGHAM Lpr. CO. 


228 No. LaSalle St., CHICAGO 
Telephone, State 6427 








8 A Lawrence F. Braun 
William E. Krueger 


W. B. Vanlandingham 
E. T. Vanlandingham 





C. B. Cunningham James Allee 
West Coast Products Hardwood Flooring 
Southern Pine Hardwood Lumber 


SALES SERVICE 


ON A COMMISSION BASIS. 





‘GILBERT NELSON & CO. 
Public Accountants 


I| SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 


NEW YORK CITY 
Peerless Patent 


WIGGINS pes'fn con 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 


mens and ob- 















£. COMMANY 


‘ 
‘ie 


andexcellence 
of engraving. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers Die Embossers 





CHICAGO 





1108 South Wabash Avenue, 
, 





THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for fig 
moulding, lumber bills, car freights, car aiekeut ae 
inventories, odd sizes, etc. Has a table for determ 
the list of new mouldings, a table of prices on door an 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
. The Lamberman’s Actuary, price id, bound 
in leather, $8.50. AMERICAN LUMBE , 481 8, 
Dearborn 8t., Chicago, Ill. 





O. R. Lutz, sales manager of the Scott & 
Howe Lumber Co., Ironwood, Mich., was a 
Chicago visitor recently. 


James R. Andrews, of Escanaba, Mich., was 
in Chicago last week sizing up conditions in 
the local northern hardwood trade. 


Fred S. Lammers, of the St. Croix Manufac- 
turing Co.,. Bayport, Minn., passed through 
Chicago Nov. 9 en route east on a business 
trip. 


W. W. Brown, manager of the Northern 
Hardwoods Sales Co., left Nov. 8 for a week’s 


trip to the mill operations in Wisconsin and 
Michigan. 


J. L. Davis, manager of the Soo Lumber 
Co., Glidden, Wis., stopped over in Chicago 
Nov. 8 on his way to Louisville and Cincinnati 
on a business trip. 


F. M. Pantzer, of the Pantzer Lumber Co., 
retailer of Sheboygan, Wis., when in Chicago 
this week reported a fairly satisfactory volume 
of trade in his territory. 


L. H. White, of the W. H. White Co, 
Boyne City, Mich., when in Chicago this week 
reported a satisfactory volume of business in 
northern hardwood products. 


Huntington Taylor, general manager of the 
Edward Rutledge Timber Co., Coeur d’Alene, 
Idaho, passed through Chicago Nov. 8 en 
route east on business for his company. 


C. J. Gerster, of the H. B. Waite Lumber 
Co., Minneapolis, Minn., was in Chicago Mon- 
day of this week looking over the lath situa- 
tion and visiting with local connections. 


P. L. Musick, treasurer and general manager 
of the Hilgard Lumber Co., is spending a week 
or ten days at the Houston, Tex., office of the 
Hilgard Lumber Co. and affiliated interests. 


Frank Handeyside, sales manager of the Rib 
Lake Lumber Co., northern hardwood and 
hemlock manufacturer of Rib Lake, Wis., 
made a business trip to Chicago last week. 


J. D. Mylrea, president of the Thunder Lake 
Lumber Co., northern hardwood manufacturer 
of Rhinelander, Wis., was in Chicago Nov. 5 
to take in the Michigan-Chicago football game. 


Thomas P. Bradley, of Duluth, Minn., spent. 
several days in -Chicago last week getting a 
line on the lath and lumber situation. He ex- 
pects an improvement in the demand in a few 
weeks. 


Miss M. E. Cowper, secretary-manager of 
the Lumbermen’s Club of Chicago, left Nov. 3 
by automobile for Florida and other southern 
States, where she plans to spend a three weeks’ 
vacation. 


William Sayles, of the Veit & Davison Lum- 
ber Co., retailer of Flint, Mich., when in Chi- 
cago last Saturday to attend the Michigan-Chi- 
cago football game, stated that business was 
good in the territory in which his company 
operates. 


H. H. Shepeck, sales manager of the I. 
Stephenson Co. Trustees, Wells, Mich., made 
a business trip to Chicago on Monday and 
stated that business was pretty fair, with Oc- 
tober shipments in good volume. Mr. Shepeck 
left for Detroit, Mich., Nov. 8. 


Julius Rosenfeld, of Sydney, Australia, 
managing director of Rosenfeld & Co., Pro- 
prietary (Ltd.), was in Seattle, Wash., re- 
cently, in connection with the business of his 
organization. His firm is a heavy buyer of 
Pacific coast woods, and also supplies the 
American market with Australian hardwoods. 


John D. Hough, of Chicago, has been ap- 
pointed Chicago sales representative for the 
Buskirk Lumber & Mill Co., of Cincinnati, 
Ohio, of which J. M. Forbes is now general 


manager. Mr. Hough was formerly conneg. 
ed with the Long-Bell operations at Longyiey 
Wash., and has had many years’ experience jp 
the manufacture and sale of lumber. 


W. G. Mitchell, of the East Alabama Lym. 
ber Co., Tuskegee, Ala, manufacturer of 
southern pine and hardwoods, spent several 
days in Chicago this week calling on Shook 
Bros., representatives in this territory. Mr 
Mitchell stated that the mill is operating six 
days a week and cutting around 25,000,000 fee 
a year. While he reports a fairly good order 
file, prices are rather unsatisfactory. 


His host of friends in the lumber trade wil] 
be glad to know that after undergoing a second 
operation and spending the entire summer in the 
hospital, A. C. Bensen, chief underwriter of the 
Lumbermen’s Mutual Insurance Co., at Mans- 
field, Ohio, is again able to be about and enjoy 
much of his former good health. Mr. Bensen 
now is at home convalescing, is doing fine and 
expects to again take up his active duties about 
Dec. 1. 


J. J. Hartigan on Nov. 7 became connected 
with the Interstate Lumber Co., and will spe- 
cialize in yellow pine and fir for retail yard 
needs. He is well known in the local trade by 














N. H. (Hawk) Huey, well known and pop- 
ular lumberman of Phoenix, Ariz., is not only 
a topnotcher in the lumber business but ts a 
valiant hunter, as indicated in the above pic- 
ture, which shows Hawk and an Arizona white 
tail deer weighing 115 pounds, that was killed 
by him on Oct. 16. He says, “I always bring 
in the meat.” 





reason of his twenty years” connection with 
it, during which he has been affiliated with 
prominent wholesale and commission lumber 
concerns. The Interstate Lumber Co. is headed 
by C. F. Carney, who has been identified with 
the lumber industry in the Chicago territory 
for many years. 


W. M. Farris, of the Farris Hardwood Lum- 
ber Co., Nashville, Tenn., was in Chicago this 
week calling on the local distributers of south- 
ern hardwoods and oak flooring. He reported 
a fair demand for the company’s products, 
with considerably better business in prospect 
after the turn of the year. Mr. Farris stated 
that the firm’s sawmill was operating at 4 
normal rate, but the oak flooring department 
was only running about 60 percent of capacity. 
Before returning to headquarters Mr. Farris 
planned to visit Grand Rapids, Mich. 


Nils Gregertsen, president of the Gregertsen 
Bros. Co., cypress specialist, and Mrs. Gregert- 
sen returned last Saturday from a two weeks’ 
sojourn in Excelsior Springs, Mo., from which 
they derived much benefit. On the return trip 
they stopped over in Kansas City, Mo., for 4 
day, where Mr. Gregertsen met a number of 
prominent lumbermen who expressed the opin- 
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a 
ion that trade in the agricultural sections would 
be much better in the spring of 1928, as the 
farmers would be in sounder financial condition 
than at any time during the last three or four 


years. 

B. H. Heide, general manager of the Inter- 
national Live Stock Exposition Association, 
reports that there is every indication that the 
twenty-eighth International Live Stock Expo- 
sition, to be held at the Union Stock Yards at 
Chicago, Nov. 26 to Dec. 3, will be the largest 
and best exposition in the history of the asso- 
ciation. This great exposition is of interest not 
only to farmers and cattle raisers in all sec- 
tions of the country, among whom competition 
always is keen for the prizes that are offered, 
but also to lumbermen and all others who are 
interested in the development and upbuilding 
of the agricultural communities. 


In Charge of Hardwood Sales 


Announcement was made this week by the 
Edward Hines Lumber Co. of the appoint- 
ment of H. F. Early as manager of the hard- 
ward sales department of the Chicago office. 
Mr. Early has had many years’ experience in 
the hardwood industry, having been connected 
with the Gill-Andrews Lumber Co., of Wau- 
sau, Wis., as vice president in 1920-21; a 
partner in the Andrews-Early Lumber Co. 
from 1921-24, and, after selling his interest in 
that concern, organizing in November, 1924, 
the H. F. Early Lumber Co. at Wausau. Dur- 
ing 1926 and 1927 Mr. Early was sales man- 
ager for the Forest County Lumber Co., re- 
signing that position to become connected with 
the Edward Hines Lumber Co. 


Tindher Land Gules 


JACKSONVILLE, FLA., Nov. 7.—Several thou- 
sand acres of timber lands located in Lowndes 
County, Georgia, near Valdosta, have been 
sold by Blanton & Davis to W. M. Gibbons, of 
Hasting, Fla., for the reported sum of $50,000. 
This property has not been worked for naval 
stores and it is understood that Mr. Gibbons 
will commence operations at once. Adjoining 
the Gibbons purchase is a tract of about 5,000 
acres that has been leased to Shelton for tur- 
pentining purposes. This transaction is re- 
ported also to have amounted to about $50,000. 








Hymeneal 


BOISFONTAINE-TOOMER. Announcements 
have been received of the marriage of Miss 
Margaret Elizabeth Toomer, daughter of Mr. 
and Mrs. Benjamin Thurman Toomer, of New 
Orleans, La., to Albert Sidney Boisfontaine, 
also of New Orleans, on Thursday evening, 
Nov. 10, at the Carrollton Avenue Methodist 
Church of that city. Mr. Boisfontaine is well 
known in lumber circles as assistant secre- 
tary-manager of the Southern Pine Associa- 
tion and a frequent speaker at lumber conven- 
tions. His bride is the daughter of the vice 
president and general manager of the Griswold 
Lumber Co., of New Orleans, formerly of Hat- 
tiesburg, Miss., and also widely known in the 
lumber industry. 


BROWN-GARRETT. The engagement is 
announced of Miss Josephine Annabelle Gar- 
rett, daughter of T. H. Garrett, of the T. H. 
Garrett Lumber Co., of St. Louis, to Robert 
Perkins Brown, of Providence, R. I. The mar- 
riage will be a social event of Dec. 3 in St. 
Louis. Mr. Brown and his bride will sail for 
Europe on Jan. 4. Miss Garrett is a member 
of the Junior League, and was graduated from 
Mary Institute, St. Louis, where she was 
president of her class, and from Smith Col- 
lege. Mr. Brown was educated at Williams 
College. 





DAVIS-DODDS. On Nov. 4, Miss Urlyne 
Dodds, daughter of Mr. and Mrs. B. W. Dodds, 
of Greenville, Miss., was united in marriage 
with John Daley Davis, of Pickens, Miss. Mr. 
Dodds is the owner and manager of the pro- 
gressive lumber yard in Greenville which 
bears his name, and has a host of friends 
among the lumbermen of that section. 


RIPLEY-HILLER. Thomas E. Ripley, for- 
mer president of the Wheeler, Osgood Co., 


Tacoma, Wash., and Mrs. Dorothy Hiller of 
Santa Barbara, Calif., were married Oct. 2 at 
Santa Barbara, according to word received. by 
the many friends and relatives of Mr. Ripley 
in Tacoma. Mr. Ripley retired two years ago 
from the presidency of the Wheeler, Osgood 
Co. though retaining his interest in the or- 


ganization. Prior to his retirement he spent 
much of his time abroad acting as the foreign 
representative of the big sash and door con- 
cern. For some months past Mr. Ripley has 
made his home’ with his daughter, Mrs. Bar- 
rada Sherman, at San Francisco. His engage- 
ment to Mrs. Hiller was announced informally 
a month ago and the marriage followed closely 
on the announcement. Mr. Ripley and his 
bride will make their home at Santa Barbara 
for the present. 


News Letters 


(Continued from page 75) 


Los Angeles, Calif. 


Nov. 6.—Reports from leading wholesalers 
are to the effect that Douglas fir commons are 
showing some weakness. The retailers, how- 
ever, report a very active trade, with prospects 
for its continuation until the holiday season 
sets in. Cargo arrivals for southern California 
last month were 101,290,000 feet, with a surt- 
plus at the Los Angeles-Long Beach harbor of 
14,500,000 feet, mostly undesirable items. There 
are twenty-six boats tied up. In general, 
wholesale prices are firm. Further curtailment 
of shipments will take place, and the first of 
the new year is expected to find lumber stocks 
here somewhat below normal. Retailers stocks 
are a little above normal, although the next 
few weeks will find their stocks well in hand 
for this time of the year. Retail prices are 
steady, generally speaking, although some of 
the dealers report they are shaving prices to 
enable them to clear up their reserves for the 
new season. 


Atlanta, Ga. 


Nov. 8.— Though southern pine mills in 
Georgia are producing on a larger basis than 
usual for so late in the season, orders and 
shipments have about equaled the cut, but in 
the last few days demand has declined slightly. 
Prices are not satisfactory, for small mills 
accept low offers. Bé&better flooring, ceiling 
and partition are moving fairly well at an 
average of $36@38 for 1x4-inch, f. o. b. mill, 
but sales at $33@34 are reported. In No. 2 
common many mills appear to have a sizable 
surplus. Railroad timbers and car material 
continue fairly active, but industrial demand 
is quiet. Drop siding has been dull lately, and 
mills have a surplus. Both No. 1 and No. 2 
lath are active, while call for fencing and 
boards, especially No. 3, is fairly good. Steady 
improvement is reported in both longleaf and 
shortleaf dimension sales, mainly No. 1 and 
No. 2, mills having little surplus. Georgia 
roofer mills report a slowly increasing demand 
but are not producing as actively as they were. 
The market remains at $17.50 to $18.50 for 
No. 2 and better, some mills getting $18@19, 
while North Carolina kiln dried No. 2 stock 
averages $20@23 for 1x6- to 1x12 inch widths. 


Philadelphia, Pa. 


Nov, 7.—Philadelphia prices remained sta- 
tionary over the week end, except in a few 
instances, where there were declines of a 
dollar. Shortleaf and longleaf pine have been 
moving in fair volume considering the season. 
Hardwoods are in poor demand and their 
prices are weak. 

The Lumbermen’s Exchange has decided to 
hold dinner meetings the first Thursdays of 
December, January, February and March. 
Special programs will be arranged and promi- 
nent speakers secured. 

The Philadelphia Retatl Lumber Dealers’ 
Association has continued its weekly meet- 
ings at the Bellevue Stratford, where trade 
problems are being discussed and experiences 
exchanged. 

President Thomas R. Marshall, of the Lum- 
bermen’s Exchange, has been elected chief ex- 
ecutive of the Philadelphia Lumbermen’s Golf 
Club. 
wood Allen Lumber Co. Other officials re- 
cently installed are: Stewart Buck, vice presi- 
dent and treasurer; David Baird, jr., of Cam- 
den, secretary. The new executive committee 
includes F. A. Benson, W. Stamler, Ben Haz- 
ard, T. A. Updegraff, jr., and William Buzby. 

Elmer S. Navely, of Landisville, has been 
elected president of the Lancaster County 
Lumbermen’s Association. 

Among Philadelphia lumbermen who will 
participate in the First National Forestry Con- 
ference at Chicago, Nov. 16-17, are Grellet 
Collins, Dill & Collins Co.; S. Horace Disston 








Ideal Place to 
Meet Friends 
in Chicago 


“See you at the Lumber- 
men’s Club,” is a common 
parting word among the 
Chicago lumbermen. 

It’s so handy to meet 
your friends there. We 
haveadelightful luncheon, 
a luxurious lounge. 

Come up and get ac- 
quainted next time you’re 
in Chicago. If you don’t 
like to come alone, ask 
some Chicago lumberman 
friend to bring you. 


Remember 23rd Floor of 
the Builders’ Building, 


Lumbermen’s 
Club of Chicago 


Wacker Drive at LaSalle St. 


E. A. THORNTON, President 
M. E. COWPER, Sec. - Mgr. 























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


OF NEW YORK 
Chicago. Ill. San 








The American Credit-Indemnity Co. 
511 Locast St. 
St. Louis; Me. 


1751 Il. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
Francisco, Cal. 























Mr. Marshall is the head of the Ell-. 


We'll Build An 
Entire Plant 


for you—survey your site, make speci- 
fications, furnish labor, superintend 
construction, and guarantee the work. 


Certainly 37 years’ experience in 
this work qualifies us to give the 


greatest satisfaction. 


Write tor full particulars on our 
engineering service. 


HRALL&SHEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 





















































78 AMERICAN LUMBERMAN 


NOVEMBER 12, 1997 





HaveYourSaws 

Repaired and 

Knives Ground 
By Experts 


SEND THEM TO 


FULL LINE of NEW 
SAWS-KNIVES-FILES 
IN STOCK READY FOR 
QUICK SHIPMENT 


Circular Saws Tempered Knives 

Inserted Point Saws “Tungsweld Knives 

Points and Shanks Red Streak Knives 

Band Saws Moulding Blanks 

Metal Saws Shaper Steel 
Tool Holder Bits 


There’s a 


SIMONDS STATION 


Nearyvou 


SIMONDS 


SAW AND STEEL CO. 
SERVICE STATIONS 


CHICAGO, ILL NEW YORK CITY, NY 
BOSTON, MASS NEW ORLEANS, LA 
DETROIT, MICH MEMPHIS, TENN 
ATLANTA,GA PORTLAND, ORE 
SEATTLE,WASH LOS ANGELES,CAL 
MONTREAL, QUE TORONTO, ONT. 
VANCOUVER, BC 





and D. W. Jenkins, Henry Disston & Co. 
(Ine.), and John E. Lloyd, W. M. Lloyd Co. 

William Doyle, well known Philadelphia 
lumberman, is in hospital, under observation 
for internal ailments. 


Kansas City, Mo. 


Nov. 8.—Lumber demand appears to be at 
about its low point for this year and buyers 
have not had a better opportunity in a long 
time to get lumber on their own bid. In spite 
of that, however, one sales manager said this 
morning that he had never seen it so hard to 
get orders for any wood at any price. At the 
same time, reports that come in here show 
that country retailers are doing more business 
than the dullness in the wholesale market 
would indicate. Retailers are letting their 
stocks run down and are buying only actual 
and immediate requirements, as shown by the 
invariable demand for rush shipment. Wire 
orders are more numerous than they have been 
for a long time. City business is very slow, 
and very few local jobs were started in the 
last six weeks. 


Minneapolis, Minn. 


Nov. 8.—An analysis of sales of 250 retail 
yards in Minnesota, North and South Dakota 
disclosed that for the first nine months this 
year they were off 7.7 percent as compared 
with the corresponding period of 1926. The 
situation is that, while there has been in- 
creasing prosperity in the Northwest this 
year, farmers have been too busy to give 
attention to extensive building, which the en- 
larged spending capacity would permit. It 
is certain, however, that already the territory 
is benefiting by the payment of bills, many 
of which have been of long standing. A snow 
fence campaign in Minnesota is one of the 
factors which lumbermen declare is to be 
beneficial to their business. The roads are to 
be kept open. Farmers will be able to get to 
town to buy lumber. Snow now blankets the 
Northwest, and field work is over. Inquiries 
for lumber have been increasing in the last 
week and it is expected that a considerable 
amount of winter work will be done, espe- 
cially in smaller communities. Lumber pro- 
ducers and wholesalers are getting a sub- 
stantial business in small lots, from widely 
scattered points. 

The S. Hage Lumber Co., with seven yards 
in southern Minnesota and headquarters at 
Madelia, Minn., had a sales volume in August, 
September and October in excess of that for 
1926, according to Carl S. Hage, who was in 
Minneapolis recently. 


Brookhaven, Miss. 


Nov. 8.—Shipments of pine during October 
almost equaled production, and mills are en- 
deavoring to arrange their business so there 
will be no increase in stocks during the re- 
mainder of the year. Stocks of Nov. 1 in this 
territory were almost exactly equal to stocks 
of Jan. 1, though this year production was 
materially increased. There are a lot of ex- 
cellent orders on hand, especially for Novem- 
ber and December export loading. Orders con- 
tinue in rather nice volume, and last week’s 
have been about equal to production. But 
prices continue weak, especially those of short- 
leaf boards, shiplap ete. The larger mills 
have endeavored to hold the market, but 
smaller operators have continued to reduce 
quotations so that returns of larger operators 
are below cost. Smaller operators get fewer 
uppers out of the second growth timber they 
cut, and these aid the larger mills. If present 
prices continue it would not be surprising to 
see wholesale shutdowns of both large and 
small mills for the Christmas period. 

Sales of 3-inch flooring have been excellent 
and so much ahead of production that surplus 
of both flat and rift grain have been cut to 
the lowest point this year. Southern business 
has kept 4-inch flat grain flooring moving in 
fine volume, rift not moving so actively. Short- 
leaf drop siding has been moving in tremen- 
dous volume, and surplus is practically nil 
in any grade. Longleaf drop siding has been 
sold in fair volume. Ceiling has shown con- 
siderable activity, and in %- and %-inch the 
No. 2 was oversold, while B&better and No. 1 
have been moving quite well, though there is 
a fair surplus of Bé&better in longleaf and 
shortleaf. The %x4-inch No. 3 crating is in 
surplus. Partition has been moving quite well 
and stocks are rather low. Bevel and square 
edge siding sales have increased and Bé&better 





———__ 
square edge is rather heavily oversold, Mold. 
ing orders will keep the molders busy yp 
about Dec. 15, and there is considerable in- 
quiry, although prices are very much too low 
Both B&better and No. 1 and C finish remajp 
rather inactive, and stocks are well rounded, 

Sales of both Nos. 1 and 2 kiln dried lat, 
have held up well. No. 2 sap pine shingles are 
oversold, but there is a surplus of select heart 
and No. 1 heart grades. 

Both longleaf and shortleaf 4-inch fencing 
have continued to sell in excellent volume, No 
2 common kiln dried longleaf S2S&CM 6-inch 
stock is very badly oversold, while 6-inch No 
2 shortleaf fencing strips, air dried and ‘ 
dipped, are in surplus. Shortleaf No. 2 boards, 
8-inch, stand oversold, while 10-inch are jn 
surplus; the 12-inch also are in surplus except 
that 18- and 20-foot are rather scarce. No, 2 
longleaf boards, 8-, 10- and 12-inch, have been 
moving fairly well, and some nice export 
orders are on file. No. 2 boards, 5 and 6/4, 
are in surplus in some widths, and prices show 
little strength. No. 3 fencing strips, 4-inch 
have been selling quite well and there is no 
surplus in either longleaf or shortleaf. The 
6-inch longleaf have been selling well, but 
shortleaf have been rather sluggish. The 8-, 
10- and 12-inch longleaf and shortleaf have 
been rather slow, possibly because mills are 
trying for better prices. Box shook business 
is of fair volume, and a fair number of orders 
are on hand. Both longleaf and shortleaf di. 
mension in No. 1, 2 and 3 have been ex. 
tremely quiet. 

F. L. Peck, president J. J. Newman Lum- 
her Co., was accompanied to the South by Geo. 
Peck, one of the directors (who by the way is 
no blood relation to F. L. Peck) and Harry 
Pethick, a nephew of F. L. Peck, who repre- 
sents the Standard Oil Co. in China, also was 
in the party, which is returning to Scranton, 


. Spokane, Wash. 


Nov. 5.—Demand continues sluggish, and 
prices are no better. Already certain items of 
Pondosa Nos. 2, 3 and 4 common are becoming 
short at some mills, and lumbermen hope for 
a stiffening of the list. Snow and rain have 
been more or less common most of last week. 

J. P. Weyerhaeuser, of Tacoma, and J. P. 
Weyerhaeuser, jr., of Lewiston, manager Clear- 
water Timber Co., were both in Spokane today 
on business connected with that operation. 

C. C. Koerner, statistician Weyerhaeuser 
Sales Co., returned this week from a months’ 
eastern business and pleasure trip. He was 
accompanied by Mrs. Koerner. 

Walter Leuthold, president Deer Park Lum- 
ber Co., Deer Park, Wash., narrowly escaped 
serious injury from an automobile accident 
when returning from the Pacific Logging Con- 
gress. He received face bruises. 

The Western Retail Lumbermen’s Associa- 
tion has just announced to its membership 
an arrangement with an eastern insurance 
company whereby yearly renewable term in- 
surance is available to its membership and 
employees. 


| OBITUARY 


JAMES RAGLAN MACALPIN, for 58 years 
in the lumber business in Quebec Province, 
died on Sunday, Nov. 6, at his home in St. 
Laurent, Montreal. At the time of his death 
Mr. MacAlpin was in the employ of the World 
Watch Co., of- Berthierville, Que. 











H. M. HALLENBECK, aged 43, died after 
a brief illness at his home in Seattle, Wash., 
Oct. 29. Death was due to tumor on the brain. 
He is survived by his widow and three chil- 
dren. Mr. Hallenbeck was widely known 
among West Coast lumbermen, and was well 
liked by everyone. For many years he was 
employed in the sales department of the Puget 
Mill Co., and following the purchase by the 
Charles R, McCormick interests remained for 
several months with the new organization in 
charge of sales. 


J. C. AMBROSE, formerly engaged in the 
retail lumber business in Fort Morgan, Colo. 
died last week in Santa Barbara, Calif., after 
a long illness. Mr. Ambrose and his brother, 
R. T. Ambrose, went to Fort Morgan in 1907 
and established the lumber firm of Ambrose 
Bros. They were successful in business there 
and acquired considerable property, still hav- 
ing interests in that city. The deceased was 
well known in Colorado and was active in lum- 
ber circles until his poor health compelled 
him to dispose of the business and move to 
California. 
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~~ CROSS TIES 


st. Louis, Mo., Nov. 7.—Cross tie quotations 
to.b, St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 .85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 75 


Red oak ties, 10 cents less and heart cy- 
ess ties 15 cents less than white oak; tupelo 


ss gum cross ties, 15 cents less than white 
oak; sap cypress, 20 cents less than white 
=. Switch Bridge 
ce 

QO eee ft 43. 
ae oak Ne ee ee 39.00 39.00 








For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 8.—Demand 
for northern pine is showing an increase, 
though it is not very active. Business is 
largely in small orders. Prices are firm. 


BUFFALO, N. Y., Nov. 9.—Orders for north- 
ern pine are not very numerous and a good 
deal of pressure to sell is apparent, both 
among mills and wholesalers. It is generally 
admitted that margins of profit are not satis- 
factory. Some items are scarce and buyers 
are insistent upon getting just the sort of 
stock they ask for, and quick delivery. Low 
grades are about holding their own. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 8.—Business in east- 
ern spruce frames has been rather slow. Base 
quotations remain at $38@39. Offerings of 
Provincial random are now light, but so is 
demand, and prices are unchanged. The call 
for boards is very quiet, but prices are a 
shade firmer due to the very light stocks of 
dry material. Lath prices continue to slip. 
Local wholesalers predict that a strong demand 
as a result of the tremendous floods in New 


England. 
HARDWOODS 


CHICAGO, Nov. 9.—There is keen competi- 
tion for all northern hardwood business 
placed. Furniture factories are in the market 
for Nos. 1 and 2 common birch. Automobile 
plants are buying small quantities of thick 


maple, birch and elm. Demand for maple 
flooring stock is slow. Prices remain un- 
changed. The movement of southern hard- 


woods is considerably below the seasonal nor- 
mal. Oak flooring has advanced from $2 to 
$3 within the last week, but the demand is 
not particularly active at present. ’ 


NEW ORLEANS, LA., Nov. 8.—While ex- 
ports of hardwoods are reported on the increase 
due to lowered domestic prices making them 
attractive to overseas purchasers, local trade 
remains quiet. The slowness of the local 
building field is partly attributed to cessation 
of construction, and overproduction is cited 
as causing weakness. 


ST. LOUIS, MO., Nov. 7.—Consumers of 
southern hardwoods seem to be waiting for 
the market to stabilize itself. Whenever a pur- 
chase 1s made, they learn the next day that 
the price is lower. 


MINNEAPOLIS, MINN., Nov. 38.—Lower 
grades of hardwood are in increasing demand. 
Better grades are in light demand. Lower 
grades are showing riew strength, but other- 
wise prices are unchanged. 


BUFFALO, N. Y., Nov. 9.—Hardwood buying 
is largely confined to small lots. The auto 
body plants are doing little. Furniture con- 
cerns are interested in their semiannual ex- 
hibitions and so are holding off temporarily. 
A rather easy tone prevails in prices of lead- 
ing woods, with plain oak called lower. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 9.—Small orders for fir are 
being placed by local retail yards for replen- 
ishment purposes. Country yard trade is on 
a fair basis. Retail stocks are low and when 
consumers place an order they want quick 


‘Knowrt the 


World Over” 








Home Office: 


New York, 350 Madison Ave. 





Meeting Individual Demands 


Often times a customer needs a special type of lumber in an un- 
usual width or length. With our six band mills scattered over 
the South’s hardwood area and producing a hundred million feet 


annually, we are always ready to meet individual demands. 


We solicit your inquiries and orders for 


OAK—ASH—GUM—ELM—COTTONW OOD— 
CYPRESS 


Turner-Farber-Love Company 


MEMPHIS, TENN. 

BRANCH OFFICES: 
New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 

















Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 














shipment. Sitka spruce is moving fairly well 
in local territory. 


NEW YORK, Nov. 7.—Wholesalers and re- 
tailers of fir report an encouraging improve- 
ment in demand, with a strengthening of 
prices. There is some transit lumber in the 
harbor, but it is felt that this will be cleaned 
up nicely within a few weeks. 


BALTIMORE, MD., Nov. 7.—Some fir dis- 
tributers complain that inquiry seems indif- 
ferent and volume hardly comes up to ex- 
pectations. With recent increase in the num- 
ber of handlers of fir, a distributer must com- 
mand exceptionally favorable sources of supply 
and advantageously located handling facilities 
to hold his own. 


KANSAS CITY, MO., Nov. 
small demand for fir from country yards but 
very little city business. Prices are very weak 
on most items. Best demand is for wide 
boards, flooring and dimension. 


8.—There is a: 


LOS ANGELES, CALIF., Nov. 7.—The 
Douglas fir market is holding its own. Prices 
of vertical grain flooring, clears and cutting 
specifications are about the same. The fir rail 
market is less active than it was a week or 
ten days ago. Mill representatives report 
there is no oversupply of logs, and that the 
log market is active and log prices are firm. 


CYPRESS 


CHICAGO, Nov. 9.—Within the last few 
weeks there has been a seasonable demand for 
cypress. Orders placed are mostly for fill-in 
purposes. Mill stocks are well assorted as a 
general thing, and prices are steady. 


ST. LOUIS, MO., Nov. 7.—Buying of both 
red and yellow cypress is light. The coffin 
manufacturers are buying regularly, but not 
on a large scale. Dealers are buying only a 
small quantity. 


HEMLOCK 


NEW YORK, Nov. 7.—Demand for eastern 
and western hemlock is slow, but prices are 
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“So far as I’m concerned 
there’s only one brand 
of saw files --- 

BLACK DIAMOND” 


G. & H. BARNETT Co. 
1078 Frankford Avenue 
Philadelphia, Pa. 





This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








holding firm and there is no great surplus in 
hand. Retail yards carry small stocks. 


BOSTON, MASS., Nov. 8.—There continues 
to be a fair business in transit lots of western 
hemlock, but much of the distress lumber is 
now out of the way and quotations look 
steadier. Some orders for mill shipment have 
been taken on the basis of $28.50 and there- 
abouts, ship’s tackle delivery. Local whole- 
salers predict a decided spurt in demand due 
to the heavy flood damage in New England. 
Eastern and northern hemlock are quiet, offer- 
ings light and prices steady. Clipped boards, 
eastern lengths, are $32; northern clipped are 
$31, and random remain around $29@30. 


WESTERN PINES 


CHICAGO, Nov. 9.—Demand for western 
pines is fair for this season of the year. Re- 
tailers are taking a little Pondosa to round 
out stocks preparatory to inventory. Idaho 
pine is moving to some extent to country 


yards. Prices are fairly steady. Sash and 
door factories are buying small quantities of 
California white pine, mill stocks of which are 
somewhat broken. There is a scarcity of 12- 
inch No. 2 Pondosa pine in the Inland Em- 
pire, as well as a shortage of No. 4 boards at 
some of the larger mills. 

SAN FRANCISCO, CALIF., Nov. 5.—The de- 
mand for pine showed a slight increase during 
the week, with prices strengthening in the 
lower grades, and softening in the uppers. 
Rail demand was off slightly, but export trade 
demand was exceptionally good. Retailers re- 
port business below normal. 


BUFFALO, N. Y., Nov. 9.—The closing down 
of some California pine mills tends to firm- 
ness in that wood, particularly in shop lum- 
ber. Industrial plants and retailers are not 
much interested, and most all sales are in 
small lots. Wholesalers are not pushing the 
trade at all hard, as they believe curtailment 
of output will create a firmer market. 


NOVEMBER 12, 1927 


NEW YORK, Nov. 7.—Pondosa and Idaho 
pines are considerably firmer than they Were 
a week ago, and business seems to have im. 
proved. In certain grades, Pondosa and Idaho 
prices are about the same. Idaho prices are 
expected to advance, while Pondosa will hold, 


KANSAS CITY, MO., Nov. 8.—Demand for 
western pines is considerably below the seg. 
sonal normal and prices on all items are weak 
The retail demand is very light. There is g 
fair demand from industrial consumers, 


LOS ANGELES, CALIF., Nov. 7.—Sugar pine 
items are showing strength, but Californig 
white pine shows very little change. Stocks 
at the mills are always at a maximum at this 
time of year. Several mills have already 
closed down until next spring. 


REDWOOD 


CHICAGO, Nov. 9.—So far this month red. 
wood demand and inquiries have shown an 
increase over the first week in October, but 
the volume is below the seasonal normal. Re. 
tail yards and industrial consumers are repre- 
sented in the market, but buying is confined 
mostly to immediate needs. Mill stocks of 
“A” grade are not plentiful, and there is con- 
siderable shortage in the “B” grade. Prices 
hold up fairly well. 


SAN FRANCISCO, CALIF., Nov. 5.—While 
redwood demand was somewhat below normal 
last week, orders are caring for the curtailed 
production of the mills and shipments are 
rapidly making inroads into available stocks, 
Prices advanced slightly during the week in 
individual grades and sizes. Export business 
was more active and rail shipments were sus- 
tained. Retailers report business bad, but 
wholesalers are optimistic. The general out- 
look is good. 


LOS ANGELES, CALIF., Nov. 7.— Reports 
from the larger dealers indicate that the tone 
of the redwood market is good. There are no 
weak items and prices, as a rule, are firm. 
Clears are moving fairly well and there is no 
excess of stocks at mills. An active retail de- 
mand is reported from a number of the yards. 


SOUTHERN PINE 


CHICAGO, Nov, 9.—Retail yard volume this 
last week has shown a slight improvement, 
according to local southern pine distributers. 
Inquiries for car repair material are still be- 
ing put out by several of the larger railroads. 
There is a scarcity of 8-inch No. 2 boards at 
some mills, but comparatively good stocks of 
B and better 3-inch flooring and 6-, 8-, 10- and 
12-inch No. 3. On surplus items prices are 
easy. 


ST. LOUIS, MO., Nov. 7.—Buying of south- 
ern pine continues light. While dealers’ stocks 
are low, they are buying only for immediate 
needs, partly because they fear that prices 
may go still lower. 


KANSAS CITY, MO., Nov. 8.—The southern 
pine market is dull and prices are weak. Ef- 
forts to increase the volume of orders have 
been of no avail. Nearly all orders are from 
country yards and usually they are well mixed 
and wanted in a hurry. There is a small in- 
dustrial demand and a good movement of tim- 
bers, mostly to eastern points. 


BOSTON, MASS., Nov. 8.—Southern pine 
orders are generally for quite modest assort- 
ments for prompt delivery. Retailers are gen- 
erally carrying light stocks. Local distribu- 
ters expect to see an active inquiry from 
flooded areas in New England as soon as the 
work of reconstruction begins. Prices are still 
rather soft. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Nov. 8.—Red cedar 
shingle prices are no firmer and the demand 
is light. Balsam lath are in demand with 
virtually none available, except those already 
contracted for. Jack pine and pine lath are 
moving at a fair rate. 


KANSAS CITY, MO., Nov. 8.—Country yards 
are the best buyers of shingles, but the volume 
has been decreasing. Mills ask $2.25 for clears 
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$2.10 for stars. The demand for lath is 
smaller and there is very little call for siding. 
NEW YORK, Nov. 7.—Eastern spruce lath 
supplies are still abundant and prices are 
low. There has ‘been a slight improvement 
in demand, however. Part cargoes of. western 
shingles have added to the already plentiful 
supplies, but have had no serious effect on 


rices. 
gs BOXBOARDS 


BOSTON, MASS., Nov. 8.—Some boxboard 
mills suffered severely in recent floods. De- 


mand is about normal for the time of year 
and prices keep steady. Some authorities are 
predicting that prices will strengthen before 
the first of the year, due to the reduction of 
unsold box lumber in first hands. Round edge 
white pine boxboards, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., Nov. 8.—Retail yards are 
lightly stocked with clapboards. Eastern 
spruce and white pine clapboards are scarce 
and firm. Some lots of West Coast clapboards 
have lately been offered at rather attractive 
prices. 








Slight Drop in Freight Loadings 


WASHINGTON, D. C., Nov. 9.— Loading of 
revenue freight for the week ended Oct. 29 
totaled 1,112,621 cars, according to reports 
filed today by the railroads. This was a de- 
crease of 15,865 cars below the preceding week 
this year, reductions being reported in the 
loading of all commodities except miscel- 
Janeous freight and forest products, both of 
which showed increases. The total for the 
week of Oct. 29 was a decrease of 96,257 cars 
under the same week last year but 21,467 cars 
above the same week in 1925. 

Miscellaneous freight loading for the week 
totaled 447,044 cars, a decrease of 8,278 cars 
under the corresponding week last year but 
30,915 cars above the same week in 1925. 

Coal loading amounted to 182,136 cars. This 
was a decrease of 54,598 cars under the same 
week last year and a decrease of 12,406 cars 
compared with the same period two years ago. 

Grain and grain products loading totaled 
56,168 cars, a decrease of 509 cars under the 
same week in 1926 but 8,604 cars above the 
same period in 1925. In the western districts 
alone, grain and grain products loading totaled 
39,524 cars, an increase of 2,403 cars above the 
same week last year. 

Live stock loading amounted to 38,183 cars, 
a decrease of 1,810 cars below the same week 
last year and 2,383 cars below the same week 
in 1925. In the western districts alone, live 
stock loading totaled 30,307 cars, an increase 
of 961 cars above the same week last year. 

Loading of merchandise and less than car- 
load lot freight totaled 268,433 cars, a decrease 
of 2,895 cars below the same week last year 
and 1,480 cars below the corresponding week 
two years ago. 

Forest products loading totaled 69,299 cars, 
3,600 cars below the same week last year and 
795 cars below the same week in 1925, 


New Hearing in Texas Rate Cases 


AusTIN, Tex., Nov. 7.—Reopening of the lum- 
ber rate cases has been granted by.the railroad 
commission. In a notice that a new public 
hearing of the cases will be held in Austin 
Dec. 13, the commission says its purpose will 
be: 

“To give consideration to a petition filed 
Aug. 31, 1927, of the Galveston Chamber of 
Commerce and the Texas City Board of Trade 
praying for a modification of the order entered 
in these causes under date of Aug. 16, 1927, by 
grouping the cities and ports of Galveston and 
Texas City with Houston and Port Houston, 
at the same or common rates, on lumber and 
related articles at all points in Texas 121 
miles, short line, beyond Houston. 

“To give consideration to the proposition of 
Similariy grouping the cities and ports of 
Beaumont, Orange and Port Arthur with 
Houston and Port Houston, at the same or 
common rates, on lumber and related articles 
at all points in Texas 121 miles, short line, 
beyond Houston.” 

SSSSSES2E2828: 


Ask Reduced Rates on Rough Lumber 


Austin, Tex., Nov. 7.—The Gulf Coast Lines 
and the International-Great Northern, sub- 
Sidiaries of the Missouri Pacific, and the 
Atchison, Topeka & Santa Fe have joined in 
filing a petition with the railroad commission 
for establishment of reduced carload rates on 
logs, rough lumber, lath, stave bolts and rough 
Staves when for manufacturing purposes. 
These roads desire to establish a scale of rates 
which will provide a minimum rate of 3 cents 
@ hundred pounds for distances of 25 miles 
and less, gradually increasing until it reaches 


. 


a maximum of 8 cents for distances of 230 
miles and over 200 miles. These rates are to 
apply from points on the Santa Fe not more 
than 230 miles from Houston, and from points 
on the Gulf Coast Lines, International-Great 
Northern and Texas and New Orleans railroads 
not more than 125 miles from Houston. F 

The commission set the application for hear- 
ing on Tuesday, Dec. 13. 


Transit Rates on Logs 


WASHINGTON, D. C., Nov. 7.—Division-4 of 
the Interstate Commerce Commission has dis- 
missed Docket No. 17738—Brookhaven Lumber 
& Manufacturing Co. vs. Mississippi Central 
Railroad Co.—finding that the tariff rules 
making inapplicable transit rates on inbound 
logs from points on defendant’s line to Drey- 
fus, Miss., when inbound freight is in excess 
of 3 pounds of logs for each one pound of 
lumber shipped outbound, and the local in- 
bound rate on the excess weight resulting 
from the application of that rule, are not un- 
reasonable or unduly prejudicial as applied to 
interstate commerce. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., Nov. 8.—J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, announces that increases 
in lumber rates from Louisiana points to New 
Orleans and Lake Charles, La., for export and 
coastwise movement will not be made. George 
Schaad, district manager at New Orleans, ap- 
peared before the Texas-Louisiana Tariff 
Bureau at a meeting held in New Orleans and 
presented the case of the Southern Hardwood 
Traffic Association for its members. 

Application has been made by the Missouri 
Pacific railroad with the Southern Freight 
Association to reduce rates on its line and 
also on the line of the Red River & Gulf Rail- 
road to Lake Charles, La., for domestic traffic. 
It is pointed out that these rates are now 
higher than export rates to the port. 


Freight Rates on Forest Products 


MADISON, WIs., Nov. 9.—Hearings were held 
this week by the Wisconsin railroad commis- 
sion. on freight rates for forest products. 
There was an application of the Chicago & 
North Western, Chicago, Milwaukee & St. 
Paul, and Minneapolis, St. Paul & Sault Ste. 
Marie railways for a revision of rates on for- 
est products between points in Wisconsin for 
manufacture or concentration and reshipment. 
The case of August C, Beck & Co., and others 
vs. the Chicago & North Western road, re- 
questing reduction of lumber rates also came 
up, as did the case on refund of lumber freight 
charges of the W. C. Landon Lumber Co., and 
others vs. the Soo Line. 





Bemidji Interests Consolidated 


Bemipj1, Mrinn., Nov. 8.—Announcement is 
made that the sawmill and box factory of the 
Chicago Box & Crating Co. and the sawmill 
of the Interstate Power Co., located here, have 
been consolidated under the ownership of the 
Interstate Power Co., of Dubuque, Iowa, and 
will be operated under the firm name of the 
Bemidji Wood Products Co. E. W. Behlke, 
formerly manager of the Chicago Box & Crat- 
ing Co., is general manager of the new con- 
cern, with headquarters in Bemidji. 





Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
lime. Count in signature. 

Heading counts as two lines. 

hoa canes Sens an be of 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order. to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























ATTENTION 
LARGE MANUFACTURERS AND SALES 
MANAGE 


RS 
Want connections with large, well equipped and 
financially responsible manufacturer or individual 
for increased operation of old established cen- 


trally located concentration, consignment, and 
milling in transit yard handling all kinds of yel- 
low pine and fir stock, long dimension, heavy 
timbers, and hardwoods. Present annual sales 
$1,000,000, can easily be increased 50%. Rare and 
safe opportunity for responsible parties wanting 
increased sales. 
Address “P. 106,” care American Lumberman. 








WANTED SELLING CONNECTION 
East of Rocky Mountains. 


PERFECTION OAK FLOORING COMPANY, INC. 


Shreveport, La. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Always 
looking for something—your advertisement in the want- 
ed and for sale department would be seen by the very 
people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
481 S. Dearborn St., Ohicago, Ill. 





MANAGER & ESTIMATOR 
For Woodworking Factory getting out _ special 


Millwork for Building purposes. Must under- 
stand construction, Architectural details and be 
a business getter. Give age. complete outline of 
your experience, salary wanted. when your serv- 
ices would be available and references in your 
first letter to be in your own handwriting. Address 
“MILLWORK,” care American Lumberman, 


WANTED 





_ Superintendent for Sash, Door and Blind Plant, 


located in New England. Must be capable of 
handling entire factory and able to get out pro- 
duction. Please, reply fully stating age, experience, 
salary expected etc. 

Address “‘T. 105,” care American Lumberman: 





MILL FOREMAN FOR PLANING MILL 
IN PITTSBURGH DISTRICT 
Employing twenty-five men doing all kinds of de- 
tail work both hard and soft wood. 
Address “T. 104,” care American Lumberman. 





WANTED 
One good Bench and cabinet maker. 
anteed to the right man. 
Address “T. 112,” care American Lumberman. 


Wages guar- 
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WANTED—OAK FLOORING SALESMAN 
To represent well known southern manufacturér 
on salary basis. Must know the business thor- 
oughly, be familiar with principle consuming mar- 
kets and able to convince advertiser of sales abil- 
ity. Will have to travel most of time and prin- 
cipally in central and eastern states. In an- 
swering state age, married or single, where now 
employed or last employer, experience, salary ex- 
pected and when could start work. Our present 
sales force know of this advertisement. For 
right man position holds most promising future. 
Address ‘‘T. 116,"" care American Lumberman. 


WANTED 
Salesman—experienced in retail lumber and build- 
ing material line. Preferably married, not over 
thirty-five years of age. Must be capable of draw- 
ing plans and preparing specifications for small 
residences and other moderately priced buildings. 





Location in city over forty thousand. Permanent 
position. 
Address ‘‘T. 103,"’ care American Lumberman. 





WANTED S 
To sell new wall type ironing board, telephone cab- 
inets, medicine cabinets and clothes dryers to lum- 
ber dealers and hardware stores all or part time. 
Liberal commission and drawing account to pro- 
ducers. State age and experience in first letter. 
Address “S. 106," care American Lumberman. 


WANTED 
Active Commission salesmen in middle-west, cen- 
tral and eastern states, who know how and where 
to sell high-class Sitka Spruce Factory stock and 
Clears. Good commissions. 
Address “H, 114,” care American Lumberman. 








WANTED—SALESMEN 
On a commission basis to sell N. C. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn., and Mass 
Address CLYDE EBY. New Bern, N. 





THE KILN DRYING OF LUMBER 


By Harry D. Tiemann. The author of this work 
is a well known expert who has made thorough 
investigations and researches into the problems 
of kiln drying, as an engineer of the Forest Prod- 
ucts Laboratory. The book comprises 304 pages, 
with index, and is bound in cloth. Price, deliv- 


ered, $5. 
AMERICAN LUMBERMAN 
431 South Dearborn St.. Chicago, Illinois 





WANTED POSITION AS MANAGER 
Of retail yard by progressive active lumberman. 


Age 28, 9 years experience in retail business. 
Thoroughly modern and efficient, knows all details 
of business and can operate yard at a profit. At 
Present managing yard but considering change to 
better location. 

Address “‘R. 108," care American Lumberman. 


RETAIL YARD MANAGER 
With ten years experience line and private yards 
handling lumber, coal, hardware, paint, builder’s 
supplies and specialties desires position. Best refer- 
ences. Good reasons for changing. Available at 
once. 
Address “R. 114,” care American Lumberman. 





POSITI WANTED 
By capable and reliable, experienced lumber sales- 
man with headquarters Chicago, to sell for good 
sized mill or group of mills, in any or entire 
middle-west, central and eastern states territory. 
Have extensive and worthy personal acquaintance, 
and thoroughly conversant with the needs of the 
retail lumber, railroad and general industrial 
trade; twelve consecutive years and good record 
with one concern. No wholesale or commission 
concern connection wanted. 
Address “H. 112,” care American Lumberman. 





WANT: 
Situation as mill representative in eastern Pa., 
N. J., Del., Md., and D. C. by salesman with sev- 
eral years experience selling white pine lumber, 
nla box shooks and frames in above ter- 
ritory 
Address “T. 115,’ care American Lumberman. 


EXPERIENCED HARDWOOD BUYER 
20 years’ experience. Can buy, grade, inspect and 
load at a cost not to exceed $1.00 per thousand. 
Have large acquaintance among southern mills 
and could buy to your advantage and profit. 
Address “S. 110,” care American Lumberman. 


EXPERIENCED PLANING MILL SUPT. 
Or foreman, with large mills, 60 to 99 million an- 
nually. 20 years’ experience in yellow pine and fir. 
39 years of age. Married and of excellent charac- 
ter. My past employers for your consideration. 
Address “C. E. J.,"" care American Lumberman. 


TIMBER ESTIMATING 
Estimates of standing timber, from actual] tree 
count to bulk estimates of large areas. Familiar 
with all Appalachian timber. Can give cost of 
stocking from stump to car. Many years’ ex- 
perience. W. J. M’GOVERN, Clearfield, Pa. 


CAPABLE TRAVELING SALESMAN 
Experienced in Southern pine and hardwood seeks 
position selling. Thorough Lumberman. Could 
report for duty or interview at once. Best of 
references. 

Address ‘‘T. 














120," care American Lumberman. 
SALESMAN—CHICAGO 


High class salesman with 15 years’ experience sell- 
ing yellow pine, fir, Chicago territory, desires 
change. Details to interested. 

Address “T. 117,” care American Lumberman. 


WANTED POSITION SAW MILL FOREMAN 
Owing to cutting out of present employer, Mill 
Foreman, twenty years experience, desires position 
as Saw Mill Foreman. 

Address “‘S. 118,” care American Lumberman. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income taz 
returns for lumber manufacturers is open for s 
position. A-1 references. Address “ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis, Tenn. 


WELL KNOWN MGR. MILLWORK BUSINESS 
Wants position’ requiring unusual experience and 
ability. 

Address “T. 121,” care American Lumberman, 


RETAIL YARD MANAGER 
Fourteen years experience. Wants position by 
Jan. ist. Prefer west or middle-west. Now em- 
ployed; best of references. 
Address “S. 120,” care American Lumberman. 


EXPERIENCED BOOKKEEPER 
Wants situation. Can take entire charge of of- 
fice. In Chicago or vicinity. Best references. 
Address “‘T. 114,’’ care American .Lumberman. 























SALESMAN 
Now on west coast, wants position in and around 
Chgo. Established trade in West Coast & Inland 
Empire Products. Best of ref. Age 37, married. 
Salary and com. One salesman who knows what 
he is selling, and what the different trade requires. 
Address “‘T. 101," care American Lumberman. 


LUMBER SALESMAN 
Located in Philadelphia desires good connection 
in eastern Pennsylvania and southern New Jer- 
sey territory Fifteen-year established trade. 
Salary or salary and bonus basis. 
Address “T. 110,” care American Lumberman. 








GENERAL 

Thoroughly experienced. 
preferred. Age 35 

Address “R. 110," care American Lumberman. 


FIRST CLASS BAND RESAW FILER 
Wants a position with box factory or planing mill 
or will accept foreman position. Address 

ENRY SHARTS, Lockport, N. Y. 


Al BAND SAW FILER WANTS POSITION 
Can furnish very best of references. Service guar- 
anteed. State what you have and wages. 

Address “S. 115.” care American Lumberman. 


POSITION WANTED AS SALES MANAGER 
For Southern Pine concern. Thoroughly expe- 
rienced in pine avd hardwood. First class ref- 
erences 


Address ‘‘T. 


CE MAN 
Manufacturing concern 











119,” care American Lumberman 


FIRST CLASS SAWYER 
With fifteen years’ experience wants position where 
they have good schools. Good references. 
Address “S. 107," care American Lumberman. 


EXPERIENCED YOUNG SAWYER 
Now employed wants a job on portable circular 
sawmill after Dec. Ist. 
Address “‘T. 106," care American Lumberman. 











WANTED POSITION—BY WOMAN OF 
Responsibility and several years’ experience in gen- 
eral office bookkeeping and cashier work. 

Address ‘‘R. 117,” care American Lumberman. 








SALESMAN WANTS 
Pacific Coast mill connection handling Fir and 
Spruce lumber, moulding, etc., in St. Louis terri- 
tory. Address “T. 109,’ care American Lumberman. 


EXPERIENCED SASH AND DOOR MAN 
Is open for a position as superintendent, estimator 
or biller. 
Address “‘R. 115," care American Lumberman. 


YOUNG LADY WANTING POSITION 
As stenographer. Over two years continuous em- 
ployment with big lumber concern. A-1 References 
can be furnished. 
Address “S. 116,” care American Lumberman. 


RETAIL YARD MAN 
Age 30. Ten years’ experience. 
keep books. Good references. 
Address “P. 123,” care American Lumberman. 


GOOD BAND SAWYER WANTS JOB 


IRA M. PHILLIPS, 
88 Free St., Fredonia, N. Y. 











AGER 
Can estimate and 








Samuel Saunders silently standing 
still since suddenly stopping saw- 
ing spruce saplings, saw some 
shrewd Shreveport salesmen sell- 
ing summer-seasoned _ shingles. 
Several sightseeing Stanford school 
students strolled slowly southward. 


Seeing such stalwart, stately stand- 


ing saplings softly sighed: Sub- 
lime! Sunshine! Scenery! Salu- 
brity!! 


S. A. Chapman, Denver, Colo. 





WANTED—GUM LUMBER 
4/4,5/4 and 8/4 FAS Qtd., Sap Gum. 
4/4 & 8/4 No. 1 Com, and Sels. Qtd. Sap Gum 
—_ FAS Plain Sap Gum and 4/4 FAS Qrtd Rea 
um. 

4/4 FAS Plain Sap Gum. 
4/4 and 5/4 No. 1 Com. and Sels. Plain Sap Gum, 
5/4 and 8/4 FAS Qtd. Red Gum, 
4/4 and 8/4 No. 1 Com. and Sels, Qtd. Red g 
4/4 and 5/4 No. 1 Com. and Sels. Plain Red Gum 
4/4 2A Common Poplar. 
State if circular sawn or band sawn, 
widths, percentage of 14’ and 16’ lengths. 
lowest price delivered here. 

WARREN ROSS LUMBER CO.. 

Jamestown, N, Y. 


WANTED LUMBER 
Want to contract output of Southern hardwoog 
mill band preferred but not essential; capacity 
25,000 feet or more per day, cutting principally 
— and Oak. Write us giving detailed informa. 
on. 
Address “S. 101," care American Lumberman. 


WANTED 
Good sized block of 4/4 Red and White Oak floodea 
No. 2 and btr, but well washed and brushed, also 
regular stock and Tie Siding No. 3A and btr. Also 
4/4 sap Gum and Tupelo No. 2 and btr. Must 
be attractive for cash; give details, must be of good 
texture. 

Address “S. 117,” care American Lumberman. 


WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 


average 
Make 























WANTED 
No. 1 Black or Shell Bark Hickory Logs. 12” and 
up in diameter, 10’, 12’, 14’ and 16’ long. 
CRANE & MAC MAHON, Inc.. St. Mary’s, Ohio. 


CLEAR POPLAR 
Veneer logs wanted. 
FRED KNIGHT VENEER & PANEL WORKS 
Falconer, New York 


WANTED—300 M’ 6/4 
No. 2 Common and Better Michigan Beech. 
RAYMOND UUMBER CO., Tomahawk, Wis. 











TIMBER WANTED 
Ten to 100 million feet of Long or Short Leaf Pine 


or Turpentine timbers wanted. Give prices and 
full particulars. Address. COOPER LUMBER 
CO., 393 King St., Charleston, S. C. 


LUMBER—ITS MANUFACTURE AND 
DISTRIBUTION 


By Ralph Clement Bryant. In this work is pre- 
sented for the first time, a complete and concise 
discussion of the various phases of lumber manu- 
facture in the United States. 

The subject matter is divided into three parts, 
the first dealing with plant location and the stand- 
ard types of equipment used in the manufacture 
of lumber and the methods of handling it at the 
sawmill plants. The second part treats primarily 
of the technique of the industry, including meth- 
ods of lumber manufacture, seasoning remanufac- 
ture, products, mill refuse and its disposal, and 
fire prevention and insurance. The various meth- 
ods now in use are described in detail and the 
merits of each set forth. In the third part, the 
economic problems of lumber distribution are 
treated fully. The activities of lumber trade or- 
ganizations from their earliest days to the present 
time are reviewed in considerable detail. 

The text is well illustrated with lettered cuts, 
by means of which the details of the various ma- 
chines may be identified. 

539 pages, 6x9 inches; cloth binding, 156 illus- 
trations. Price, delivered, $4.50. 

AMERICAN LUMBERMAN 
431 South Dearborn St.. Chicago, Illinois 
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WANTED 
One 8” 4 Sides, S. A. Woods Moulder, of the type 
built in the years of 1880 to 1890. Must be cheap. 
ROBBINS FLOORING COMPANY 
Rhinelander, Wis. 





LOGGING WANTED 
Will cut, haul, market your merchantable hard- 


wood timber to net you $5.00 M. stumpage. 
L. EMMER 


H. . A 
3649 North Lincoln St., Chicago, Ill. 
GOOD QUARTERED SAP AND RED GUM 


I want to contract with a firm rated not lower 
than B-1 to cut and sell a high grade of lumber, 
well manufactured. 

DRAWER 632, Meridian, Miss. 




















WILL TRADE FARM 
Close to Kansas City for Lumber yard. 
BOX 51, Sedalia, Mo. 
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